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Thi  geal  American  Cowboy 


S100  SUIT,  YOU'VE  GONE  TOO  FAR! 

SS5* 

iyi  |s  Over ! 


*Big  Sizes 
46  to  54, 
only  $38.95 


No  need  to  ever  again 
I  overspend.  Haband's  100%" 
'polyester  Never-Wrinkle, 
I  DoubleKnit  Business  I 
|  Suit  will  stay  neat,  crisp, 
and  good  looking  for  just 
[  a  fraction  of  that  price ! 
This  is  No  Fluke! 

We  have  thousands  of  these 
inew  Executive  Suits  in  stock 
'right  now,  and  our  big 
Iquantity  buying  power_ 
J  has  helped  keep 
(the  price  down. 

■  Here's  the 
I newest,  most 
1  up-to-date 
J  style  without 
I  the  fancy 

■  price  tag. 
1  You  Pay 
]  ONLY 

134.95 

and 
Haband 
I  pays  the 
|  Postage. 

NAVY 


Now  Haband's  100%  Polyester 

BUSINESS  SUIT  is  only 
You'll  Never  Get  a  Better  Deal;  its  a  Revolution! 

Haband  will  shock  you  with  this  Suit  Bargain.  No  wild  styles,  no  frills 
or  crazy  colors.  Just  solid  executive  Good  Looks  and  long  long  wear 


at  a  down-to-earth  price. 

Haband  Suit  Jacket:  100%  Polyester 
DoubleKnit.    Neat,  trim  tailored  good 
looks.  Younger  looking  4V2"  notched 
lapels.  Inset  breast  pocket.  Patch  flap 
pockets.  TWO  inside  coat 
pockets.  Center  vent. 
Fully  lined.  Sturdy 
color-matched 
buttons 


Haband  Dress  Slacks:  100%  Polyester 
DoubleKnit.    Full  cut  for  full  comfort 
Permanent  Press.  Deep  Pockets.  Rein- 
forced seams.  Ban-Rol  no  roll  waistband. 
"Talon®"  zipper.  Straight  leg 

model.  Wide  belt 

loops  for  today's  \  ooniAiMl 

wider  belts.        a  WBROWNI 


W E  CAN _FI T  JfOU R\G H Tj^ 

The  HABAND  100%  Polyester  Non-Snag  Knit 


We  Guarante 

your  Haband 

BUSINESS 

SUIT 
WILL  FIT!! 

Both  Slacks  and 
Jacket  will  fit  to 
your  complete 
satisfaction.  No 
further  adjust- 
ments or  altera- 
tions necessary, 
or  we  will  refund 
every  penny  you 
paid  us! 


BUSINESS  SUIT 

34s 


HABAND  COMPANY 
265  N.  9th  St.,  Paterson,  NJ  07530 

OK,  Suits  me!  Please  rush  

Business  Suit(s)  at  once.  Remittance 
of  $  is  enclosed  herewith 


GUARANTEE:  Try  it  on  in  your 
own  home!  See  for  yourself  — 
ask  your  wife  to  take  a  look.  If 
for  ANY  reason  you  do  not  want 
to  wear  it,  we  will  refund  every 
penny  you  paid  us!  No  Risk ! 


COLOR 
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Charles  Russell  painting  "Beef  for  the 
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crease  Institute  of  American  History 
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The  Bettmann  Archive.  Granger  Collection, 
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Dunphy's  Irish. 

The  luck  of 
the  Americans. 


What  luck!  Irish  whiskey 
specially  blended  for  the 
American  palate.  The  first 
Irish  with  a  new,  soft  taste. 
So  smooth  and  mellow. 

Here  are  two  refreshing  ways 
to  enjoy  Dunphy's: 

Red-Haired  Mary 
V/zoz.  Dunphy's 
4  oz.  chilled  tomato  juice 
Lemon  wedge 
A  dash  of  Tobasco 
Salt  to  taste 

Cucumber  spear  optional. 

Irish  Sunset 
V/2  oz.  Dunphy's 
V/2  oz.  orange  juice 
V20Z.  lime  juice 
4  dashes  Grenadine 
Shake  with  ice  and  pour 
ingredients  and  ice  into  tall  glass. 

80°  Blended  Irish  Whiskey. 
The  American  Distilling  Co.,  N.Y. 


NOTES  ON 

OUR  DESK 


The  investigation  of  some  cadets 
at  West  Point  for  cheating  in  exam- 
inations has  touched  off  another  pub- 
lic debate  over  the  "honor  codes"  at 
the  service  academies.  Some  call 
them  anachronisms,  violations  of  a 
cadet's  civil  rights,  standards  out- 
of-step  with  modern  society. 

We  disagree. 

The  nation  has  a  right  to  demand 
and  expect  more  from  the  young 
men  and  women  who  are  privileged 
to  attend  the  Military,  Naval,  Air 
Force  and  Coast  Guard  academies. 

No  one  stated  the  rationale  for 
the  honor  code  more  eloquently  than 
the  late  Gen.  Douglas  Mac  Arthur, 
who  was  once  superintendent  at  West 
Point.  No  graduate  of  the  academies 
was  more  imbued  with  the  tradition 
of  service  and  few  had  MacArthur's 
talent  or  opportunity  for  expressing 
it.  He  put  it  all  together  on  May  12, 
1962,  in  a  poignant,  extemporaneous 
farewell  to  the  "Long  Gray  Line"  at 
West  Point.  No  one  should  subscribe 
to  the  "honor  code,"  defend  it — or 
abolish  it — without  weighing  the  late 
general's  words: 

"Duty,  honor,  country:  Those  three 
hallowed  words  reverently  dictate 
what  you  ought  to  be,  what  you 
can  be,  what  you  will  be.  They  are 
your  rallying  point  to  build  courage 
when  courage  seems  to  fail,  to  regain 
faith  when  there  seems  to  be  little 
cause  for  faith,  to  create  hope  when 
hope  becomes  forlorn.  .  .  . 

"The  unbelievers  will  say  they  are 
but  words,  but  a  slogan,  but  a  flam- 
boyant phrase  .  .  .  will  try  to  down- 
grade them  even  to  the  extent  of 
mockery  and  ridicule. 

"But  these  are  some  of  the  things 
they  do :  They  build  your  basic  char- 
acter. They  mold  you  for  your  fu- 
ture roles  as  the  custodians  of  the 
Nation's  defense.  They  make  you 
strong  enough  to  know  when  you  are 
weak,  and  brave  enough  to  face 
yourself  when  you  are  afraid. 

"They  teach  you  to  be  proud  and 
unbending  in  honest  failure,  but 
humble  and  gentle  in  success ;  not  to 
substitute  words  for  actions,  not  to 
seek  the  path  of  comfort,  but  to  face 
the  stress  and  spur  of  difficulty  and 
challenge;  to  learn  to  stand  up  in 
the  storm,  but  to  have  compassion 
on  those  who  fall.  .  .  . 

"They  give  you  a  temperate  will, 


Gen.  Douglas  MacArthur 

On  duty  during  World  War  I 

a  quality  of  the  imagination,  a  vigor 
of  the  emotions,  a  freshness  of  the 
deep  springs  of  life,  a  temperamental 
predominance  of  courage  over  ti- 
midity, of  an  appetite  for  adventure 
over  love  of  ease. 

"They  create  in  your  heart  the 
sense  of  wonder,  the  unfailing  hope 
of  what  next,  and  the  joy  and  in- 
spiration of  life.  They  teach  you  in 
this  way  to  be  an  officer  and  a  gen- 
tleman. 

"You  now  face  a  new  world,  a 
world  of  change.  The  thrust  into 
outer  space  of  the  satellite,  spheres, 
and  missiles  marks  a  beginning  of 
another  epoch  in  the  long  story  of 
mankind.  .  .  . 

"And  through  all  this  welter  of 
change  and  development  your  mis- 
sion remains  fixed,  determined,  in- 
violable. It  is  to  win  our  wars. 
Everything  else  in  your  professional 
career  is  but  corollary  to  this  vital 
dedication.  All  other  public  purposes, 
all  other  public  projects,  all  other 
public  needs,  great  or  small,  will 
find  others  for  their  accomplishment ; 
but  you  are  the  ones  who  are 
trained  to  fight. 

"Yours  is  the  profession  of  arms, 
the  will  to  win,  the  sure  knoweldge 
that  in  war  there  is  no  substitute 
for  victory,  that  if  you  lose,  the  Na- 
tion will  be  destroyed,  that  the  very 
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obsession  of  your  public  service  must 
be  duty,  honor,  country. 

"Others  will  debate  the  controver- 
sial issues,  national  and  interna- 
tional, which  divide  men's  minds.  .  .  . 

"Let  civilian  voices  argue  the 
merits  or  demerits  of  our  processes 
of  government :  Whether  our  strength 
is  being  sapped  by  deficit  financing 
indulged  in  too  long,  by  Federal 
paternalism  grown  too  mighty,  by 
power  groups  grown  too  arrogant, 
by  politics  grown  too  corrupt,  by 
crime  grown  too  rampant,  by  morals 
grown  too  low,  by  taxes  grown  too 
high,  by  extremists  grown  too  vio- 
lent; whether  our  personal  liberties 
are  as  thorough  and  complete  as 
they  should  be. 

"These  great  national  problems 
are  not  for  your  professional  par- 
ticipation or  military  solution.  Your 
guidepost  stands  out  like  a  tenfold 
beacon  in  the  night:  Duty,  honor, 
country.  .  .  . 

"This  does  not  mean  that  you  are 
warmongers.  On  the  contrary,  the 
soldier  above  all  other  people  prays 
for  peace,  for  he  must  suffer  and 
bear  the  deepest  wounds  and  scars 
of  war.  But  always  in  our  ears  ring 
the  ominous  words  of  Plato,  that 
wisest  of  all  philosophers:  'Only  the 
dead  have  seen  the  end  of  war  .  .  .'  " 

A  Look  at  America 

Our  Bicentennial  series  of  inspira- 
tional appraisals  of  America  turns 
this  month  to  the  words  of  the  fa- 
mous French  historian  Alexis  de 
Tocqueville: 

"I  sought  for  the  greatness  and 
genius  of  America  in  fertile  fields 
and  boundless  forests;  it  was  not 
there.  I  sought  for  it  in  her  free 
schools  and  her  institutions  of  learn- 
ing ;  it  was  not  there.  I  sought  for  it 
in  her  matchless  Constitution  and 
democratic  congress;  it  was  not 
there.  Not  until  I  went  to  the 
churches  of  America  and  found  them 
aflame  with  righteousness  did  I  un- 
derstand the  greatness  and  genius  of 
America.  America  is  great  because 
America  is  good.  When  America 
ceases  to  be  good,  America  will  cease 
to  be  great." 

Letters  to  the  Editor 

Sir:  I  believe  the  American  Legion 
Magazine  should  publish  the  names 
of  those  senators  who  support  the 
"give  away"  of  the  Panama  Canal. 

John  W.  Davidson 
South  Boston,  MA 

Editor's  Note:  There  has  been  no 
official   compilation   of  senators 
who  favor  major  changes  in  the 
(Continued  on  page  38) 
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NRI  can  train  you  for  a 
part-time  job  or  a  full-time 
career. 

Millions  of  CB  sets  are  in 
operation,  but  who's  going  to 
service  them?  Start  training  now, 
the  NRI  way,  to  get  your 
all-important  First  Class  FCC 
Radiotelephone  License  and 
qualify  for  a  career  in  design, 
installation,  and  maintenance  of 
communications  equipment. 

Learn  on  your  own  400-channel, 
digitally-synthesized,  VHF 
Transceiver 

The  48-lesson  NRI  Complete 
Communications  Course  teaches 
you  to  service  and  adjust  all  types 
of  two-way  radio  equipment 
(including  CB)  with  your 
own  "designed-for-learning"  two 
meter  VHF  Transceiver.  Then  we 
help  you  get  your  FCC  Amateur 
License  with  special  instruction 
so  you  can  go  on  the  air. 


Send  coupon  now  for  free  NRI  catalog 


NRI  also  offers  a  37-lesson  CB 
Specialist  Course,  which  includes 
your  own  CB  Transceiver,  AC 
power  supply  and  multimeter. ..for 
hands-on  training. 

Over  a  million  have  enrolled 
with  NRI 

Send  for  the  free  NRI  catalog  and 
discover  why  more  than  a  million 
persons  like  yourself  have  chosen 
the  NRI  way  to  get  ahead.  With 
"bite-size"  lessons,  you  progress 
at  your  own  speed  to  your  FCC 
License  and  then  into  the 
communications  field  of  your 
choice. 


NRI 
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Busy  business  streets  and  graceful  mansions  mark  Georgia's  "Colony  City" 


Town  in  Georgia  Was  Built  on  Blue-Gray  Cooperation 


Could  union  veterans  and  their 
families  find  happiness  in  the 
heart  of  Dixie?  In  the  flat  pine 
woods  of  south-central  Georgia?  In 
the  1890's? 
It  happened. 

War  between  the  states  was  his- 
tory but  Southerners  were  still  rest- 
less. "Damn  Yankee"  was  one  word; 
the  song  "Marching  Through  Geor- 
gia" was  anathema;  July  Fourth 
was  ignored  in  many  communities. 

Philander  H.  Fitzgerald  of  Indian- 
apolis, IN.,  once  a  drummer  boy  in 
the  Union  army,  ignored  all  this.  He 
founded  a  settlement  in  1895  near  a 
farming  hamlet  called  Swan,  GA., 
population:  40  Southerners.  In  a 
year  the  population  in  the  area  was 
5,000  Northerners  and  Southerners. 
In  another  year  it  was  10,000  Ameri- 
cans. 

Today  the  town  is  Fitzgerald.  It 
calls  itself  "The  Colony  City"  and 
flourishes  as  a  small,  attractive  in- 
dustrial and  agricultural  center  be- 
tween Cordele  and  Tifton,  30  miles 
east  of  Interstate  75.  Its  streets  are 
named  for  Union  and  Confederate 
generals.  There  is  even  a  Sherman 
Street — and  a  Lee- Grant  Motel,  a 
museum  maintained  by  the  Blue  and 
Gray  Memorial  Association,  and  a 
Yank-Reb  Festival  each  October.  A 
festival  drama  commemorates  the 
city's  unique  history.  It's  titled  "Our 
Friends,  the  Enemy."  (The  1976 
dates  are  Oct.  8-9.) 

In  the  1890's,  the  North  was  in 
the  grip  of  a  depression  and  drouth 
added  to  the  suffering.  In  1894,  two 
trainloads  of  flour,  corn  and  meat 
were  sent  from  Georgia  for  relief  in 
Nebraska.  Fitzgerald,  an  attorney 
and  editor,  was  impressed.  Perhaps 
the  time  had  come  to  acquire  land 


for  a  colony  of  displaced  laborers 
and  farmers  who  would  go  South  .  .  . 
not  as  opportunist  carpetbaggers  but 
as  working  families  seeking  new 
homes. 

Fitzgerald  wrote  to  several  South- 
ern governors.  He  received  an  enthu- 
siastic response  from  Gov.  William 
J.  Northen  of  Georgia.  They  in- 
spected possible  sites  for  a  Georgia 
colony.  Fitzgerald  organized  the 
American  Tribune  Soldiers'  Com- 
pany and  promoted  it  in  his  paper, 
the  American  Tribune,  a  publication 
for  the  Grand  Army  of  the  Republic, 
an  organization  for  Union  veterans. 

The  company  purchased  50,000 
acres  of  virgin  forest  between  the 
Ocmulgee  and  Altamaha  rivers,  only 


ten  miles  from  the  spot  where  Jeffer- 
son Davis,  President  of  the  Con- 
federacy, had  been  captured  30  years 
before.  The  land  was  bought  at  $2 
an  acre  and  stock  was  issued  at  $10 
a  share.  No  one  could  hold  more 
than  ten  shares.  Fitzgerald  plotted  a 
central  square  of  1,000  acres  for  a 
future  city. 

Reaction  was  immediate.  Before 
surveys  could  be  completed,  the  rush 


to  Georgia  began.  Shareholders 
traveled  on  foot,  horseback,  covered 
wagon,  by  fringed  surrey.  One  fam- 
ily floated  down  the  Mississippi  on 
a  raft.  By  October  1895,  some  50 
"Yankees"  were  in  Swan;  by  Decem- 
ber it  was  2,500.  Some  11,000  shares 
were  purchased  in  the  enterprise 
during  1895. 

Most  of  the  first  settlers  had 
served  in  the  Union  army.  Several 
had  marched  with  General  Sherman 
and  several  had  been  prisoners  at 
Andersonville,  Georgia's  notorious 
Confederate  prison.  They  pitched 
tents  in  the  pines  and  wire  grass  and 
met  each  evening  at  a  central  camp- 
fire  to  greet  newcomers. 

A  muddy  "shacktown"  of  cabins, 
sawmills  and  blacksmith  shops  took 
shape.  "Swan"  became  "Fitzgerald." 

The  hustle  of  Fitzgerald — the  only 
town  with  that  name  in  the  United 
States — drew  the  attention  of  South- 
ern farmers  and  artisans,  even  Con- 
federate veterans  and  their  sons.  The 
new  town  was  proving  more  than  "a 
mess  of  old  Yankee  soldiers,"  as  the 
Georgians  first  described  it.  The 
Southerners  were  welcomed  to  the 
colony.  Veterans  in  blue  uniforms 
and  veterans  in  gray  uniforms 
marched  side  by  side  in  an  early 
parade;  a  Blue  and  Gray  Park  was 
established.  The  Blue  and  Gray  As- 
sociation was  formed.  Fitzgerald  be- 
came one  of  the  few  Southern  towns 
with  a  post  of  the  Grand  Army  of 
the  Republic,  the  only  one  with  three 
GAR  posts!.  Confederate  veterans 
organizations  also  prospered. 

One  member  was  Gen.  William  J. 
Bush,  who  was  to  be  Georgia's  last 
surviving  Confederate  soldier. 

Despite  the  camaraderie,  however, 
(Continued  on  page  ^8) 
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Exports  Are  Spelled  'J-O-B-S' 


By  ELLIOT  L.  RICHARDSON 

Secretary  of  Commerce 

World  trade  has  helped  provide 
the  United  States  with  the 
highest  living  standard  in  the  world, 
yet  voices  are  being  raised  in  sup- 
port of  policies  that  would  damage 
our  leadership  in  the  international 
marketplace  and  seriously  affect  our 
economic  growth. 

One  cannot  discuss  the  domestic 
economy — specifically  employment — 
without  relating  to  the  world  market. 
Our  ability  to  create  jobs  at  home  is 
directly  related  to  our  ability  to  sell 
U.S.  products  abroad. 

Considering  the  millions  of  Amer- 
ican jobs  that  depend,  directly  and 
indirectly,  on  export  sales,  it  would 
seem  that  export  expansion  would 
be  a  major  public  issue.  It  is  not, 
however — a  fact  that  indicates  how 
many  Americans 
fail  to  recognize 
the  relationship 
between  world 
trade  and  their 
own  economic 
well-being. 

Last  year  the 
United  States 
produced  $8.8 
billion  worth  of 
computers  and 
related  equip- 
ment and  ex- 
ported 25  per 
cent  of  it. 


Richardson 


We  produced  $4.1  billion  in  surgi- 
cal and  medical  instruments  and  sup- 
plies and  exported  more  than  17  per 
cent. 

We  exported  about  one-third  of  our 
total  production  of  $1.5  billion  in 
food  processing  and  packaging  ma- 
chinery. 

We  produced  $90.6  billion  in  agri- 
cultural products  and  exported  $22 
billion. 

Our  Gross  National  Product  last 
year  was  almost  $1.5  trillion;  our 
exports  amounted  to  more  than  $107 
billion. 

Putting  it  another  way,  U.S.  ex- 
ports last  year  were  almost  two  and 
one-half  times  the  value  of  the  total 
United  States  production  of  automo- 
biles— and  the  automobile  industry 
is  widely  regarded  as  the  keystone 
of  the  U.S.  economy. 

Today  U.S.  prosperity,  growth  and 
employment  are  intricately  twined 
with  our  foreign  trade  and  the  eco- 
nomic well-being  of  our  trade  part- 


ners. Our  manufacturing  sector 
produces  not  just  for  the  United 
States,  but  for  the  world. 

The  National  Association  of  Manu- 
facturers and  the  Business  Round- 
table  recently  conducted  a  nationwide 
survey  to  measure  the  effect  of  ex- 
ports on  employment.  It  covered  294 
U.S.  companies  responsible  for  about 
20  per  cent  of  U.S.  exports  of  goods 


and  services,  primarily  in  chemicals 
and  allied  products,  rubber  and  plas- 
tic products,  primary  metals,  fabri- 
cated metal  products,  machinery, 
electrical  machinery  and  equipment, 
and  transportation  equipment. 

The  survey  found  that  U.S.  direct 
exports  to  foreign  customers  and  to 
U.S.  subsidiaries  and  affiliates  abroad 
(Continued  on  page  J^J 
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Each  person  who  has  a  hand  in  making  a  Schrade 
knife  also  has  a  hand  in  rejecting  it.  Each  knife  is 
subject  to  more  than  100  hand  operations.  More  than 
100  inspections.  If  there's  a  flaw  of  any  kind,  the 
knife  doesn't  get  out  the  door.  That's  why  you  can 
put  your  confidence  in  the  ones  that  do. 
Schrade  Cutlery  Corporation,  New  York  12428. 


Old  Timer 
by  Schrade 
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USSR:  MARKET  FOR  OUR  GRAIN 
AMERICANS  LIVING  LONGER 
FOOD  STAMPS  AT  ISSUE 


Many  American  farmers ,  with  bumper  corn 
and  wheat  crops  in  the  offing,  are  interested 
in  the  Soviet  Union's  five-year  plan  these 
days,  as  it  looks  like  Russia  will  be  a  major 
grain  export  market  for  years  to  come.  Agri- 
culture Dept.  forecasters  say  that  even 
taking  official  Soviet  production  goals  into 
account,  they  will  have  to  import  ten  to  15 
million  tons  of  grain  annually  during  the 
next  five  years. 

Over  the  past  five  years,  we  have  sold  the 
USSR  $4.2  billion  worth  of  U.S.  agricultural 
products  —  including  more  than  45  million 
tons  of  grain.  This  has  been  paid  for  in 
hard  currency .. .not  long-term  credits... 
which  has  immeasurably  helped  the  U.S\ 
balance  of  trade. 

Taxpayers  also  have  benefited  from  these 
grain  exports .  Five  years  ago,  it  was  costing 
a  million  dollars  a  day_  to  store  grain  and 

were  paying  $4  billion  annually  in  farm 
subsidies.  The  subsidy  figure  has  now  been 
pared  to  $500  million  and  the  storage  fees 
have  been  wiped  out . 

Babies  born  today  in  the  U.S.  have  a 
better  chance  at  survival  and  are  expected 
to  live  longer,  the  National  Center  for 
Health  Statistics  reported.  The  estimated 
expectation  of  life  at  birth  in  1975  was 
72.4  years ,  the  highest  ever  attained  and 
an  increase  of  2. 3  years  over  the  past 
decade. 

The  Center  said  too  that  the  infant 
mortality  rate  in  1975  was  16.1  per  thousand 
live  births,  the  lowest  annual  rate  ever 
recorded.  Deaths  of  infants  under  a  year  of 
age  have  been  steadily  declining  over  the 
past  ten  years. 

Also,  nationally  the  death  rate  was  down 
to  nine  per  1,000  population,  a  drop  of 
two  per  cent  from  the  previous  year, 
according  to  the  Center.  This  was  due 
principally  to  decreases  in  three  of  the 
four  leading  causes  of  death  —  heart 
disease,  strokes  and  related  diseases, 
and  auto  accidents.  Cancer  deaths,  however, 
increased  2.3  per  cent  over  1974. 

As  election  time  approaches,  the  $5.7 
billion  food  stamp  program  which  provides 
food  buying  power  for  18  million  Americans 


each  month  is  becoming  more  and  more  a 
political  football.  The  President,  nearly 
a  year  ago ,  asked  the  legislators  to  reform 
the  oft-criticized  program.  Congress 
ignored  the  Administration ' s  plan  and  put 
forth  its  own  reform  measures ,  which  are 
now  wending  their  tortuous  way  through  the 
legislative  process. 

Then  Ford  attempted  to  put  his  own  plan 
into  effect  by  tightening  Agriculture 
Department  regulations.  A  mammoth  class 
action  suit,  supported  by  27  states  and  a 
number  of  organizations  and  individuals, 
blocked  what  Administration  officials 
hoped  would  be  a  billion  dollars  a  year 
savings . 


PEOPLE  &  QUOTES 


GOOD  NEWS 

"I  don't  think  there  is  any- 
thing in  the  picture  that  says 
we  have  to  have  another 
(economic)  slump  in  1978  or 
1979"  Alan  Greenspan,  chair- 
man, Council  of  Economic 
Advisers. 

POWER  VIEW 

"There  are  two  kinds  of 
power,  petropower  and  agri- 
power.  Agripower  is  growing 
in  relation  to  petropower." 
Earl  Butz,  Sec'y  of  Agricul- 
ture. 

HARD  LESSON 

"In  our  dealings  with  other 
nations  .  .  .  we  have  learned 
the  hard  lesson  that  our  wish 
is  not  the  world's  command. 
.  .  ."  William  Scranton,  U.S. 
Permanent  Rep.  to  UN. 

BAD  TIMING 

"We  lost  the  American 
colonies  because  we  lacked 
that  statesmanship  to  know 
the  right  time  and  the  man- 
ner of  yielding,  what  is  im- 
possible to  keep."  Queen 
Elizabeth  II. 

ECONOMIC  WASTE 

"Placing  women  in  jobs  be- 
low their  skill  level  or  block- 
ing their  advancement  is  an 
economic  waste  we  no  longer 
can  afford."  Fred  G.  Clark, 
Asst.  Labor  Sec'y. 


DEATH  PENALTY 

"We  hold  that  the  death 
penalty  is  not  a  form  of 
punishment  that  may  never 
be  imposed,  regardless  of  the 
circumstances  of  the  offense, 
regardless  of  the  character 
of  the  offender,  and  regard- 
less of  the  procedure  followed 
in  reaching  the  decision  to 
impose  it."  Justice  Potter 
Stewart,  U.S.  Supreme  Court. 

FAITH  AND  BELIEF 

"The  American  experi- 
ence reinforces  my  faith  in 
democracy.  However,  my 
faith  is  based  on  the  belief 
that  the  real  democratic  so- 
ciety should  always  meet  the 
needs  of  the  march  of  time 
without  losing  its  funda- 
mental principles."  Prime 
Minister  Takeo  Miki,  Japan. 

ENERGY  CRISIS  AGAIN? 

"We've  had  three  (oil)  em- 
bargo situations  in  the  last 
15  to  20  years  and  there's  not 
much  to  suggest  that  there 
won't  be  another  one."  Frank 
Zarb,  Fed.  Energy  Admin. 

YOUNG  COUPLES 

"It  isn't  that  family  life 
has  broken  down,  it's  that 
our  society  does  nothing  to 
help  young  couples  live  up  to 
the  expectations  we  set  for 
them  today."  Margaret  Mead, 
anthropologist. 
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What  You  Can  Do 
For  a  Choking  Victim 

Almost  4,000  Americans  die  an- 
nually from  choking  on  food 
or  foreign  objects — and  perhaps  un- 
necessarily in  most  cases  thanks  to 
a  new  technique  called  the  Heimlich 
Maneuver. 

Even  a  button  or  a  child's  plastic 
toy  can  be  fatal,  if  no  one  knows  how 
to  handle  such  an  emergency.  And 
too  few  people — even  those  trained 
in  first  aid — know  what  to  do. 

The  scene  is  often  similar  ...  a 
pleasant  dinner  with  friends.  There's 
good  food,  drinks,  soft  lights,  laugh- 
ter and  congenial  conversation.  One 
person  in  the  group  suddenly  becomes 
silent,  often  unnoticed  by  the  others. 
There  may  not  even  be  a  choking 
sound.  But  the  person  collapses  and 
dies  four  or  five  minutes  later.  That 
is  the  time  it  takes  from  the  blockage 
of  the  airway  by  an  object  causing 
choking.  About  25  per  cent  of  those 
dying  from  choking  are  children. 

Choking  also  is  the  largest  cause 
of  accidental  death  in  the  home  in 
infants  under  one  year  of  age.  And 
there  are  twice  as  many  food  chok- 
ing deaths  in  this  country  each  year 
than  were  caused  by  polio  at  the 
height  of  the  epidemics. 

The  new  life-saving  technique 
called  the  Heimlich  Maneuver  has 
been  endorsed  by  the  American  Med- 
ical Association  and  approved  by  the 


American  National  Red  Cross. 

Simply  stated,  the  maneuver  is 
manual  pressure  directed  upward  on 
the  diaphragm,  forcing  the  air  out 
of  the  victim's  lungs  and  popping 
out  the  obstruction  that's  causing 
the  choking.  It  is  like  the  action  of 
a  bellows. 

Since  the  Heimlich  Maneuver  was 
first  introduced  some  18  months  ago, 
there  have  been  600  documented 
cases  where  it  has  saved  lives.  Chil- 
dren have  performed '  the  maneuver 
on  other  children.  There  is  even  a 
recorded  case  of  a  blind  Sioux  City, 
IA,  attorney  who  saved  his  wife's 
life  while  attending  a  banquet. 

There  is  no  cure  for  choking  vic- 
tims; no  vaccines  are  available. 
There  is  only  one  innoculation — 
knowledge. 

The  maneuver  was  developed  as 


the  result  of  research  and  study  by 
Dr.  Henry  J.  Heimlich,  director  of 
surgery  at  the  Jewish  Hospital  in 
Cincinnati,  OH. 

To  perform  the  Heimlich  ma- 
neuver: 

— Stand  behind  the  victim,  who 
is  choking  on  food  or  some  other 
object,  and  wrap  your  arms  around 
the  waist. 

— Grasp  your  fist  with  your  other 
hand  and  place  the  thumb  side  of 
your  fist  against  the  victim's  ab- 
domen, slightly  above  the  navel  and 
below  the  rib  cage. 

— Press  your  fist  into  the  victim's 
abdomen  with  a  quick  upward 
thrust.  Repeat  several  times  if  neces- 
sary until  the  food  or  object  causing 
the  blockage  is  expelled. 

A  problem  facing  the  would-be 
rescuer  is  one  of  diagnosis:  Is  the 
person  who  is  choking  and  turning 
blue  actually  choking  on  food  or  is 
the  person  having  a  heart  attack? 
Dr.  Heimlich  suggests  that  the  vic- 
tim give  the  signal. 

However,  if  you  are  choking  on 
food,  you  will  be  unable  to  talk.  In 
that  case,  grasp  your  throat  between 
thumb  and  forefinger  to  let  those 
around  you  know  that  you  are  chok- 
ing on  something  in  your  throat. 

A  collateral  plus  of  the  Heimlich 
Maneuver  is  that  it  has  saved  drown- 
ing victims  by  causing  water  to 
"gush"  out  of  the  lungs  after  tradi- 
tional methods  have  failed.  end 
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CAREER  EDUCA  TION: 


College  Isn't  the  Only  Answer 


By  MURIEL  LEDERER 

When  June  Anderson  left  home 
in  southern  Wisconsin  for  her 
state  university,  she  had  high  hopes 
of  becoming  the  best  second  grade 
teacher  around.  But,  after  two  years 
of  study  toward  a  degree  in  educa- 
tion, on  June  20  she  dropped  out. 

Currently,  40  per  cent  of  all  stu- 
dents who  enter  college  are  not  com- 
pleting the  course. 

"The  employment  situation  for 
teachers  was  so  bad,  I  was  just  wast- 
ing my  time  and  money  in  college," 
June  says. 

On  quitting  the  university,  she 
promptly  enrolled  in  a  career  educa- 
tion program  at  a  community  college 
near  her  hometown,  learning  to  be 
a  therapist  for  patients  who  have 
difficulty  breathing. 

"I'll  soon  be  able  to  go  to  a  hospi- 
tal anywhere  in  the  country  and 
earn  around  $12,000  a  year.  Why  do 
I  need  a  college  degree?"  she  asks. 

June's  case  is  not  unusual  in  to- 
day's slow  economy.  Career  educa- 
tion programs,  such  as  the  one  in 
which  June  is  enrolled,  offer  an 
"admission  ticket"  to  the  world  of 
work.  These  programs  are  post-high 
school  vocational,  technical  training 
or  retraining  designed  to  equip  a 
student  for  employment  specifically 
in  a  chosen  occupation  as  a  semi- 
skilled or  skilled  worker.  They  do 
not  include  programs  in  occupations 
generally  considered  to  be  profes- 
sional or  which  require  a  baccalau- 
reate or  higher  degree. 

Our  job  scene  is  fast-changing. 
Those  requiring  only  untrained 
minds  and  physical  strength  have 
almost  disappeared,  while  jobs  that 
demand  training  beyond  high  school, 
as  well  as  perfected  skills,  have  in- 
creased. Ask  yourself  why?  In  spite 
of  the  recent  recession,  your  news- 
paper has  columns  of  want  ads  of- 
fering positions.  Read  those  ads! 
Employers  want  trained  people  with 
specific  skills  such  as  nuclear/ atomic 
technicians,  chefs  and  dental  hygien- 
ists. 

Four  out  of  every  five  jobs  avail- 
able require  some  vocational  skill, 
but  not  necessarily  four  years  of  col- 
lege, so  a  high  school  student  finds 
himself  reevaluating  whether  or  not 
college  is  really  best  for  him.  If  he 


Vocational  training  is  satisfying  career  needs  of  many  students 


knows  he  wants  to  become  a  lawyer, 
doctor,  geologist  or  some  other 
highly  trained  professional  or  semi- 
professional,  a  four-year  college  is 
the  only  answer.  These  fields,  plus 
certain  Civil  Service  jobs,  will  be 
closed  to  those  without  a  four-year 
degree.  And  he  may  be  one  of  those 
students  who  wants  the  sense  of  per- 
sonal satisfaction  and  feeling  of 
accomplishment  that  goes  with  a 
four-year  degree. 

But,  if  the  student's  interests  lie 
in  different  directions,  career  educa- 
tion is  an  alternative. 


What  kinds  of  jobs  does  career 
education  lead  to? 

Good  jobs  with  good  futures.  A 
registered  nurse  continues  up  the 
career  ladder  these  days  to  become 
a  nurse-practitioner  or  physician's 
assistant  at  $10,000  to  $20,000  a 
year,  depending  on  locality.  A  sec- 
retary moves  up  to  become  an  ad- 
ministrative assistant  or  court 
reporter  earning  $9,000  to  $16,000. 

The  high  school  graduate  with 
solid  training  at  an  accredited  two- 
year  junior  college,  business  or  trade 
school  need  not  feel  like  a  second- 
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class  citizen  when  he  applies  for  a 
specialized  job  in  his  field.  In  a 
market  glutted  with  four-year  college 
graduates,  he  may  find  work  sooner 
than  someone  with  a  degree  that  is 
not  job  oriented,  such  as  English 
literature. 

Bunny  Singer,  30,  is  an  example 
of  the  new  wave  of  non-college 
graduate  hiring  common  on  the  em- 
ployment scene.  She  is  also  one  of 
the  new  "para"  breed.  As  a  para- 
legal, Mrs.  Singer  works  as  a  legal 
assistant. 

When  she  graduated  from  high 
school  in  the  northeast,  Mrs.  Singer 
decided  she  didn't  want  to  be  a  sec- 
retary and  probably  would  have  to 
go  four  years  to  college.  She  con- 
sidered accounting  and  teaching. 
But  they  didn't  really  excite  her. 
Then  someone  suggested  court  re- 
porting. That  sounded  more  promis- 
ing because  the  law  had  always 
seemed  fascinating.  But  when  she 
visited  a  local  junior  college  to  learn 
more  about  court  reporting,  she 
heard  about  a  new  course  in  para- 
legal studies.  That  clicked! 

"I've  now  been  on  the  job  as  a 
paralegal  about  six  months  and  am 
pleasantly  surprised,"  Mrs.  Singer 
says.  "In  the  downtown  law  firm 
where  I  work,  I'm  like  a  deputy  to 
an  attorney  in  charge  of  personal 
injury  suits.  I  collect  information 
on  cases  and  help  determine  whether 
a  potential  plaintiff's  claim  is  bona 
fide." 

She's  surprised  at  the  degree  of 
autonomy  she's  been  given. 

"I'd  more  or  less  assumed  I'd  be 
watched  closely,"  she  says.  "I  really 
like  the  job.  New  things  I  keep  learn- 
ing about  the  law  make  the  work 
interesting." 

Career  education  also  leads  to 
practical  jobs  in  good  and  growing 
fields  such  as  computer  repair  and 
programming;  200  allied  health 
specialties  like  paramedic,  occupa- 
tional therapy  assistant  and  labora- 
tory technician;  engineering  and 
science  technical  work;  maintenance 
electrician;  welder;  air  conditioning, 
refrigeration  and  heating  repair; 
draftsman,  and  service-oriented  jobs 
in  banking  or  the  hotel-motel-res- 
taurant industries. 

Where  do  you  find  this  kind 
of  education? 

Career  education  comes  in  pack- 
ages of  all  shapes  and  sizes.  In- 
struction is  given  on  many  different 
levels  to  meet  different  needs.  Here 
are  some  of  the  best  ways  of  acquir- 
ing organized,  planned  training. 

1.  Junior  and  Community  Colleges 
(Public  and  Private) 

Graduates  of  the  1,200  two-year 


junior  or  community  colleges  or 
technical  institute  programs  can 
earn  an  associate  degree  or  a  cer- 
tificate. Most  junior  colleges  and 
nearly  all  public  community  col- 
leges offer  vocational  courses  as  well 
as  courses  in  academic  subjects. 

2.  Private  Trade,  Technical  and 
Business  Schools 

There  are  approximately  7,000 
privately  owned  trade  and  technical 
schools  offering  over  550  different 
courses  in  highly  desirable  occupa- 
tions open  to  the  non-college  gradu- 
ate such  as  electronics  engineering 
technician,  auto  repair,  culinary 
arts,  secretarial  and  business,  fash- 
ion design. 

3.  Home  Study 

Home  study  courses  offer  prac- 
tically anything  including,  many 
subjects  not  given  in  local  schools. 
Some  courses  provide  complete  vo- 
cational training.  Others  prepare 
you  for  upgrading  your  present  job 
without  losing  experience  and 
seniority.  There  are  over  5  million 
Americans  studying  courses  by  cor- 
respondence in  such  fields  as  pho- 
tography, accounting,  architectural 
drawing,  landscaping  and  gardening. 

k-  Apprenticeships 

Apprenticeship  programs  involve 
on-the-job  practice  (including  a 
salary)  plus  related  classroom  in- 
struction. There  are  about  400,000 
registered  apprentices  now  in  train- 
ing in  the  United  States  plus  proba- 
bly 200,000  in  informal  programs. 
Apprenticeships  are  available  in 
tool  and  die-making,  engraving,  op- 
tics and  carpentry,  as  well  as  350 
other  trades. 

5.  Cooperative  Programs  (Work- 
Study) 

Under  these  programs  offered  by 
about  1,000  schools,  a  student  re- 
ceives class  credit  for  both  on-the- 
job  training  and  related  in-school 
instruction. 

Who  enrolls  in  these  programs? 

Bob  Morrison,  a  20-year-old  medi- 
cal technology  student  at  a  Dallas 
technical  school,  finds  there's  no 
comparison  between  his  current 
studies  and  his  unhappy  first  year  at 
a  large  state  university.  He  felt 
college  was  an  impersonal  "dog-eat- 
dog  world"  with  too  much  competi- 
tion. 

Bob  is  still  in  the  same  career 
area,  but  in  college  he  felt  there 
were  too  many  unrelated  require- 
ments to  get  out  of  the  way  before 
he  could  begin  studying  medical- 
related  subjects.  He  finds  the  126- 
student  technical  school  more  to  his 
liking. 

"Here  you  get  right  into  the  meat 
of  your  field,"  he  says.  "You're  a 


person,  not  a  number!  You  come 
here  not  to  socialize,  but  to  learn. 
You're  here  to  learn  a  trade.  If  you 
take  care  of  that,  though,  the  fun 
falls  into  place." 

"The  student  you  find  in  a  career 
school  knows  why  he's  there  ...  to 
get  the  training  to  find  a  job,  he's 
mature  for  his  age,"  says  Richard 
H.  McClintock,  President  of  ITT 
Educational  Services,  Inc.  "For  in- 
stance at  one  of  our  schools,  a  re- 
cent survey  revealed  more  than 
one-fourth  of  the  enrolled  were 
former  college  students.  They  told 
us  they  went  to  college  to  find  them- 
selves, but  came  to  a  vocational 
school  to  find  a  job.  Our  students 
know  where  they  want  to  go  and 
how  to  get  there." 

Fred  Johnson,  18,  a  recent  North 
Carolina  high  school  graduate,  is 
one  of  the  new  breed  of  vocational 
students. 

"I  wanted  to  do  something  to 
help  mankind,  to  help  save  human 
lives,"  he  says.  "I  chose  this  school 
because  of  the  personal  attention 
students  get.  The  sense  of  dedica- 
tion among  the  students  is  impres- 
sive, too.  There  is  no  playing  around 
here.  We  are  preparing  for  profes- 
sional work.  You  have  a  different 
attitude  toward  school  when  you're 
studying  exactly  what  you  want, 
when  you're  not  being  forced  to  take 
a  lot  of  extra  things  you  aren't  in- 
terested in." 

Another  thing  the  students  want 
is  fast  money.  A  Michigan  elec- 
tronics school  student  found  he 
could  start  earning  after  just  a  year 
of  his  two-year  course.  If  he'd  gone 
to  a  four-year  college,  he  would 
have  had  to  wait  until  he  was  handed 
his  degree. 

Some  high  school  graduates,  who 
in  other  years  might  have  gone  to 
college,  are  now  bypassing  it  in  favor 
of  trade  schools.  Midwesterner  David 
Henderson,  18,  graduated  at  the  top 
of  his  high  school  class,  but  David 
enrolled  in  a  union-sponsored  work- 
study  program  to  become  an  appren- 
tice electrician. 

"A  lot  of  my  friends  agree  with 
me,"  he  says.  "College  just  isn't 
worth  the  hassle  any  more.  You  can 
earn  just  as  much  in  the  trades  as 
you  can  as  a  professional,  and  you 
don't  have  the  expense  of  four  years 
of  college." 

Dr.  Kenneth  B  Hoyt,  Director, 
Office  of  Career  Education,  U.S.  Of- 
fice of  Education,  recommends  voca- 
tional schools  for  students  who  are 
primarily  interested  in  an  occupa- 
tional skill,  who  have  an  aversion 
to  liberal  arts  courses,  who  have  a 
real  and  sincere  interest  in  the  oc- 
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Project  Invest  Insures  Jobs 
For  High  School  Graduates 


cupation,  or  occupations  for  which 
the  school  offers  training  and  who 
are  willing  to  work  long,  hard  hours 
to  gain  vocational  skills. 

Dr.  Hoyt  believes  students  should 
consider  vocational  education  along 
with  all  other  alternatives  available 
to  them.  But  he  feels  it's  not  the 
right  choice  for  everyone.  It's  not 
for  students  who  like  to  learn  for  the 
sake  of  learning,  not  necessarily  to 
get  ready  to  go  to  work;  it's  not 
for  students  who  are  content  with 
unskilled  or  semi-skilled  jobs;  and 
it's  not  for  students  who  have  not 
accepted  the  values  of  a  work-ori- 
ented society.  Because  the  voca- 
tional school  is  a  serious  place  for 
students  who  are  seriously  inter- 
ested in  acquiring  occupational 
skills,  it's  no  place  for  the  "hippy," 
the  pseudo-intellectual  or  the  "play- 
boy." 

What  are  your  job  prospects? 
Americans  have  a  long-standing 
love  affair  with  higher  education, 
but  the  old  romance  is  losing  its 
bloom.  Far  too  many  four-year  col- 
lege graduates  this  year  hit  the  job 
market  with  a  loud  and  ineffective 
thud. 

But  Eugene  P.  Bochek,  placement 
center  counselor  at  the  Milwaukee 
Area  Technical  College,  sees  a  dif- 
ferent picture.  "Our  employment 
outlook  for  MATC  graduates  is  still 
way  above  average  and  there  are 
some  program  areas  where  we  have 
four  or  five  job  opportunities  for 
every  qualified  graduate,"  he  says. 

Business  is  more  willing  to  hire 
high  school  graduates  with  special- 
ized training  to  fill  certain  jobs 
where  college  graduates  once  had  an 
edge,  according  to  John  M.  Coulter, 
director  of  manpower  development 
and  planning  at  the  Chicago  Associ- 
ation of  Commerce  and  Industry. 

Firms  will  continue  to  hire  only 
bachelor  degree  winners  at  the  pro- 
fessional, semi-professional  and  top 
management  level — like  lawyers,  en- 
gineers, marketing  and  sales  execu- 
tives and  scientists.  But  when  it 
comes  to  computer  programmers, 
technicians  and  a  multitude  of  other 
skilled  or  middle-management  posi- 
tions, prospective  employers  are 
more  interested  in  whether  you've 
had  the  proper  training  than 
whether  you  have  a  four-year 
degree. 

In  the  world  in  which  we  live,  to 
be  without  skills  is  a  serious  handi- 
cap no  one  needs  to  have.  We're 
lucky  there  are  so  many  educational 
alternatives. 

Editor's  Note:  Mrs.  Lederer  also 
is  the  author  of  "Guide  to  Ca- 
reer Education"  (  Quadrangle /N.Y. 
Times  Book  Co.,  1914-15.) 


By  M.  JAY  WANAMAKER 

A cooperative  venture  between 
business  and  education  pro- 
vides high  school  and  junior  col- 
lege students  with  a  laboratory 
model  of  an  automobile  insurance 
agency. 

It  puts  students  in  realistic 
business    situations    and  makes 


On-the-street  training  in  auto  insurance 


them  responsible  for  manage- 
ment decisions.  Auto  insurance 
was  chosen  as  the  vehicle  because 
high  school  students  have  such 
keen  interest  in  cars. 

Those  in  the  program  compete 
for  fictitious  clients  and  profits, 
learning  to  function  in  the  Ameri- 


can economic  system.  Graduates 
are  proving  better  qualified  upon 
entering  the  business  world,  and 
the  insurance  industry  in  particu- 
lar, and  qualify  for  a  better  posi- 
tion, salary-wise,  than  someone 
without  this  experience. 

Called  "Project  Invest,"  the 
venture  is  sponsored  by  schools 
and  the  Independent  Insurance 
Agents  of  America. 

The  pilot  "INVEST"  program 
was  instituted  at  California's  Hol- 
lywood High  School  in  1970  by 
the  Los  Angeles  unified  school 
district  and  the  independent  in- 
surance agents  of  that  city.  It  con- 
firmed that  young  people  learn 
faster  and  better  by  doing  what 
interests  them — particularly  by 
application  of  real  life  experience 
compared  with  textbook  experi- 
ence. 

Alicia  Risdon  is  a  blonde,  gray- 
eyed  Argentinian,  just  turned  22, 
who  graduated  from  the  first 
INVEST  class  at  Hollywood  High 
in  1971.  She  had  arrived  in  the 
United  States  without  knowing  a 
word  of  English,  was  enrolled  in 
second  grade,  mastered  her 
adopted  language  and  was  soon  at 
the  forefront  of  the  class.  She 
skipped  a  semester  and  completed 
senior  high  school  in  three  and  a 
half  years.  When  she  entered  the 
program,  Alicia  planned  either  to 
go  on  to  college  for  a  degree  in  so- 
ciology or  to  be  an  airline  hostess. 
She  graduated  with  honors  and 
accepted  a  summer  job  as  a  recep- 
tionist and  general  utility  clerk  at 
an  insurance  agency  and  broker- 
age firm. 

(Continued  on  page  40 J 


Students  experience  office  atmosphere  in  classroom 
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As  far  as  I'm  concerned, 


Success  begins 

at  40! 

After  22  years  in  the  Army, 
it  took  only  1  week  to  start  my 
fast- growing  Duraclean  business 


a  true  story  by  Retired  Army  Sgt.  Major  Bob  Greenwalt 


"Today,  I'm  the  enthusiastic  owner  of  a 
very  successful  business  in  the  highly  com- 
petitive Chicago  area.  Only  two  years  ago, 
I'd  had  absolutely  no  business  experience. 

"But  in  just  one  week,  Duraclean  gave 
me  the  training,  the  7  superior  services  and 
the  business  know-how  to  make  good! 

"Unbelievable?  I'd  have  said  so,  too, 
back  in  my  army  days  when  I  was  nearing 
the  end  of  my  22-year  hitch  as  a  career 
Army  Sergeant  Major,  ready  for  retirement. 

"That's  when  I  started  to  think  seriously 
about  my  future.  After  all,  I  wouldn't  be 
ready  for  the  rocking  chair  at  the  ripe  old 
age  of  40.  And  Army  retirement  pay  wouldn't 
take  care  of  all  the  things  I  wanted  in  life. 

"I  saw  a  magazine  ad,  clipped  the  coupon, 
and  mailed  it  to  Duraclean.  That's  how  it 
all  began.  They  mailed  me  literature  at  my 
army  base,  told  me  about  their  remarkable 
absorption  process  for  cleaning  carpeting 
and  upholstered  furniture,  plus  six  more 
on-location  services — all  providing  unusual 
profits  with  no  overhead  expense. 

"They  described  their  thorough  training 
program,  how  they  would  show  me  not  only 
the  way  to  perform  the  service,  but  how  to 
start  up  and  run  my  business,  and  how  their 
Cooperative  Dealer  program  would  give  me 
assistance  and  guidance  in  business  manage- 
ment. I  would  have  the  benefit  of  national 
advertising  and  business  building  methods, 
proved  successful  for  more  than  43  years. 

"Then  came  the  day  I  retired  from  the 
service.  And  I  forgot  all  about  Duraclean. 
You  can  understand  why  I  was  sidetracked. 
I  got  married !  Pauline  and  I  settled  in  Oak 
Park,  a  suburb  of  Chicago,  and  I  got  a  job 
as  manager  of  skycap  personnel  at  O'Hare 
Airport.  It  was  like  old  army  days  for  Sgt. 
Major  Greenwalt! 

"I  liked  the  work.  Can't  say  I  didn't.  But 
I  still  had  Duraclean  in  the  back  of  my  mind. 
I  saw  how  big  the  carpeting  business  was 
growing — how  much  it  was  used  in  homes, 
offices,  at  church,  even  in  the  airport — 
and  I  started  asking  how  carpeting- and 
upholstery  was  maintained. 


"In  all  cases,  I  learned  how  serious  a 
problem  was  the  maintenance  of  carpeting 
and  furniture.  The  first  thing  that  came  to 
mind  was  the  Duraclean  Absorption  process 
and  how  it  cleaned  without  scrubbing  or 
soaking,  so  furnishings  could  be  used  in 
just  a  few  hours.  But  more  important,  I 
saw  how  the  usual  scrubbing  and  'do-it- 
yourself  methods  drove  all  or  most  of  the 
soil  deeper  while  Duraclean  takes  it  OUT. 

"I  realized  what  a  gold  mine  Duraclean's 
superior  service  could  be.  Well,  I  didn't 
waste  any  time.  I  drove  to  Duraclean 
headquarters  in  Deerfield.  I  was  impressed 
with  the  direct  way  their  people  answered 
my  questions,  honestly  and  squarely,  about 
each  phase  of  the  business  . .  .  about  the 
potential  profits  in  my  area,  and  about  their 
thorough  training  program. 

"They  explained  how  they'd  show  me, 
step  by  step,  how  to  render  the  services  and 
how  to  build  my  business. 

"Best  of  all,  I  could  start  with  a  very 
small  investment,  and  even  in  spare  time, 
if  I  wanted  to.  Well,  when  I  saw  the  com- 
plete training  they  gave,  and  how  their 
professional  instructors  showed  a  definite 
personal  interest  in  my  success,  I  decided 
it  would  be  full  time  for.  rne. 

"It  took  only  a  week — and  I  was  ready 
to  go,  full  steam  ahead.  I  didn't  have  to 
guess  or  wonder  how  to  do  it.  Everything 
was  spelled  out  for  me,  just  like  in  the 
field  manual.  I  followed  the  system  that 
was  working  successfully  for  hundreds  of 
other  men  all  over  the  world— and  it  sure 
worked  for  me ! 

"My  very  first  year,  I  hit  five-figures 
gross  volume.  My  second  year  went  way 
ahead  of  that.  I've  taken  in  as  much  as 
$285  in  a  single  day— and  my  best  week 
ran  around  $900!  Of  course,  Pauline  is 
a  wonderful  help  with  the  telephone  and 
bookkeeping.  She's  a  real  partner. 

"I  have  business  coming  from  all  around 
now — from  one  of  Chicago's  biggest  and 
best  known  carpet  and  furniture  stores  which 
recommends  my  service  to  its  customers — 


from  a  lot  of  professional  people  and  stores — 
from  homemakers  and  their  friends.  One 
customer  leads  to  another.  I  now  use  service- 
men and  make  a  good  profit  on  their  work 
(as  volume  grows,  Duraclean  pays  for  the 
equipment  of  each  man  I  add). 

"Believe  me,  I  couldn't  have  found  a  new 
career  as  exciting,  enjoyable  and  successful 
as  my  Duraclean  Dealership." 


Bob  Greenwalt's  success  pattern  can  work 
the  same  way  for  you!  You  can  start  full 
time,  as  Bob  did  .  .  .  or  start  spare  time 
(adding  profits  to  your  salary)  until  business 
profits  warrant  going  full  time.  The  small 
investment  Bob  refers  to  is  about  $1500. 

The  coupon  will  bring  you  the  fact-filled 
booklet  about  the  opportunities  for  you  in 
your  area.  There's  no  obligation.  No  sales- 
man will  call.  Everything  will  be  mailed 
to  you,  as  it  was  to  Bob  Greenwalt.  Then 
read  it— see  how  the  Duraclean  opportunity 
appeals  to  you — make  your  own  decision. 

Send  for  this  information  today.  This  can 
be  the  future  you're  looking  for.  Find  out ! 


® 


Duraclean 

International 

6-199  Duraclean  Bldg.,  Deerfield,  III.  60015 

Please  mail,  without  obligation,  your  24-page 
booklet  and  all  details  explaining  the  Duraclean 
Dealership  opportunity  in  my  area.  No  salesman 
is  to  call.  Please  rush  before  my  area  is  taken. 


Name  

Address. 
City  


State/Zip. 


Cape  Cod  fishermen  struggle  to  launch  Coast  Guard  rescue  boat  in  heavy  surf 


By  FRANK  DAIGNAULT 

About  a  mile  from  Race  Point 
Station  on  the  tip  of  Cape  Cod, 
fishermen  pulled  their  surfboats 
higher  from  the  waterline  to  escape 
the  building  sea.  Heavy  campers 
labored  against  the  sand  for  higher 
ground  and  refuge  from  the  nor'- 
easter  that  gusted  at  50  mph.  Rain 
pelted  the  beach. 

At  the  Coast  Guard  Station  a  petty 
officer  monitored  the  radio.  Offwatch 
seamen  clustered  in  front  of  a  tele- 
vision. Despite  the  storm,  it  was  a 
quiet  night.  The  blue  strobe  lights 
of  Provincetown  Airport  a  quarter- 
mile  away  flashed  through  the  mist. 

To  the  west,  out  over  Cape  Cod 
Bay,  a  plane  struggled  against  head 
winds.  The  pilot,  seeing  the  airfield, 
radioed  for  routine  clearance  and 
asked  that  the  strobes  be  turned  off. 
Familiar  with  the  field,  he  preferred 
to  use  the  white  lights  that  lined  the 
runway.  The  switch  was  thrown  at 
airport  control  and  the  radioman 
watched  for  the  beacon  of  the  ap- 
proaching aircraft. 

On  the  beach,  children  from  the 
fishermen's  camp,  replete  in  foul- 
weather  gear,  had  gathered  in  the 
lee  of  campers  to  watch  the  sea.  A 
15-year  old  girl  walked  on  the  hard- 
packed  sand  along  the  surf  line,  while 
her  father  and  mother  prepared  a 
meal  inside.  The  sound  of  a  passing 


plane  vibrated  through  the  encamp- 
ment, but  it  was  too  fast.  Fisher- 
men went  to  the  door  of  their  camp- 
ers to  look  out.  An  engine  sputtered 
and  the  plane,  barely  clearing  the 
campers,  rooftops,  banked  out  over 
the  water.  The  girl  on  the  beach  in- 
stinctively fell  to  the  sand  in  fear  of 
the  aircraft.  There  was  a  dull  thud 
like  the  sound  of  the  hull  of  a  tin 
boat  coming  off  a  wave  top,  then  the 
barely  audible  hiss  of  an  extinguished 
engine.  The  plane  was  less  than  200 
yards  out. 

The  plane's  beacon  heaved,  first 
high  in  easy  view,  then  hidden  be- 
hind the  towering  seas.  As  one  fish- 
erman raced  to  a  jeep  and  drove 
across  the  treacherous  sand  toward 
Race  Point  Station,  the  plane's  bea- 
con either  failed  or  slipped  beneath 
the  sea. 

Race  Station  was  in  sight;  five 
minutes  had  passed  since  the  crash; 
time:  8:55  p.m.  and  very  dark. 

If  not  for  the  storm  it  would  have 
been  a  perfect  night  for  fishing.  A 
new  moon  would  generate  the  strong- 
est tide  of  the  month.  It  was  mid- 
tide,  when  all  the  North  Atlantic,  it 
seemed,  rushed  past  the  end  of  Cape 
Cod.  The  sandbar  that  lay  20  feet 
below  the  surface  caused  that  vici- 
ous nor 'east  sea  to  "bulge"  exactly 
where  the  plane  had  hit. 

At  9:00  p.m.  Duty  Officer  William 
Chambers  was  startled  from  his 
radio  room  desk  as  men  burst  into 


the  Coast  Guard  Station  to  report 
the  crash. 

Chambers  shouted  and  seamen 
bounded  down  stairways.  Boat  crews 
were  dispatched  to  the  pair  of  40- 
foot  station  boats  moored  in  town. 
Chambers  informed  Provincetown 
Rescue.  Then  he  remembered  Race 
Station's  newest  piece  of  equipment, 
a  13-foot,  outboard-equipped  rubber 
boat. 

"How  large  was  the  plane,"  Cham- 
bers asked.  "Where  did  it  hit  and  is 
it  close  to  the  beach?" 

They  might  tow  it  onto  the  beach ; 
they  might  give  the  "new  thing"  a 
go.  The  fishermen  offered  to  tow 
the  small  boat.  Chambers  sent  his 
three  remaining  lowest  ranking  men 
to  the  beach:  David  Kelley  and 
"Ned"  Rogean,  both  seamen,  along 
with  Apprentice  Seaman  William 
Beard. 

The  rubber  boat,  called  an  Avon 
Sea-Rider,  arrived  at  the  encamp- 
ment around  9:15.  Meanwhile  Prov- 
incetown Rescue  boat  crews  strained 
against  the  summer  traffic  to  reach 
the  station  boats.  Men,  women  and 
children  along  the  beach  could  hear 
calls  for  help  above  the  roar  of  the 
sea. 

By  9:20  the  beach  was  in  total 
confusion  as  officers  from  every  pos- 
sible authority  piled  in:  state  police, 
park  rangers,  volunteer  firemen  and 
Provincetown  Rescue.  The  small, 
rubber  boat  slid  down  the  banking 
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as  Seaman  Apprentice  Beard  argued 
to  get  aboard,  but  Kelley  and  Rogean 
pointed  out  that  there  was  only  lim- 
ited room  in  the  boat.  As  if  an  echo, 
the  sea  bulged,  turned  white  and 
layed  the  sailors  flat  in  the  surf; 
their  craft  capsized,  was  awash  and 
sliding  in  the  water. 

Too  heavy  to  move,  a  tangle  of 
men  grunted  and  heaved  to  force 
the  water  over  the  gunwales  of  the 
craft.  As  an  occasional  wave  slid  it 
higher  the  men  succeeded  in  turn- 
ing it  over.  Life  jackets,  paddles 
and  what  was  beginning  to  look  like 
a  gaggle  of  junk  was  thrown  into 
the  boat  as  everyone  hustled  it  down 
for  another  try. 

With  seas  running  five  to  six  feet 
and  eight  foot  combers  breaking 
steadily,  the  two  seamen  slid  chest 
first  into  the  craft  while  the  beach- 
men  walked  it  through  the  suds  as 
far  as  they  dared,  pushed  off,  then 
ran  for  high  ground.  Rogean  scored 
two  hits  on  the  starter  button  be- 
fore a  huge  swell  lifted  the  rubber 
boat,  then  sent  it  tobogganing  craz- 
ily  back  into  the  surf. 

By  9:35  preoccupation  with  put- 
ting that  little  boat  in  the  water 
had  become  so  desperate  that  men 
forgot  and  tried  to  match  the  sea 
with  brute  force.  There  wasn't  room 
for  another  pair  of  shoulders.  Fin- 
ally, someone  bellowed:  "Wait  for 
the  sea.  Wait,  wait  for  the  water!" 

"Now,"  someone  called,  as  they 
shoved  and  ran  and  pushed  until 
those  up  forward  lost  their  footing 
in  the  buoyancy  of  neck-deep  water. 
Rogean  hit  the  starter  and  the  motor 
took  hold,  driving  the  boat  seaward 
just  before  climbing  a  ridge  and 
slipping  out  of  sight. 


Kelley  had  a  two-cell  flashlight, 
if  it  wasn't  wet.  Rogean  had  a  pain- 
ful backache  from  their  first  effort 
at  launching.  They  bobbed  about 
aimlessly,  idling  down  the  motor  in 
the  hope  that  they  might  hear  a 
voice  from  the  blackness.  None 
came.  Rogean  kept  the  headlights  of 
the  beach  to  his  starboard  so  that 
he  would  not  lose  his  orientation. 

What  if  the  tail  section  was  filled 
with  air?  Could  they  collide  with  it 
in  the  dark  ?  What  if  there  were  more 
passengers  than  could  be  carried? 

But  if  fear  danced  at  the  thresh- 
hold  of  the  Coast  Guardsmen's 
minds,  it  had  all  but  overcome  a 


survivor  who  clung  desperately  to 
the  floating  landing  gear  of  the  air- 
craft only  yards  away. 

Maybe  the  survivor  heard  the 
sound  of  the  outboard  or  felt  its 
vibration;  perhaps  he  was  able  to 
exert  an  audible  moan  that  caught  a 
seamen's  attention.  Kelley  says  he 
was  just  there,  suddenly  in  reach. 
The  odds  that  they  could  somehow 
find  themselves  alongside  each  other 
in  that  black  and  white  Atlantic 
maelstrom  are  staggering.  Prying 
the  survivor's  arms  from  the  land- 
ing gear,  the  Coastguardsmen  hauled 
him  over  the  side. 

(Continued  on  page  Jt6) 


Willing  hands  right  rubber  craft  for  another  attempt 
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WASHINGTON 
PRO  &  CON 


Opposing  Views  by  Congressmen  on  The  Question  . . . 


Is  The  B-1  Bomber  Vital 


The  B-1  Bomber  program  has  been  the  subject  of 
controversy  for  many  years,  but  when  all  the 
arguments  are  boiled  down,  two  basic  issues 
emerge:  Do  we  need  the  B-1  and  is  the  cost  out  of 
line? 

The  SALT  agreements  and  detente  aside,  I  think 
that  the  principal  deterrence  to  large-scale  Soviet 
adventurism  is  the  strategic  program  of  the  United 
States.  This  program,  called  our  "Triad  of  Defense," 
is  composed  of  our  ICBM's,  the  Navy's  Trident 
missile  submarines  and  our  bomber  force.  Because 
the  bombers  carry  over  half  of  our  offensive  mega- 
tonnage,  they  actually  comprise  more  than  just  a 
third  of  the  Triad. 

The  bomber  force  is  important  because  the  Presi- 
dent can  use  it  to  get  tough  without  actually  start- 
ing a  war.  He  can  send  bombers  out  and  he  can  call 
them  back.  Once  a  missile  is  fired,  it's  gone  and  the 
balloon  goes  up. 

In  building  a  bomber  force,  several  alternatives 
to  the  B-1  have  been  offered,  but  none  of  them  quite 
meet  the  unique  requirements  of  the  B-1. 

•  The  B-52's,  which  would  be  replaced  by  the  B-1 
in  our  strategic  air  arm,  are  capable  of  meeting 
their  mission  requirements  today,  but  remember 
that  they  are  on  average  15  years  old.  To  modify 
them  to  be  effective  in  a  1980-1990  time  frame,  the 
aircraft  would  have  to  receive  new  engines,  wings 
and  electronics.  Estimates  for  these  modifications 
average  over  $40  million  per  aircraft,  and  the  air- 
craft would  not  be  as  effective  nor  as  survivable  as 
the  B-ls  in  doing  the  mission. 

•  A  force  of  cruise  missiles  could  be  launched 
from  stand-off  aircraft.  However,  cruise  missiles 
would  not  be  capable  of  striking  defended  targets 
which  represent  a  large  number  of  the  bomber  tar- 
gets. This  cruise  missile  force,  with  its  reduced  ca- 
pability, would  require  the  modification  of  $30  mil- 


YES" 


Rep.  Bob  Wilson 
(RCA) 


lion  commercial  jumbo 
jet  aircraft  and  would 
really  cost  the  taxpayer 
$50  million  per  aircraft 
when  built  to  meet  mili- 
tary specifications;  with 
the  cost  of  the  cruise  mis- 
siles on  top  of  that. 

Every  fair  analysis  in 
the  end  concludes  that 
the  B-1  is  the  single  op- 
tion capable  of  perform- 
ing its  mission  at  a  price 
tag  that  is  realistic. 

As  for  cost,  the  Air  Force  has  exerted  every  ef- 
fort to  keep  costs  under  control.  Discounting  infla- 
tion, which  has  beset  us  all,  the  B-1  program  has 
experienced  only  a  12  per  cent  cost  growth  since 
1970.  This  has  been  accomplished  without  degrad- 
ing the  B-l's  ability  to  perform  the  mission  origi- 
nally planned. 

In  these  times  of  unease  in  the  world,  with  our 
responsibility  to  remain  strong  both  for  ourselves 
and  for  the  free  world,  we  can't  afford  to  go  shop- 
ping in  the  bargain  basement  for  our  weapons  sys- 
tems or  to  procure  make-do  measures  that  are 
inherently  faulty.  The  B-1  isn't  such  a  system  and 
therefore  is  vitally  needed  in  our  military  inventory. 


If  you  wish  to  let  your  Congressman  or  one  of  your  Senators  know  how  you  feel  on  this 
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To  Our  National  Defense? 


Rep.  Les  Aspin 
(D-WI) 


The  United  States 
needs  a  powerful  nu- 
clear punch  to  deter  the 
Soviets  from  launching  a 
war.  The  United  States 
does  not  need  the  B-l 
bomber  to  give  it  that 
punch. 

Unfortunately,  the  de- 
bate over  the  B-l  has  be- 
come clouded  by  a  host 
of  arguments,  many  of 
which  miss  the  mark. 
One  frequent  criticism 
alleges  that  the  B-l  is  a  technical  flop.  True,  the 
aircraft  has  had  its  share  of  problems.  It  is  heavier 
than  planned.  It  has  a  shorter  range.  And  it  takes 
a  longer  runway  to  get  off  the  ground.  While  the 
test  phase  isn't  over,  nothing  disastrous  has  yet 
been  uncovered. 

Two  points  must  be  watched,  however.  The  B-l's 
escape  time — the  time  needed  to  get  the  plane 
started  and  in  the  air  after  an  alert — has  increased 
slightly.  If  it  increases  too  much,  Soviet  missiles 
could  reach  the  B-ls  on  the  runway  apron  and  the 
B-l  would  then  produce  snickers  in  Moscow  rather 
than  deterrence. 

Secondly,  more  attention  should  be  paid  to  the 
electronics  systems  carried  on  the  B-l  to  jam  in- 
coming antiaircraft  missiles.  The  B-l  relies  heavily 
on  existing  electronics  which  could  prove  ineffec- 
tive. 

So  far  there  is  only  one  real  reason  to  kill  the  B-l, 
an  alternative  that  is  both  cheaper  and  more 
effective;  the  stand-off  bomber. 

This  bomber,  which  could  be  a  converted  Boeing 
747,  would  not  have  to  fly  into  Soviet  air  space. 
It  would  fly  outside  Soviet  territory  and  launch 


issue,  fill  out  the  "ballot"  and  mail  it  to  him.  > 


long-range,  cruise  missiles  at  its  targets. 

A  force  of  stand-off  bombers  would  cost  $59.6 
billion  to  build  and  operate  for  ten  years  compared 
to  more  than  $70  billion  for  a  B-l  force,  according 
to  a  recent  analysis  by  Brookings  Institution.  The 
$11  billion  savings  results  because  fewer  stand-off 
bombers  are  required.  Since  the  stand-off  bomber 
does  not  charge  into  Soviet  air  space,  where  it  risks 
being  shot  down,  we  do  not  have  to  buy  extra  planes 
to  allow  for  that  attrition. 

The  stand-off  bomber  is  more  effective  because 
it  is  harder  for  the  Russians  to  defend  against.  A 
fleet  of  100  stand-off  bombers  launching  6,000  to 
10,000  cruise  missiles  against  the  Soviet  Union 
would  overwhelm  Soviet  missile  defenses.  By  com- 
parison, a  fleet  of  B-ls  twice  as  large  provides  a 
mere  200  targets  for  Russia's  antiaircraft  missiles 
and  interceptors. 

Our  next  generation  of  bombers  also  must  face 
advances  in  technology.  Dramatic  advances  in  So- 
viet air  defenses  could  make  the  entire  B-l  force 
vulnerable  and  therefore  obsolete.  But  with  a  stand- 
off bomber,  only  the  missiles  themselves  would 
have  to  be  replaced. 


I  have  read  in  The  American  Legion  Magazine  for 
September  the  arguments  in  PRO  &  CON:  "Is  The  B-l 
Bomber  Vital  To  Our  National  Defense?" 

IN  MY  OPINION  THE  ANSWER  TO  THIS  QUESTION  IS: 
YES  □  NO  □ 


SIGNED  _ 
ADDRESS 


TOWN 


STATE, 


You  can  address  any  Representative  c/o  U.S.  House  of  Representatives  Wash- 
ington, D.C.  20515;  any  Senator  c/o  U.S.  Senate,  Washington,  D.C.  20510. 
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The  Real  American  Cowboy 


By  LYNWOOD  MARK  RHODES 

Swaggering,  self -confident,  tall-in- 
the-saddle,  he  is  one  of  the  most 
distinctive  and  durable  figures  in 
American  history.  His  hey-day  lasted 
only  from  the  end  of  the  Civil  War 
until  the  mid-1880's,  and  in  that 
brief  span  no  more  than  40,000  of 
his  breed  rode  the  cattle  trails  across 
the  Great  Plains. 

"It  would  be  .  .  .  difficult  to  imag- 
ine a  replacement  for  him,"  says  his- 
torian William  Savage,  Jr.  Only  the 
cowboy,  that  lanky  man  on  horse- 
back, "has  captured  and  held  the 
imagination  of  the  American  people 
with  an  interest  undiminished  by 
time." 

Yet,  no  folk  hero  in  our  history  has 
ever  been  so  misunderstood  or  un- 
faithfully represented  as  the  real, 
dyed-in-the-wool  cowboy. 

And  most  of  them  were  just  that— 
boys  between  the  ages  of  18  and  25. 

Some  were  mustered-out  Union 
veterans.  Far  more  were  former  Reb- 
els, especially  Texans.  Even  a  few 
sailors  exchanged  the  sea  for  the  arid 
plains,  in  time  remodeling  their  fa- 
vorite chantey  of  "O,  bury  me  not  in 
the  deep,  deep  sea"  to  go  "O,  bury  me 
not  on  the  lone  prairie."  Still  others 
were  penniless  immigrants,  moneyed 
Easterners  (including  future  Presi- 
dent Teddy  Roosevelt,  who  went  to 
North  Dakota  to  learn  to  rope  and 
ride  in  1883),  rangeland  drifters  and 
men  on  the  dodge  from  the  law.  And, 
contrary  to  Hollywood,  nearly  one 
cowboy  in  three  was  either  Mexican, 
Indian  or  black — most  of  the  latter 
former  slaves. 

Whatever  his  race  or  color,  a  cow- 
boy's job  was  simply  more  tiring 
than  heroic,  more  boring  than  ro- 
mantic. He  was  a  hired  hand — "a 
dirty,  overworked  laborer  who  fried 
his  brains  under  a  prairie  sun"  that 
might  reach  100°  in  the  shade  on  a 
summer  noon,  or  "rode  endless  miles 
in  rain  and  wind  to  mend  fences  or 
look  for  lost  calves"  during  a  "blue 
norther"  that  could  drop  the  ther- 
mometer 50°  in  a  day.  His  hours 
were  long,  usually  18  a  day,  seven 
days  a  week ;  his  pay  a  measly  $25  to 
$40  a  month  with  "found,"  as  room 
and  board  were  called ;  and  his  com- 
mon educational  level  was  lower 
grade  school. 

Exposure  to  the  elements  in  cattle 
country  brought  on  pneumonia,  sec- 


Charles  Russell  painting  "Jerked  Down"  captures  hard 


ond  only  to  being  dragged  by  a  horse 
as  the  leading  cause  of  cowboy 
deaths.  Yet  such  tribulations  were 
part  of  the  game  and,  if  mentioned  at 
all,  turned  up  in  his  rueful  ballads. 
He  sang  of  loneliness  ("I'm  a  poor 
lonesome  cowboy  and  a  long  way 
from  home"),  of  death.  ("I  spied  a 
young  cowboy  wrapped  up  in  white 
linen,  as  cold  as  the  clay"),  of  life's 
harsh  realities  ("I  wash  in  a  pool 
and  wipe  on  a  sack ;  I  carry  my  ward- 
robe all  on  my  back").  But  in  the 
1870's,  men  took  to  punching  cattle 
"as  a  preacher's  son  takes  to  vice," 
according  to  one  colorful  old-timer. 

Not  that  our  movie  and  TV  image 
of  the  cowboy  entirely  lacks  truth. 
Most  cowboys  were  the  tall,  silent 
type.  In  fact,  taciturnity  was  a  way- 
of-life,  especially  at  meals.  About  the 
only  time  tongues  ran  free  was  in 


swearing.  "Cowboy  talk,"  says  his- 
torian William  Forbis,  "assayed 
somewhere  around  one-third  profan- 
ity and  obscenity,  which  was  directed 
at  horses  and  cattle  or  used  as  the 
salt  and  pepper  of  ordinary  speech." 

The  upshot  was  an  underlying, 
rough  humor  that  helped  the  cowboy 
endure  while  carrying  himself  with  a 
sort  of  vinegary  pride  laced  with 
bravado  and  exaggeration.  An  En- 
glishman visiting  a  ranch  unknowing- 
ly tweaked  the  peppery  quirk  when 
he  inquired  of  a  cowpuncher,  "Is 
your  master  at  home?"  The  range 
rider  looked  at  him  levelly  and  re- 
plied, "The  son  of  a  bitch  hasn't  been 
born  yet."  There  was  no  humor,  how- 
ever, in  the  reverent  feelings  he 
reserved  for  women — at  least,  the 
nice-girl  portions  of  womankind. 

"He  made  love  on  almost  a  sea- 


16      THE  AMERICAN  LEGION  MAGAZINE  •  SEPTEMBER  1976 


THOMXS  GILCREASE  INSTITUTE  OF  AMERICAN  HISTORY  AND  ART.  TULSA.  OK 

early  cowboys  on  western  cattle  ranges 


sonal  schedule,  as  though  in  a  rut" 
with  cattle-town  prostitutes,  says  his- 
torian Paul  Horgan,  but  his  longing 
for  storybook  love  was  so  great  that 
it  was  unreal,  a  chivalry-type  love 
that  put  a  virtuous  female  "on  a  ped- 
estal from  which  she  could  be 
worshipped  but  not  touched."  For 
marriage  was  a  mode  of  life  that 
most  cowboys  had  to  shun  since  they 
were  always  on  the  move  and  their 
pay  was  too  low  to  support  a  family 
in  any  case.  Still,  they  yearned  for 
the  company  of  "good"  women  and  a 
lonesome  cowboy  would  travel  miles, 
by  one  account,  "just  to  sit  on  a  porch 
for  an  hour  or  two  and  watch  some 
homesteader's  red-faced  daughter 
rock  her  chair  and  scratch  her  elbows 
— and  not  a  smack  or  a  hug." 

The  nearest  living  being  he  could 
turn  to  with  affection  was  his  horse. 


Few  cowboys  actually  owned  one. 
The  ranch  they  worked  for  supplied 
their  mounts  from  its  remuda  or 
common  pool  of  horses.  It  was  usu- 
ally a  stocky,  sturdy  pony,  descended 
from  the  ornery  Spanish  mustang, 
which  made  it  a  natural-born  animal 
with  endurance,  stamina  and — best 
of  all — "cow  sense"  in  controlling 
cattle,  "as  sensitive  as  a  suitor  to 
their  changing  moods."  Beyond  that, 
it  was  his  daylong  companion  and 
helper,  obeying  his  orders  as  it  took 
him  in  and  out  of  danger. 

"My  horse,"  said  a  cowboy  in  his 
domesticated  old  age,  "was  some- 
thing alive,  something  friendly  and 
true  .  .  .  and  for  him  I  had  a  pro- 
found feeling.  I  sometimes  think  back 
on  my  remarkable  horses  in  much 
the  same  way  that  I  think  back  on 
certain  friends  that  have  left  me. 


Many  a  time  I  have  divided  the  water 
in  a  canteen  with  a  horse.  I  went 
hungry  sometimes,  but  if  there  was 
any  possible  way  of  getting  food  for 
my  horse  or  if  there  was  a  place  to 
stake  him,  even  though  I  had  to  walk 
back  a  mile  after  putting  him  to 
graze,  I  never  let  him  go  hungry." 

Which  was  quite  a  tribute  since 
the  real  cowboy  was  strictly  a  riding 
man  and  detested  walking,  even  for 
short  distances.  About  the  farthest 
he  condescended  to  walk  was  from 
the  corral  to  the  bunkhouse.  He 
might  gripe  about  a  chore,  but  he 
shirked  nothing — if  it  could  be  done 
on  the  back  of  a  horse  where  he  was 
master  of  his  fate.  But  unhorsed, 
says  "Teddy  Blue"  Abbott,  himself 
an  old  cowhand,  "was  like  a  man 
overboard  at  sea,  prey  to  anything 
the  plains  had  to  offer."  It  was  the 
dread  a  cowboy  feared  most.  As  cow- 
hand Jo  Mora  put  it,  a  cowboy  dis- 
mounted was  "just  a  plain,  bowlegged 
human  who  smelled  horsey  at  times, 
slept  in  his  underwear  and  was  given 
to  boils  and  dyspepsia." 

The  truth  is,  he  normally  wore 
long  johns  unless  it  was  too  hot;  a 
stout  cotton  flannel  shirt;  tight-fit- 
ting trousers  sewn  with  coarse  yellow 
thread  or  of  dark  wool  fortified  with 
buckskin  that  stayed  up  by  them- 
selves since  suspenders  chafed  him 
and  he  rarely  wore  a  belt ;  a  cloth  or 
leather  vest  unbuttoned  to  prevent 
sweating  but  "with  deep  pockets 
where  he  kept  his  Bull  Durham  to- 
bacco;"  and  a  bandanna  of  tough  silk 
around  his  neck  which  he  used  for 
everything  from  a  mask  to  filter  out 
trail  dust  to  a  tourniquet  in  case  of 
rattlesnake  bite. 

On  his  boots,  which  might  cost 
more  than  $50  a  pair — two  months' 
wages — he  wore  spurs  of  silver  or 
iron  whose  jinglebobs  made  a  sound 
that  was  music  to  his  ears.  At  work, 
he  also  donned  a  pair  of  bullhide, 
seatless  leggings  of  Spanish  origin 
called  chaparreras — later  Ameri- 
canized to  "chaps" — that  reached 
from  ankle  to  groin,  buckled  or  tied 
at  the  waist,  and  shielded  him 
against  thorny  thickets  and  rope 
burns.  And  he  always  wore  a  hat — 
Wide  brimmed  to  protect  him  from 
sun  and  wind,  the  crown  dented  into 
a  pyramid  or  flattened,  it  was  his 
proudest,  most  personal  possession. 
A  cowboy  so  hated  to  be  without  his 
hat  that  Western  etiquette  allowed 
him  to  wear  it  when  he  sat  down  to 
a  meal  indoors.  Sometimes,  he  even 
wore  it  to  bed. 

The  standardized  Levi's,  boots 
with  decorative  hand-stitching  and 
beautifully  crafted  Stetsons  came 
later.  But  when  fully  outfitted  at  the 
zenith  of  the  cowboy  era  in  1876,  a 
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cowpuncher's  head-to-toe  garb  "iden- 
tified him  as  distinctly  as  a  knight's 
armor  identified  its  owner."  He  still 
led  a  helluva  life,  though — and  that's 
putting  it  mildly. 

His  home  was  a  bunkhouse,  often 
just  a  shack  made  from  weather- 
board or  cottonwood  logs.  It  was 
stifling  in  summer,  numbing  in  win- 
ter. Cowboys  "might  spruce  up  their 
quarters  with  a  coat  of  whitewash 
on  the  walls,  maybe  a  real  wood  floor 
over  the  dirt,  buffalo  robes  or  wolf- 
skins for  the  bunks  and  perhaps  a 
crude  fireplace,"  but  no  one  ever  got 
rid  of  an  instantly  recognizable  fea- 
ture all  bunkhouses  shared:  a  dis- 
tinctive aroma. 

They  smelled  to  high  heaven— a 
nose-twitching  composite,  according 
to  a  gasping  account,  "of  sweaty 
men,  dry  cow  manure,  the  licorice  in 
chewing  tobacco  plugs,  old  work 
boots,  and  the  smoke  from  lamps 
that  burned  coal  oil  or  even  tallow 
rendered  from  the  generous  supply 
of  skunks  that  scavenged  around  the 
ranches."  Clothes  were  "hung  on  the 
floor,"  supposedly  "so  they  wouldn't 
fall  down  and  get  lost."  Cowpuncher 
Charlie  Siringo  recalled  an  iron-clad 
rule  his  bunkhouse  pals  made  "that 
whoever  was  caught  picking  gray 
backs  [lice]  off  and  throwing  them 
on  the  floor  without  first  killing  them 
should  pay  a  fine  of  ten  cents  for 
every  offense." 

Yet,  astonishingly  enough,  some 
cowboys  found  the  bunkhouse  atmo- 
sphere downright  homey  and,  in  later 
years,  more  than  one  got  a  lump  in 
the  throat  remembering  the  twangy 
choruses  of  "There's  an  Empty  Cot 
in  the  Bunkhouse  Tonight"  that  his 
guitar-strumming  buddies  sang. 

If  comfort  came  far  down  on  any 
list  of  necessities,  it  was  because  a 
ranch's  primary  purpose  was  the  care 
and  well-being  of  cattle,  not  people. 
The  critter  that  cowboys  watched 
over  and  worried  about  was  the 
longhorn  that  evolved  from  cattle 
brought  to  the  Americas  by  Spanish 
conquistador  es. 

There  never  was  enough  sleep  for 
the  weary  cowhands  and  rarely 
enough  water  for  the  cattle  on  the 
parched  prairies  where  less  than  15 
inches  of  rain  might  fall  in  a  year. 
Andy  Adams  in  his  classic,  "The  Log 
of  a  Cowboy,"  once  noticed  a  heat- 
crazed  herd  deliberately  walk  into 
the  sides  of  the  horses.  "For  the  first 
time,"  he  wrote,  "a  fact  dawned  on 
us  that  chilled  the  marrow  in  our 
bones — the  herd  was  going  blind" 
from  lack  of  water. 

Indians  constantly  tried  to  beg  or 
steal  cows.  Settlers  drove  the  herds 
(Continued  on  page  26) 


Cabin  near  Payson,  AZ,  was  workplace  for  author  Zane  Grey  (inset) 
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A young  dentist  who  might  have 
been  a  big  league  baseball 
player  left  New  York  for  Arizona 
in  1907  to  become  the  best-known 
writer  of  cowboy  novels  that  roman- 
ticized the  old  west. 

Pearl  Zane  Gray  attended  the 
Univ.  of  Pennsylvania  on  a  baseball 
scholarship,  graduated  with  honors 
and  decided  to  pursue  private  den- 
tal practice  in  New  York  rather  than 
baseball.  As  a  dentist  Gray  was  less 
than  successful,  but  in  1903  he  sold 
his  first  article,  "Camping  Out,"  to 
Field  and  Stream  Magazine. 

The  1907  trip  took  Gray  to  Pay- 
son  in  northern  Arizona  and  touched 
off  a  love  affair  that  lasted  a  life- 
time. The  Mongollon  Rim  of  the 
White  Mountains  became  the  setting 
for  scores  of  stories  and  novels.  The 
rim  stretches  about  200  miles  west 
from  a  point  near  the  New  Mexico 
border  to  a  point  north  of  Seligman, 
AZ,  but  Gray's  personal  paradise 
was  the  mid-section,  a  cool,  high, 
100-mile-wide  region  between  Show 
Low  on  the  east  and  Strawberry 
on  the  west.  He  called  it  the  "Tonto 
Rim."  Today,  it  is  "Grey  Country" 
and  includes  the  Coconino  and  Sit- 
greaves  national  forests,  six  well- 
stocked  lakes,  hunting,  hiking  and 
ski  facilities  and  the  spectacular 
Tonto  bridge,  a  travertine  rock 
structure  400  feet  long,  180  feet  high 
and  with  a  span  of  150  feet.  The 


bridge  is  so  large  that  a  five-acre 
farm  perches  on  its  top. 

Inspired  by  the  magnificent  coun- 
try, Gray  wrote  three  novels  in 
1908  and  1909.  All  were  rejected. 

"I  do  not  see  anything  in  this  to 
convince  me  you  can  write  either 
narrative  or  fiction,"  said  one  edi- 
tor at  Harper  &  Bros. 

But  in  1910  Harper's  accepted  the 
fourth,  "The  Heritage  of  the  Des- 
ert." In  1912,  it  published  "Riders  of 
the  Purple  Sage,"  often  called  the 
greatest  Western  novel  ever  written. 
It  sold  over  a  million  copies  in  hard 
cover  and  is  still  in  print. 

The  dentist-turned-writer  dropped 
the  name  Pearl  and  changed  the 
spelling  of  his  last  name  to  Grey. 
He  had  a  cabin  built  on  Tonto 
Creek  and  there  he  wrote  most  of 
his  54  novels.  In  one  year  Grey 
earned  $600,000 — a  testament  to  his 
skill  and  the  American  fascination 
with  its  West.  An  avid  hunter  and 
fisherman,  Grey  roamed  the  Rim 
country  on  foot  and  horseback,  often 
in  the  company  of  his  children,  two 
sons  and  a  daughter. 

The  cabin  fell  into  disuse  in  the 
1930's,  but  was  restored  in  the  1960's 
through  the  efforts  of  William  H. 
Goettl,  a  Phoenix  businessman,  and 
is  now  open  to  visitors.  (It  is  lo- 
cated four  miles  off  Arizona  Route 
260,  18  miles  northeast  of  Payson.) 

■ — M.  S.  Chipp. 
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Just  Off  The  Hig 


America's  best  known  cowboys 
have  been  the  men  who  rode 
across  the  silver  screen.  A  striking 
monument  alongside  an  often  lonely 
Arizona  highway  memorializes  one 
of  Hollywood's  earliest  heroes — Tom 
Mix. 

A  contemporary  of  stars  like  Wil- 
liam Boyd,  Hoot  Gibson  and  Buck 
Jones,  Mix  was  regarded  as  perhaps 
the  premier  horseman,  rope  artist 
and  daredevil  of  the  silent  films  of 
the  1920's.  He  and  his  horse  "Tony" 
were  idolized  at  Saturday  matinees 
from  coast  to  coast.  The  advent  of 
talking  pictures  sent  Mix  into  the 
circus  field  and  more  acclaim,  in- 
cluding a  highly  successful  tour  of 
Britain. 

It  is  estimated  that  Mix  made  $6 
million  during  his  career,  but  the 
Depression  wrecked  circuses  and  he 
was  a  relatively  poor  man  when  he 
was  killed  Oct.  12,  1940,  along  that 
Arizona  highway.  Driving  on  US 
80-89,  about  17  miles  south  of  Flor- 
ence, AZ.,  in  his  custom-built  car, 
Mix  swerved  to  avoid  construction 
workers,  overturned  and  was  killed. 

The  Pinal  County  Historical  So- 
ciety of  Florence  raised  the  memo- 
rial to  Mix,  a  riderless  horse  atop  a 
stone  column  that  bears  the  legend: 


Hollywood  still  photos  from  20s  and  30s  recall  Tom  Mix  roles 


Arizona  traveler  shows  his  son  monument 
to  actor  Tom  Mix 


"Jan.  6,  1880-Oct.  12,  1940— In 
memory  of  Tom  Mix  whose  spirit 
left  his  body  on  this  spot  and  whose 
characterizations  and  portrayals  in 
life  served  to  better  fix  memories  of 
the  old  west  in  the  minds  of  living 
men." 

He  was  born  on  a  horse  farm  in 
Mix  Run,  PA,  which  was  named 
after  his  great-great  grandfather 
and  he  served  in  the  U.S.  and  British 
armies.  But  according  to  popular 
legend  of  Mix's  day,  he  was  born  in 


a  log  cabin  near  El  Paso,  TX,  and 
he'd  had  a  pre-movie  career  as  a 
Texas  Ranger,  a  sheriff  in  Oklahoma 
and  Kansas  and  a  deputy  U.S.  mar- 
shal. 

It  wasn't  true,  but  Mix  lived  the 
legend  and  to  a  generation  of  Ameri- 
can boys  he  was  the  real  "straight 
shooter."  The  night  before  he  died, 
Mix  had  dinner  in  El  Paso  with 
Sheriff  Chris  Fox  and  showed  the 
Fox  children  his  "world's  champi- 
onship cowboy  belt." 
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Crucial  British-French  engagement  off  Cape  Henry  as  drawn  by  J.  0.  Davidson 


The  Battle  No  One  Saw 


By  GENE  GLEASON 

Count  Jean  Baptiste  de  Rocham- 
beau,  commanding  general  of 
French  forces  in  North  America, 
couldn't  believe  what  he  saw.  There 
on  a  Delaware  River  dock,  not  200 
feet  from  the  Count's  small  boat,  a 
tall  man  in  a  blue-and-buff  uniform 
was  hopping  up  and  down,  waving 
his  hat  wildly  and  yelling  something 
that  sounded  like  "de  Grasse." 

It  was  Dover,  PA,  September  5, 
1781. 

The  Count  and  his  staff,  fresh 
from  Philadelphia,  were  expecting 
to  join  Washington  for  the  march 
to  Yorktown.  But  could  this  jump- 
ing, shouting  figure  possibly  be  the 
American  Commander-in-Chief  who 
was  renowned  for  his  dignity  and 
reserve? 

"I  have  never  seen  a  man  more 
overcome  with  great  and  sincere 
joy,"  said  one  of  the  Count's  aides. 

When  de  Rochambeau's  boat  drew 
up  to  the  dock,  he  saw  that  the  figure 
was  indeed  Washington.  For  once 
in  his  life,  the  general  had  dropped 
all  restraint  to  announce  the  big- 
gest news  since  the  American  colo- 
nies  had   declared   their  indepen- 


dence from  Great  Britain:  Count  de 
Grasse  had  reached  Chesapeake  Bay 
with  massive  French  aid  and  a  fleet 
of  28  warships.  Now  it  was  an  en- 
tirely new  war,  and  the  odds  were 
with  America. 

France  had  secretly  supported 
the  American  cause  since  war  broke 
out  in  1775,  thanks  in  part  to  the 
diplomatic  skill  of  Benjamin  Frank- 
lin, American  representative  in 
Paris.  But  the  flow  of  materiel, 
much  of  it  through  the  French  West 
Indies,  swelled  in  volume  after  Brit- 
ish Gen.  John  Burgoyne  surrendered 
to  Gen.  Horatio  Gates  at  Saratoga, 
NY  in  October  1777.  That  con- 
vinced the  French  government  that 
America  could  defeat  Great  Britain. 

On  February  6,  1778,  France 
signed  a  treaty  which  made  her  the 
open  ally  of  the  13  American  colo- 
nies, ready  to  lend  them  full  military 
and  economic  aid.  Count  Charles 
d'Estaing  (a  direct  ancestor  of 
French  President  Giscard  d'Estaing) 
brought  a  French  naval  squadron  to 
America  in  1778,  but  it  failed  in  an 
effort  to  drive  the  British  from 
Rhode  Island,  and  was  not  success- 
ful when  it  sought  to  help  the  Amer- 
icans recapture  Savannah.  GA  in 


the  fall  of  1779.  D'Estaing  was 
wounded  at  Savannah  and  sailed 
back  to  France  with  his  ships. 

But  in  1781,  Washington  realized, 
the  French  had  assembled  a  much 
more  formidable  fighting  force  than 
d'Estaing  could  muster.  Count 
Francois  de  Grasse,  the  Admiral 
commanding  French  naval  forces  in 
America,  had  28  "ships  of  the  line" 
(warships  with  60  or  more  cannon), 
headed  by  his  flagship,  Ville  de 
Paris,  armed  with  110  guns  and  said 
to  be  the  largest  warship  in  the 
world.  De  Grasse  also  had  four  frig- 
ates (20  to  44  guns  each),  15,000 
sailors,  1,800  marines  and  3,000 
troops — the  latter  under  the  com- 
mand of  Marquis  Claude  de  Saint- 
Simon.  The  troops  had  been  stationed 
in  the  West  Indies. 

The  French  had  additional  naval 
strength  in  America.  Count  Paul  de 
Barras,  heading  a  squadron  of  eight 
French  ships  of  the  line,  sailed 
from  Newport,  RI  in  August,  for 
Chesapeake  Bay.  Aboard  de  Barras' 
ships  were  siege  guns  and  tons  of 
salted  meat  intended  for  the  com- 
bined French  and  American  land 
forces  at  Yorktown,  VA. 

Major   General   Lafayette,  then 
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only  23  years  old,  had  been  in  Vir- 
ginia since  April,  1781,  engaging 
the  forces  of  Gen.  Charles  Cornwal- 
lis.  Cornwallis,  commanding  British 
armies  in  the  South,  had  not  wanted 
to  invade  Virginia.  His  force,  vari- 
ously estimated  at  7,500  to  10,000 
men,  was  battle- weary  and  short  of 
supplies. 

Cornwallis  had  suffered  two  set- 
backs in  the  Carolinas.  Brig.  Gen. 
Daniel  Morgan  had  beaten  the 
British  at  Cowpens,  SC,  in  January 
1781,  and  two  months  later,  Maj. 
Gen.  Nathanael  Greene  had  fought 
them  to  a  standstill  at  Guilford 
Courthouse,  NC. 

But  Cornwallis  was  far  from 
beaten.  In  June  1781,  his  army 
reached  Charlottesville,  VA,  cap- 
tured seven  state  legislators  and 
almost  took  Thomas  Jefferson  a 
prisoner  at  his  home  in  Monticello. 
A  month  later,  Cornwallis  skir- 
mished with  Lafayette's  army,  and 
that  of  his  deputy  commander,  Gen. 
Anthony  "Mad  Anthony"  Wayne, 
and  marched  on  unopposed  to  Ports- 
mouth, VA.  Early  in  August,  Corn- 
wallis advanced  north  to  Yorktown 
and  dug  in  to  await  reinforcements. 

Gen.  Sir  Henry  Clinton,  command- 
ing all  British  land  forces  in  North 
America,  assured  Cornwallis  that 
aid  was  on  its  way  by  sea  from 
Clinton's  headquarters  in  New  York. 
Rear  Admiral  Samuel  Hood  had, 
in  fact,  reached  Chesapeake  Bay  in 
August,  found  no  French  ships,  and 
sailed  for  New  York  to  join  the  fleet 
of  his  superior,  Rear  Admiral 
Thomas  Graves.  Both  fleets,  totalling 
27  ships  of  the  line,  received  word 
that  the  French  squadron  under  de 
Barras  had  left  Newport.  They  set 
out  to  capture  him. 

Events  now  began  to  converge  on 
Lord  Cornwallis.  General  Washing- 
ton, with  an  army  of  5,500  Conti- 
nentals and  3,500  militia,  and  de 
Rochambeau,  with  7,000  French 
regulars,  had  marched  south  into 
Virginia.  At  first,  Washington  had 
sought  to  mislead  the  British  into 
thinking  that  he  planned  an  attack 
against  New  York  City,  but  as  the 
armies  continued  south  past  New 
Jersey,  it  became  clear  that  he  was 
heading 'for  Virginia. 

On  September  14,  Washington 
and  de  Rochambeau  reached  Wil- 
liamsburg, VA,  where  Lafayette  had 
established  headquarters.  Here,  12 
miles  west  of  Yorktown,  the  two 
armies  were  joined  for  the  siege  of 
Yorktown.  Washington  still  had  re- 
ceived no  report  on  the  French  fleet 
subsequent  to  its  arrival  at  Chesa- 
peake Bay. 

De  Grasse's  fleet  had  reached 
Chesapeake  Bay  in  the  last  week  of 
August.  The  Marquis  de  Saint-Simon 


Admiral  Rodney 

began  debarking  his  3,000  troops, 
which  were  dispatched  to  join  the 
French  army  at  Williamsburg.  Ad- 
miral de  Grasse  sent  another  2,000 
men  ashore  to  collect  wood  and 
fresh  water  for  the  fleet.  He  had 
only  one  more  ship  than  the  British 
fleet  he  was  about  to  confront,  but 
the  French  had  2,000  cannon,  com- 
pared with  1,500  British  guns. 

On  the  morning  of  September  5, 
1781,  Admiral  de  Grasse  was  at 
anchor  in  Chesapeake  Bay  when  his 
lookouts  sighted  a  British  fleet  ap- 
proaching the  mouth  of  the  bay 
from  the  northeast.  A  brisk  north- 
east wind  was  behind  the  enemy,  giv- 
ing them  an  initial  advantage  as 
they  sailed  toward  the  bay.  De 
Grasse,  with  2,000  of  his  seamen 
still  ashore,  saw  at  once  that  he 
would  have  to  meet  the  enemy  on 
the  open  ocean — and  that  he  would 
have  to  leave  the  seamen  behind  if 
he  were  to  get  out  of  the  bay  in 
time.  He  slipped  his  anchor  cables 


Admiral  De  Grasse 


without  hesitation,  and  stood  out  to 
sea,  passing  Cape  Henry  and  Cape 
Charles  at  the  entrance  of  the  bay, 
and  tacking  carefully  to  avoid  Mid- 
dle Ground  Shoal,  which  lay  between 
the  twin  capes. 

De  Grasse  knew  that  the  British 
ships,  besides  being  fully  manned, 
enjoyed  another  advantage:  their 
hulls  were  sheathed  with  copper, 
making  them  more  maneuverable. 
De  Grasse  set  an  eastward  course, 
and  the  British  warships,  forming  a 
long  line  as  they  approached,  also 
turned  to  the  east,  with  their  lead 
ships  roughly  paralleling  the  course 
of  de  Grasse.  Admiral  Graves,  fol- 
lowing traditional  British  naval  tac- 
tics, kept  his  own  ships  in  line  as 
his  foremost  ship  neared  the  French 
van.  At  4  p.m.,  Graves'  flagship,  the 
98-gun  London,  began  exchanging 
broadsides  with  the  Ville  de  Paris, 
and  the  other  ships  in  the  forepart 
of  the  battle  line  opened  fire  on  one 
another.  Within  a  few  minutes,  the 
forward  half  of  the  line  was  fully 
engaged.  The  French  directed  their 
principal  fire  at  the  enemy's  sails 
and  rigging;  the  British  aimed  to 
pierce  or  smash  the  hulls  of  the 
French  warships. 

The  latter  half  of  the  French  line, 
less  maneuverable  than  the  British, 
became  widely  scattered,  and  many 
ships  failed  to  get  into  action.  Ad- 
miral Graves,  it  was  later  argued, 
should  have  cut  through  the  center 
of  the  French  line,  isolated  its  front 
half  and  poured  his  fire  into  the 
broken  line.  He  did  not  do  so,  pre- 
ferring to  adhere  to  the  "line  of  bat- 
tle" formation. 

As  frequently  happened  in  large 
naval  actions  during  the  Age  of 
Sail,  there  was  serious  confusion 
over  signals,  especially  among  the 
British  fleet.  Rear  Admiral  Samuel 
Hood,  Graves'  chief  subordinate  and 
fiercest  critic,  argued  that  the  "line 
of  battle"  signal  was  several  times 
flown  and  lowered,  and  badly  con- 
fused with  the  signal  to  "close  ac- 
tion." The  smoke  of  cannon-fire 
enveloped  both  fleets,  contributing 
to  the  confusion. 

Death  and  damage  were  heavy. 
The  Reflechi  took  a  ruinous  broad- 
side from  the  British  Princessa, 
which  killed  her  captain  and 
wounded  another  officer.  The  Dia- 
dem, was  simultaneously  engaged  by 
several  British  ships;  everyone 
aboard  her  was  either  killed, 
wounded  or  severely  burned. 

The  French  Auguste  received  54 
shots  in  her  hull,  70  in  her  sails  and 
had  her  foretop  bowline  shot  off. 
Two  sailors  attempted  to  repair  it, 
but  both  were  wounded.  Commodore 
de  Bougainville  offered  a  cash  bonus 
to  any  seaman  who  could  repair  the 
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line,  and  one  crew  member  crawled 
out  under  deadly  fire  to  complete  the 
job.  He  rejected  the  bonus,  saying 
"My  General,  we  do  not  go  there 
for  money." 

The  booming  of  the  guns  con- 
tinued for  two  and  a  half  hours,  end- 
ing shortly  after  sunset,  when 
Admiral  Graves  decided  to  break  off 
the  engagement.  The  British  fleet 
sustained  the  worst  damage,  but  only 
one  ship  was  lost,  the  Terrible,  which 
had  been  leaking  and  in  poor  condi- 
tion for  many  weeks;  her  crew 
stripped  the  wrecked  ship  and  set 
her  afire. 

The  British  lost  336  men;  90 
killed  and  246  wounded.  The  French 
listed  230  casualties,  with  no  specifi- 
cation of  totals  for  killed  and 
wounded. 

Not  a  single  American,  so  far  as  is 
known,  was  engaged  in  this  Battle 
of  the  Virginia  Capes — (sometimes 
called  the  Battle  of  the  Chesapeake 
Capes) — although  it  was  the  biggest 
and  most  important  naval  engage- 
ment of  the  American  Revolution. 
It  was  fought  well  out  to  sea  and 
apparently  no  American  even  wit- 
nessed it. 

The  two  fleets  drifted  slowly  south 
after  the  battle,  keeping  contact  with 
each  other  as  they  struggled  to  make 
emergency  repairs.  Not  a  shot  was 
fired  during  this  long  interlude, 
which  continued  September  9,  when 
the  fleets  stood  a  few  miles  east  of 
Cape  Hatteras,  NC.  That  day,  de 
Grasse  sighted  de  Barras'  squadron 
in  the  distance,  setting  a  course  for 
Chesapeake  Bay.  De  Grasse  guided 
his  own  fleet  between  de  Barras' 
squadron  and  the  British. 

Admiral  Graves,  now  facing  36 
French  warships,  slowly  withdrew 
and  sailed  for  New  York.  He  reached 
Sandy  Hook  on  September  19,  com- 
pleted repairs  to  his  fleet,  and  took 
6,000  troops  aboard  to  relieve  Corn- 
wallis  at  Yorktown.  Somehow,  he 
hoped  to  slip  past  the  French  fleet  in 
Chesapeake  Bay,  but  he  had  barely 
left  the  Sandy  Hook  anchorage  when 
Lord  Cornwallis  surrendered.  It  was 
October  28  when  the  British  fleet 
reached  Chesapeake  Bay — nine  days 
too  late.  Disheartened,  the  fleet  re- 
turned to  New  York. 

Verdicts  on  the  battle  were  com- 
pletely contradictory.  Admiral 
Graves  called  it  "a  lively  skirmish." 
Admiral  Hood,  his  disgusted  aide, 
labeled  it  "a  feeble  action." 

General  Washington,  who  did  not 
hear  of  the  battle  at  Williamsburg 
until  Sept.  15,  termed  it  "a  partial 
engagement."  Sir  Henry  Clinton, 
whose  dilatory  actions  undoubtedly 
contributed  to  the  British  defeat,  said 
afterward,  "All  depended  on  a  fleet" 
— the  British  had  been  promised 
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Rochambeau 


one,  but  Washington  had  one. 

The  defeat  or  retreat  of  Admiral 
Graves  was  inextricably  linked  with 
the  surrender  of  Lord  Cornwallis.  De 
Barras'  fleet,  protected  by  the  vic- 
torious de  Grasse,  moved  up  the 
James  River,  unloading  provisions 
and  heavy  cannon.  General  Henry 
Knox,  Washington's  chief  of  artil- 
lery, directed  placement  of  the  siege 
guns  on  the  landward  side  of  Corn- 
wallis' Yorktown  fortifications. 
French  ships  blockaded  the  James 
River,  ending  Cornwallis'  hopes  to 
escape  across  that  river  to  the 
Carolinas. 

Washington,  who  thoroughly  dis- 
liked sea  travel,  voyaged  down  the 
James  River  and  across  Chesapeake 
Bay  to  Lynnhaven  Bay,  a  southern 
inlet  of  the  Chesapeake — part  of 
which  has  become  a  vacationland 
centered  on  Virginia  Beach,  VA — 
for  a  conference  with  de  Grasse 
aboard  the  Ville  de  Paris.  He  per- 
suaded the  French  admiral  to  remain 
at  Chesapeake  Bay  until  the  end  of 


Admiral  Graves 
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October,  instead  of  adhering  to  his 
planned  departure  date  of  October 
15.  Bad  weather  stretched  the  Gen- 
eral's return  voyage  to  four  days, 
and  confirmed  his  negative  opinion 
of  water  travel. 

French  and  American  troops  be- 
sieged Admiral  de  Grasse  for  every 
kind  of  supplies.  When  he  was  asked 
to  provide  30  candles  for  the  in- 
fantry, he  exploded  "Damn  it!  You 
have  stretched  the  blanket  too 
tight."  But  he  later  apologized,  blam- 
ing his  quick  temper. 

Cornwallis,  under  bombardment 
from  French  and  American  guns, 
held  off  on  a  possible  counterattack, 
since  he  was  convinced  that  Sir 
Henry  Clinton  would  somehow  get 
reinforcements  to  him.  Then,  in  ul- 
timate desperation,  he  sought  to  es- 
cape across  the  York  River,  in  front 
of  Yorktown,  to  Gloucester,  which 
was  also  in  British  hands.  From 
there,  he  hoped  to  march  due  north, 
possibly  to  Clinton's  New  York 
headquarters. 

Lord  Cornwallis  had  ferried  only 
one  division  across  the  mile-wide 
river  in  small  boats  when  a  violent 
storm  struck.  Hastily,  Cornwallis 
brought  the  troops  back  to  York- 
town,  and  abandoned  further  at- 
tempts to  flee  across  the  York. 

On  Oct.  17,  a  young  drummer 
climbed  the  ramparts  to  beat  a  tat- 
too calling  for  a  parley.  General 
Washington,  still  fearing  that  Clin- 
ton would  return  with  an  invincible 
fleet,  granted  only  a  24-hour  armis- 
tice. On  Oct.  19,  Cornwallis  surren- 
dered, but  delegated  his  aide,  Gen. 
Charles  O'Hara,  to  go  through  the 
actual  formalities.  Cornwallis  sent 
word  he  was  too  ill  to  participate. 

Certainly  the  French  fleet,  by  con- 
tributing men,  money  and  siege  guns 
and,  above  all,  blockading  Corn- 
wallis at  Yorktown,  had  played  a 
major  role  in  Britain's  defeat.  Dur- 
ing the  entire  Revolution,  France 
had  supplied  $50  million  in  aid  of  all 
kinds.  The  expense  may  have  helped 
to  cause  the  French  Revolution  of 
1789. 

Admiral  de  Grasse,  the  victor  at 
the  Virginia  Capes,  came  to  grief 
even  sooner  than  his  government.  In 
April  1782,  he  joined  forces  with 
Spain  in  an  effort  to  take  Jamaica 
from  the  British.  This  time,  he  en- 
countered Admiral  Sir  George  Rod- 
ney, and  most  of  the  French  fleet 
was  destroyed.  The  magnificent  Ville 
de  Paris  and  six  other  ships  were 
captured.  De  Grasse  was  taken 
prisoner,  brought  to  England,  and 
then  returned  to  France  to  face  dis- 
grace and  retirement. 

In  retrospect,  only  the  Americans 
won  the  Battle  of  the  Virginia 
Capes.  And  they  weren't  there,  end 


A  67-year-old  man  talks  about 
how  age  becomes  an  advantage 
once  you  reach  55. 


"It  wasn't  until  I  turned  55  that  I  became  eligible  to 
make  one  of  the  best  investments  I've  ever  made. 
A  membership  in  AARP. 

It's  been  12  years  now,  and  I  still  can't  believe  how  that 
membership  continues  to  pay  off." 

What's  AARP? 

AARP  stands  for  the  American  Associa- 
tion of  Retired  Persons.  A  non-profit,  non- 
partisan, non-governmental  organization 
that  exists  to  help  its  over  9  million  members 
take  full  advantage  of  being  55  or  older. 

Anybody  can  belong  to  AARP.  You 
even  have  to  be  retired.  What  you  do  have 
be,  is  past  your  55th  birthday. 

Then  one  AARP  membership  of  $3 
per  year  entitles  both  you  and  your 
spouse  to  all  AARP's  benefits  and 
privileges.  i$ 

The  Services: 

AARP  has  more  than 
2430  local  chapters  around 
the  country.  You  can  use 
them  to  meet  new  friends, 
to  get  involved  in  com- 
munity activities  or  to  take 
advantage  of  a  wide  range 
of  educational  materials  on 
subjects  of  special  impor- 
tance to  older  people. 

As  an  AARP  member, 
you'll  automatically  receive  % 
two  publications  that  deal  with 
special  interests  of  people  over  55. 
"Modern  Maturity,"  and  the  monthly 
AARP  News  Bulletin. 

And  thanks  to  Mature  Temps,  an 


AARP-recommended  service  you  may 
even  get  help  in  finding  interesting  part-time 
or  temporary  jobs. 

The  Advantages: 

AARP's  Travel  Service  can  arrange  a  USA  holiday  for 
you .  Or  AARP  can  help  you  see  Europe,  Hawaii, 
wherever  for  a  short  time  or  an  extended  stay. 
At  a  price  that  fits  your  budget. 

Also,  your  AARP  membership  card  en- 
titles you  to  discounts  at  participating 
members  of  several  leading  hotel  and 
motel  chains. 
With  over  9  million  members,  AARP  has 
tremendous  buying  power.  So  AARP's 

Pharmacy  Service  can  assure  you  of 
reasonable  prices  on  your  prescrip- 
tion and  over-the-counter  drugs. 
Also,  any  AARP  member 
is  eligible  for  quality,  high 
value  group  health  insur- 
ance without  having  to 
answer  any  health 
questions. 
And  AARP's-recom- 
mended  auto*  and  life 
insurance  has  features  of 
special  importance  to 
older  Americans. 

The  New 
SocialSecurity: 

These  are  only  some  of 
the  benefits  an  AARP 
membership  can  offer  you. 
For  people  55  and  over,  there's  no 
better  way  to  invest  in  the  future.  That's  why 
AARP  is  known  as  the  new  Social  Security. 


Mr.  Peter  McNulty  f" 


!  AARP 


American  Association  of  Retired  Persons 

1909  K  Street,  N.W.,  Washington,  D.C.  20049 
Gentlemen:  I  am  55  or  over: 


Join  AARP  Today.  | 
It's  The  NewSocial  Security ! 


j  Please  enroll  me  as  a  member  of  AARP.  I  understand  that  it  makes 

|  me  eligible  for  all  AARP  benefits  and  privileges. 

|  Enclosed  find  □  $3  (one  year  dues)  □  $8  (3  years  dues)  □  Bill  me  later. 

I  Name.   DFVJ 

I 


Address. 


(Please  Print) 


Ciry_ 


_Birthdate_ 


State- 


-Zip. 


F01*P£0|!)l€  55  Alld  OVCl*  I  ^"e«™m-be-hiP  — both.member  and  spouse  eligible  for  all 


AARP  benefits  and  privileges,  however,  only  one  may  vote. 


*Only  statutory  coverage  available  in  North  Carolina,  Texas  and  Massachusetts. 
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It's  been  150  years  since  his 
death,  but  in  Charlottesville,  VA, 
Thomas  Jefferson  is  still  "Mr.  Jef- 
ferson." 

Nowhere  is  the  mark  of  a  found- 
ing father  so  indelible. 

His  white-domed  hilltop  mansion, 
Monticello,  has  been  a  magnet  for 
hundreds  of  thousands  of  visitors 
this  bicentennial  year,  including 
chiefs  of  state  of  many  foreign  coun- 
tries. President  Ford  participated  in 
special  ceremonies  during  the  Fourth 
of  July  weekend. 

A  few  miles  down  the  road  is 
Ash  Lawn,  home  of  President  James 
Monroe.  Jefferson  helped  Monroe  de- 
sign and  build  it. 

The  University  of  Virginia,  Jeffer- 
son's living  legacy  to  his  native 
state,  is  there.  The  school  is  built 


around  a  neo-classical  quadrangle 
that  Jefferson  designed  and  named 
"an  academical  village."  It  has  been 
called  the  most  beautiful  and  effec- 
tive grouping  of  university  build- 
ings in  America. 

The  domed  red-brick  rotunda  with 
its  white  columns  was  restored  for 
the  Bicentennial  and  was  rededi- 
cated  last  April  13,  Jefferson's  birth- 
day. 

Founded  by  Jefferson  in  1819,  the 
university's  first  board  of  governors 
included  Jefferson,  Monroe  and  Pres- 
ident James  Madison.  Visitors  at  the 
school  can  see  the  restored  rooms  of 
Edgar  Allan  Poe  and  Woodrow  Wil- 
son. 

Other  Charlottesville  attractions 
include  the  Charles  Keck  statue  of 
Gen.  Stonewall  Jackson,  regarded  as 


one  of  the  finest  equestrian  statues 
in  the  world;  Michie  Tavern,  a  re- 
stored colonial  landmark;  the  Alber- 
marle  County  Courthouse  where  the 
will  of  Jefferson  can  be  seen,  and 
the  George  Rogers  Clark  Museum. 
Clark,  hero  of  Revolutionary  War 
campaigns  in  the  west  and  explorer 
of  the  Northwest  Territory,  was 
born  near  Charlottesville.  Jefferson, 
as  governor  of  Virginia,  commis- 
sioned Clark  a  general. 

Monticello  (little  mountain)  was 
Jefferson's  personal  gem.  He  de- 
signed it,  built  it  and  lived  out  his 
life  in  its  splendor,  constantly  de- 
vising gadgets  and  improvements 
that  still  beguile  architects  and 
craftsmen. 

"All  my  wishes  end  where  I  hope 
(Continued  on  page  Jf2J 
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Ash  Lawn  (left)  and  Monticello  were  treasures  of  Presidents  Monroe  and  Jefferson  (insets) 
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Why  Willie  Shoemaker 
Picks  'Gordon  Jones  to  Win' 


Here's  a  way  to  beat  the  races 
that  4  out  of  5  horse  players  prob- 
ably never  heard  of.  A  method 
that— till  now— only  one  out  of  a 
thousand  would  understand  well 
enough  to  use.  Yet  it's  an  ap- 
proach to  handicapping  that  a  few 
oldtimers  say  may  have  made  mil- 
lions for  "Pittsburgh  Phil"  and 
"The  Speed  Boys." 

But  if  you  think  that  their  secret 
died  with  them,  you  haven't  read 
"Professor"  Gordon  Jones'  book. 
Willie  Shoemaker  thinks  so  much 
of  the  "Professor"— and  his  book- 
that  he  allowed  his  picture  to  be, 
used  on  the  cover.  That's  recogni- 
tion the  World  Champion  Jockey 
has  never  given  any  other  book 
on  handicapping. 

Bobby  Frankel,  one  of  the  leading 
trainers,  checked  out  the  final 
manuscript  and  told  us  we  could 
quote  him.  "The  best  book  on 
handicapping  I've  ever  seen." 

Mervyn  LeRoy— winner  of  a  spe- 
cial Academy  Award,  horse  owner, 
President  of  Hollywood  Park- 
sent  Jones  a  letter  of  appreciation. 

John  Luckman  and  Huey  Mahl, 
publisher  and  editor  of  Systems 
and  Methods,  reviewed  Jones' 
book  and  wrote:  "You  can  take 
his  3-year  results  and  find  your- 
self earning  over  600%  a  year  on 
your  bankroll.  It's  all  here  if  you 
want  it,  whether  you're  a  novice 
or  a  hard-core  ticket  tearer.  We've 
never  tossed  this  many  horse- 
shoes before,  but  we  honestly  feel 
that  it  can't  help  but  help  every- 
one." 

Systems  and  Methods,  in  case  you 
didn't  know,  makes  impartial  re- 
ports to  consumers  in  the  field  of 
gambling.  They  try  to  "rate"  ev- 
ery system  or  method,  from  the 
schlocky  to  the  sublime.  They 
gave  Jones'  book  the  highest  rat- 
ing in  their  entire  history.  Gordon 
Jones'  book  —  and  only  Gordon 
J  ones'  book  —  got  three  horse- 
shoes. Twice  as  high  as  one  that 
some  self-styled  genius  peddled 
for  $300! 

Which  makes  "Professor"  Jones' 
book— at  $14.95— dirt  cheap.  But 
hold  it— we're  not  asking  you  to 
buy  it.  Not  yet.  Instead,  we're  go- 
ing to  make  you  the  most  unusual 
offer— and  guarantee— you've  ever 


read.  Why?  Because  Willie  Shoe- 
maker, Bobby  Frankel,  Mervyn 
Leroy,  and  John  Luckman  and 
Huey  Mahl  of  Systems  and  Meth- 
ods weren't  paid  a  penny  for  their 
expressions  —  or  stand  to  profit  in 
any  way. 

But  we  do.  In  fact,  we— and  Gor- 
don Jones— expect  to  make  a  bun- 
dle. And  why  shouldn't  we  if  we 
can  help  you— "whether  you're  a 
novice  or  a  hard-core  ticket  tear- 
er"—become  a  topnotch  handi- 
capper? 

To  prove  to  you  that  you  can  be, 
we'll  make  this  offer:  We  won't 
even  deposit  your  check  or  money 
order  for  31  days  after  we  mail 
your  order. 

That  should  give  you  time  enough 
to  receive  it,  read  it,  and  test  it 
out  at  your  favorite  track— before 
we  deposit  your  check  or  money 
order.  If  you  want  to  return  it— 
for  any  reason  at  all— within  that 
31  days,  we'll  send  back  your  un~ 
cashed  check  or  money  order! 

What's  more— just  so  you  won't 
feel  under  the  gun— we'll  also  give 
you  a  one  year  guarantee:  Return 
the  book  within  one  year— and 
we'll  send  you  our  check  for 
$14.95.  That's  how  sure  we  are 
that  you'll  agree  that  it's  the  best 
investment  you  ever  made. 

And  we'll  be  around  to  make  good 
on  our  guarantee.  We— the  prin- 
cipals—have been  in  the  publish- 
ing business  for  20  years;  15  years 
at  the  same  location.  So  why  not 
place  your  next  bet  on  'Gordon 
Jones  to  Win!'  We  guarantee  you 
can't  lose. 


GORDON  JONES 
TO  WIN! 

The  Professional  Method  oj  Speed  Handicapping 

by  PROF.  GORDON  JONES 


Champions:  Willie  Shoemaker,  Gordon  Jones 


Karman  Communications,  Dept.  588-F 

15535  Computer  Lane 

Huntington  Beach,  California  92649 

You're  right— I  can't  lose.  Send  me  a  copy  of  'Gordon  Jones  to  Win!'  in 
a  plain  wrapper.  If  I  return  it  within  31  days  after  it's  mailed,  you'll 
return  my  uncashed  check  or  money  order.  If  I  return  it  within  one 
year,  you'll  send  me  your  check  for  the  full  purchase  price. 

□  Enclosed  is  my  check  or  money  order  for  $14.95— but  don't  deposit 
it  for  31  days. 

□  Send  my  order  by  First  Class  Mail.  I'm  enclosing  an  extra  dollar. 
Name  


Address. 
City  


State  Zip  

Sorry— no  C.O.D.'S.  ©1976-Karman  Communications 


GORDON  JONES'  RECORD 

These  are  the  PUBLISHED  results.  Facts 
that  almost  a  million  eyewitnesses- 
people  who  have  a  chance  to  read  his 
racing  column— can  swear  to. 
In  the  last  4  years— competing  with  the 
top  30  professional  newspaper  handi- 
cappers  in  the  West— Gordon  Jones  has 
been  the  champ: 

The  horses  he's  picked  have  produced 
the  BIGGEST  TOTAL  PAYOFFS.  That's 
because  his  approach  can  spot  long- 
shots— like  the  $75.40  winner  at  Santa 
Anita  this  season.  That  same  day,  he 
picked  4  more  winners— and  the  combi- 
nation in  the  Exacta. 
He  picked  8  winners  and  2  seconds  out 
of  an  11  race  program. 
He  picked  17  winners  in  3  days— a  rec- 
ord that  none  of  his  competitors  has 
touched. 

He  had  an  unbroken  string  of  winners 
(at  least  one  every  day)  for  an  unbe- 
lievable 126  racing  days. 
And  we  have  PROOF  — notarized  by  a 
bank  official  and  on  deposit  in  their  vault 
—  that  the  Jones  method  should  work  at 
ANY  track. 

Using  the  Gordon  Jones  method,  we 
placed  'paper'  bets  at  big,  small  and 
medium-sized  tracks.  Eastern  and  West- 
ern. Fast  and  slow.  Dry  and  muddy.  A 
total  of  114  bets— and  earned  more  "in- 
terest" on  our  investment  in  15  DAYS 
than  the  bank  would  pay  in  13  YEARS! 
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"Bronco  Buster"  is  one  of  most  famous  works  of  Frederic  Remington 
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The  Real  American  Cowboy 


from  their  fields  with  guns.  And  a 
clap  of  thunder,  a  bolt  of  lightning, 
a  coyote's  yelp,  a  horse's  whinny 
could  set  off  a  stampede. 

Cowboys  tried  to  slow  the  charge 
by  flailing  their  slickers  in  the  faces 
of  the  leaders  or  firing  their  guns 
to  the  stampeders'  ears.  After  three 
or  four  terrifying  hours,  the  cattle 
usually  began  to  circle,  then  mill. 
This  was  one  of  the  most  dangerous 
times  for  cowhands.  With  the  herd 
jammed  so  closely  together,  a 
trapped  horseman  might  be  jostled 
from  his  mount.  At  the  end  of  one 
stampede,  horrified  cowboys  came 
upon  "the  remains  of  a  comrade  who 
had  fallen  to  the  ground  beneath  the 
circling  crush  of  hooves.  Nothing 
was  left  but  a  gun  butt." 


In  the  worst  stampede  in  history, 
in  July  1876,  a  big  herd  plunged 
into  a  gully  near  the  Brazos  River  in 
Texas.  When  it  was  over  2,000  steers 
were  either  dead  or  missing. 

With  luck,  a  day's  drive  generally 
averaged  about  ten  miles.  But  "folks 
didn't  really  drive  cattle,"  an  old 
puncher  explained,  "they  moved 
'em."  A  few  dominant  steers  always 
took  the  lead  early  on  a  trail  drive 
and  stayed  out  front  like  pied  pipers, 
the  other  cows  following  instinctive- 
ly. Except  that  there  were  dozens  of 
rivers  to  cross  and  it  was  a  rare 
crossing  that  went  smoothly. 

Cows  mired  in  quicksand;  pan- 
icked and  drowned  in  deep  water ;  the 
lead  steer  might  decide  not  to  jump 
in  or,  once  in,  turn  back.  Worse  yet, 


"cattle  would  not  swim  if  they  could 
not  see  the  opposite  bank;  neither 
would  they  swim  with  the  sun  in 
their  eyes,"  writes  historian  Joe 
Frantz.  A  cowboy  tells  of  one  cross- 
ing when  a  herd  massed  in  mid- 
stream, swimming  aimlessly  in  a  cir- 
cle. He  stripped  to  his  underwear, 
swam  his  horse  to  the  mill  and 
jumped  "right  into  the  cattle.  They 
were  so  jammed  together  that  it  was 
like  walking  on  a  raft  of  logs.  When 
I  got  the  only  real  big  steer  in  the 
bunch  on  the  yon  side,  I  mounted 
him  and  he  pulled  for  the  shore." 
The  herd  followed.  It  was  quite  a 
feat.  Cowboys  hated  deep  water; 
many  could  not  swim  at  all. 

The  drive  ended  each  afternoon 
about  5  o'clock  when  the  herd  neared 
the  site  chosen  by  the  trail  boss  for 
the  night's  bed-ground.  "I  do  not 
know  of  anything  more  satisfying," 
mused  a  cowboy  years  later,  "than 
seeing  cattle  come  in  on  their  bed 
ground  at  night  so  full  and  contented 
that  they  grunt  when  they  lie  down," 
chewing  their  cud  from  grazing  on 
the  buffalo  and  grama  grass  that 
covered  the  plains. 

He  could  have  added  that  their 
diet  was  as  monotonous  as  a  cow- 
boy's. A  chuckwagon  cook  kindled 
a  fire  for  supper  with  brush  or  dried 
cow  manure,  dubbed  "prairie  coal," 
collected  during  the  day  ("getting 
the  stuff  required  gloves;  there  was 
a  scorpion  under  almost  every  cow 
chip")  and  inevitably  ladled  up  the 
same  meal  every  night — "prairie 
strawberries"  as  the  boys  called 
beans,  fried  bacon  that  passed  under 
the  name  of  "overland  trout,"  corn- 
bread,  sorghum  molasses,  and  al- 
ways coffee.  A  cowboy  drank  a  quart 
or  more  a  day  "boiled  from  whole 
beans"  but,  as  one  said,  "you  would 
hesitate  if  judging  from  appearance, 
whether  to  call  it  coffee  or  ink." 

On  rare  occasions,  the  cook  butch- 
ered a  young  cow  to  make  "the  gour- 
met dish  known  as  sonofabitch  stew 
for  which  there  were  nearly  as  many 
recipes  as  there  were  range  cooks." 

After  supper,  the  men  swapped 
yarns,  rolled  cigarettes,  and  fell 
asleep  listening  to  their  buddies  on 
the  first  watch  singing  hymns — "Ole 
One  Hundred"  was  a  favorite — or 
sentimental  lullabies  to  calm  the 
herd.  The  cows  usually  stirred  only 
once  during  the  night — if  all  went 
well — when  they  rose  at  11  o'clock 
to  lie  down  in  a  new  position.  But 
there  were  four  guard  changes 
through  the  night. 

No  matter  that  a  cowboy  licked 
horse  sweat  from  a  saddle  when  the 
chuck  wagon  ran  out  of  salt,  or  that 
he  got  a  paltry  $100  in  hard  wages 
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in  return  for  three  or  four  months  of 
dust,  thirst,  blisters,  cold  and  dan- 
ger. What  counted  was  "the  glorious 
oasis"  at  trail's  end,  "a  place  to  get  a 
bath  and  a  haircut,  a  woman  and  a 
bottle  of  'Kansas  sheep  dip,'  "  as  he 
called  his  rot-gut  whiskey. 

"Money  and  whiskey  flowed  like 
water  down  hill,"  an  eyewitness  said 
of  the  rip-roaring  sprees  in  Abilene, 
Dodge  City,  Newton,  Wichita  and 
other  Kansas  cattle-towns.  Eager 
haberdashers  outfitted  him  in  new 
clothes,  at  hastily  marked-up  prices; 
and  saloons  enticed  him  with  gam- 
bling games  of  poker,  faro  and 
monte.  He  paired  off  with  the  bar 
girls — a  "calico  queen"  or  a  "painted 
cat" — to  pound  the  dance  floor  for 
hours  "with  Indian  yells"  and  foot- 
stomping  shenanigans.  Or  he  made  a 
beeline  for  the  red-light  districts 
where  lusty  prostitutes  with  names 
like  Hambone  Jane,  Big  Nose  Kate, 
the  Galloping  Cow  and  Squirrel 
Tooth  Alice  hung  out  in  "quarters 
like  cattle  stalls."  An  occasional  cow- 
boy passed  up  the  hoopla.  "Attended 
Sabbath  school  this  A.M.  and  ...  it 
was  the  most  pleasant  hour  I  spent 
since  leaving  home." 

It's  true  that  most  cowboys  painted 
the  towns  red,  letting  off  steam  with 
liquor  and  a  compulsion  to  shoot 
up  the  streets  with  blazing  Colt  re- 
volvers. But  the  lawless  tag  history 
pins  on  every  cowhand  as  a  sharp- 
shooting  hombre  with  a  gun  who,  in 
the  words  of  western  scholar  Walter 
Prescott  Webb,  "wears  it  low  and 
pulls  it  smokin'  "  doesn't  jibe  with 
the  facts.  He  admittedly  had  cour- 
age with  a  six-shooter  or  in  the  face 
of  one,  for  the  law  of  the  West  per- 
mitted a  gun  in  protecting  one's  life, 
but  "the  average  cowboy  was  not  a 
gunman,  nor  had  he  a  notch  in  his 
gun,"  says  historian  Joe  Frantz.  "His 
occupation  was  tending  cattle"  and 
that  took  up  most  of  his  time.  Many 
a  cowboy  didn't  even  tote  a  gun  in 
his  regular  duties  or,  if  he  did,  used 
it  "to  kill  a  rattlesnake,  to  finish  off 
a  horse  that  had  a  broken  leg  or  to 
turn  aside  a  stampede." 

We  forget,  points  out  William  Sav- 
age, that  the  eight-inch  barreled  Colt 
weighed  two  and  a  quarter  pounds- — 
not  including  its  ammunition — and 
when  "fully  loaded  was  a  rather 
heavy  piece  of  iron  to  fire  accurate- 
ly." It  wasn't  likely  to  hit  where 
aimed  beyond  25  to  30  yards.  A  more 
deadly  weapon  was  his  Winchester 
rifle,  but  he  didn't  even  take  it  far 
because  "a  large  firearm  was  awk- 
ward to  hand-hold  and  when  carried 
in  a  saddle  scabbard,  it  rubbed 
against  his  horse,  producing  sores" 


or  could  easily  snag  his  reins  or 
lariat. 

Live  and — with  exceptions — let 
live  was  his  philosophy  more  often 
than  not.  Homer  Grigsby,  a  cowhand 
for  many  years,  admitted  that  he 
"never  saw  a  gun  drawn  on  another 
man  except  by  a  feverish  greenhorn 
who  had  heard  that  courage  in  the 
West  was  proved  with  a  Colt."  His 
hung-head  confession  is  closer  to  the 
truth  than  commonly  supposed. 
"There  is  a  good  deal  of  exaggera- 
tion about  us  cowboys,"  said  one 
puncher  at  the  time.  "We're  not  near 
so  bad  as  we're  painted.  We  like  to 
get  up  a  little  racket  now  and  then, 
but  it's  all  play."  As  time  passed,  up- 
right citizens  even  outlawed  that  by 
forbidding  firearms  within  city  lim- 
its. Dodge  City  managed  to  hold  out 
the  longest,  well  into  the  mid-1880's, 
boasting  that  it  was  "The  Beautiful, 
Bibulous  Babylon  of  the  Frontier," 
yet  none  of  the  cattle-towns  ever 
truly  surpassed  the  first  of  the  boom- 
towns — Abilene. 

It  was  here  that  Americans  dis- 
covered the  cowboy  first  displaying 
for  a  national  audience  "those  ex- 
tremes of  temperament  that  make  a 
hero.''  Here  he  first  stood  on  a  chute 
and  fbrced  steers  into  rail  cars  with 
a  prod  that  gave  him  a  lasting  nick- 
name— cowpoke.  Here  he  first  strut- 
ted down  wooden  sidewalks,  "his 
spurs  jingling  loudly,  suggesting  fa- 
tality like  a  rattlesnake's  rattling." 
Here  he  sowed  his  wild  oats  and,  as 
one  cowhand  later  owned  up,  "I  re- 
gret to  say  I  also  sowed  all  the 
money  I  made  right  along  with  the 
oats."  For  here,  after  a  few  days  of 
frolic  and  debauchery,  he  started 
back  home  in  a  cheap  new  suit  "the 
color  of  which  we  never  knew"  until 
the  next  sunup,  but  usually  dead 
broke  from  "a  poker  hand  that  swal- 
lowed his  whole  wad"  and  only  mem- 
ories about  "the  way  we  drank 
and  gambled  and  threw  the  girls 
around.  .  .  ." 

And  here,  in  Kansas,  he  became  a 
legend. 

William  (Buffalo  Bill)  Cody  al- 
most singlehandedly  transformed  the 
cowboy  into  a  larger-than-life  figure 
with  his  "Wild  West"  show  in  1884. 
Aided  by  a  New  York  pulp  writer 
called  Ned  Buntline,  Cody  took  a 
handsome,  six-foot  five-inch  Texas 
cowpuncher  named  William  Levi 
(Buck)  Taylor,  dressed  him  up  in 
fancy  chaps,  and  billed  him  as  "King 
of  the  Cowboys."  Taylor  thus  be- 
came the  first  bona  fide  cowboy  mat- 
inee idol.  Dime  novels,  romanticized 
reports  of  Western  travelers,  silent 
movies,  talkies,  then  television,  did 


the  rest,  adding  to  the  grand  illusion 
by  providing  "erstwhile  cowgirls 
with  moxie,"  trail-hardened  cow- 
hands who  blushed  at  the  slightest 
mention  of  sex,  and  a  zesty  man  of 
brawn  who  carried  his  action  on  his 
hips,  shooting  more  and  talking  less 
but  always  using  his  Colt  "on  the 
side  of  good,  thwarting  evil  with  a 
hail  of  righteous  lead  that  punctu- 
ated his  drawled  homilies."  It  was 
the  stuff  that  dreams  are  made  of. 

Cowboys  cooperated  in  forever  fix- 
ing these  ideas  of  their  glamorized 
life  in  America's  imagination  by 
continuing  to  move  through  their 
sweaty,  dirty  jobs  with  a  posturing 
pride.  One  cowhand,  when  asked  on 
the  witness  stand  why  he  killed  a 
neighbor,  thought  for  a  moment, 
shrugged  his  shoulders  and  an- 
swered, "Because  he  was  a  thief,  an 
outlaw,  and  just  a  little  slow." 
Humility  simply  wasn't  part  of  a 
cowboy's  character.  "If  one  man 
dismounted  to  talk,  the  other  also 
stepped  down  from  his  horse  so  they 
could  meet  eye-to-eye  on  equal 
terms,"  according  to  the  code  of  the 
West. 

But  it  was  the  expansion  of  the 
railroads,  a  glutted  cattle  market, 
the  disastrous  winter  blizzards  of 
1885-86,  a  changing  taste  for  more 
tender  beef,  and — all  important — 
barbed  wire  that  literally  fenced  the 
cowboy  in,  pulling  up  short  by  1892 
one  of  the  most  colorful  eras  in 
American  history. 

Even  so,  he  needs  no  apologies, 
nor  a  debunking.  He  wasn't  a  saint 
and  he  didn't  pretend  to  be.  "The 
American  cowboy,"  sums  up  Joe 
Frantz,  "has  carved  a  niche — niche 
nothing,  it's  a  gorge — in  American 
affection  as  a  folk  hero."  And,  today, 
if  we  nostalgically  remember  him 
not  the  way  he  was  but  the  way  we 
think  he  was  .  .  .  well,  maybe  the 
reason  is  that  he  was  "the  last  Amer- 
ican to  live  a  life  of  wild  freedom," 
self-reliant  and  less  dependent  on 
government  and  machines. 

After  all,  it  was  the  real  cowboy 
who  first  tied  the  Great  Plains  to- 
gether— not  by  rescuing  a  beautiful 
damsel  in  distress  and  riding  off  into 
the  sunset  with  his  arm  about  her 
waist,  but  by  driving  an  estimated 
5.5  million  cantankerous  longhorns 
up  from  Texas  between  1867  and 
1887.  Not  by  being  the  lithe,  perfect 
knight  in  Owen  Wister's  "The  Vir- 
ginian," but  by  being  himself — brash 
and  arrogant,  dirty  and  saddle-sore, 
bold  and  courageous.  "A  lot  of  sun- 
shine put  that  squint  in  his  eyes," 
says  western  chronicler  Ramon 
Adams,  "and  a  lot  of  prairie  wind 
tanned  his  face."  end 
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VETERANS 


NEWSLETTER 


A  DIGEST  OF  EVENTS  WHICH  ARE 
OF  PERSONAL  INTEREST  TO  YOU 


SEPTEMBER,  1976 


Tears  Shed  at 
MIA  Conference 


CANDIDATES  SAY  THEY  WOULD  PURSUE  MIA 
PROBLEM  IN  SOUTHEAST  ASIA — SONNY 
MONTGOMERY  OFFERS  LITTLE  HOPE — LEAGUE 
OF  FAMILIES  CRITICAL:  President  Ford  told 
some  600  persons  attending  Seventh  Annual 
Meeting  of  National  League  of  Families  of 
American  Prisoners  and  Missing  in  Southeast 
Asia  he  is  prepared  to  discuss  with  the 
Vietnamese  the  outstanding  problems  between 
the  United  States  and  Viet- 
nam, with  specific  attention 
to  an  honorable  accounting 
of  the  missing... At  same 
meeting  in  Wash.,  D.C., 
Rep.  G.  V.  (Sonny)  Montgomery 
(D-MS) ,  chairman  of  House 
Select  Committee  on  Missing 
Persons  in  Southeast  Asia, 
said  the  Committee's  in- 
vestigation has  forced  him 
to  the  painful  conclusion 
that  "our  MIAs  lost  their 
lives  in  the  service  of  their 
country. ".. .He  said  he  is 
opposed  to  extension  of  the  Committee  beyond 
its  September  termination  date. . .Meanwhile, 
League  of  Families  voted  overwhelmingly  to 
request  President  Ford  to  dismiss  Secretary 
of  State  Henry  Kissinger  and  replace  him 
with  someone  who  will  actively  pursue  an 
accounting  for  the  missing. . .League  claimed 
Kissinger  failed  to  resolve  problem  of 
some  1,300  POWs  and  MIAs,  as  he  promised 
3%  years  ago  when  Paris  Peace  Agreement  was 
signed. . .Presidential  hopefuls  Ronald 
Reagan  and  Jimmy  Carter  sent  telegrams  to 
League  promising  the  families  immediate 
action  would  be  taken  upon  election  to 
appoint  Secretary  of  State  who  would  actively 
pursue  accurate  accounting  of  MIAs. . .League 
also  voted  to  step  up  efforts  to  obtain 
extension  of  House  Select  Committee  on 
MIAs. . .Family  members  attending,  in 
unanimous  decision,  voted  to  seek  Presi- 
dential executive  order  to  stop  military 
services  from  declaring  those  men  now  listed 
as  missing  to  be  dead. 

SOME  NSLI  POLICYHOLDERS  TO  GET 
PREMIUM  REDUCTION:  An  estimated  180,000 
veterans  holding  $1.2  billion  worth  of 
National  Service  Life  Insurance  will  have 
premiums  reduced  Oct.  1,  Veterans  Ad- 
ministration announced. . .Affected  are  those 
with  service-connected  disabilities  and 
whose  NSLI  insurance  policy  numbers  are 
prefixed  with  letters  "J"  or  "JR."... 
Reductions  for  those  with  "J"  policies  will 
be  about  $32  per  year,  those  with  " JR"  about 
$81  annually. . .Amounts  of  new  premiums 
will  vary  with  age,  plan  and  premium 
classification. 

DR.  FITZGERALD  NAMED  TO  VA  MEDICAL 
POST :  Dr.  Thomas  J.  FitzGerald  named 
associate  deputy  chief  medical  director  for 
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operations,  Department  of  Medicine  and 
Surgery,  Veterans  Administration. . .He 
succeeds  Dr.  Richard  M.  Whittington,  who 
returned  to  direct  patient  care  as  chief  of 
staff,  VA  Hospital,  Gainesville,  FL. 

COMMISSARY  NEED  STUDIED,  EXCHANGE  CREDIT 
PROPOSED :  Senate  Appropriations  Committee 
is  conducting  study  to  determine  how  many 
retirees  need  commissary  system  to  maintain 
decent  standard  of  living. . .Preliminary 
estimate  indicated  100,000  retirees  out  of 
more  than  1.1  million  live  on  incomes  that 
make  commissary  savings  necessary .. .Date 
will  be  used  in  determining  continued  subsidy 
for  stores,  officials  say .. .Meanwhile , 
Army  &  Air  Force  Exchange  Service  officials 
have  recommended  patrons  be  allowed  use  of 
credit  cards  in  military  exchanges .. .House 
Armed  Services  Committee  has  consistently 
denied  use  of  exchange  credit. 

RIVERSIDE  (CA)  NATIONAL  CEMETERY 
DEDICATED;  LOUISIANA  NATIONAL  CEMETERY 
TO  BE  EXPANDED:  A  750-acre  March  AFB  site 
at  Riverside,  CA,  has  been  dedicated  as 
national  cemetery ...  It  will  provide  390,000 
burial  plots. . .Property  to  provide  addi- 
tional 1,600  plots  for  crowded  Port  Hudson, 
LA,  national  cemetery  was  deeded  to  Veterans 
Administration  by  Georgia-Pacific  Corp., 
Portland,  OR. 

RECORD  2,821,514  PERSONS  UNDER  GI  BILL 
TRAINING  IN  1976,  VA  SAYS — ALSO  REPORTS 
NEARLY  MILLION  WIDOWS  GET  PENSIONS  FROM 
NON-MILITARY  RELATED  DEATHS,  WITH  SOME 
ELIGIBLE  CHILDREN  OVERLOOKED:  Record 
2,821,514  persons  training  under  GI  Bill  in 
Fiscal  Year  1976  represented  peak  enroll- 
ment in  10-year  educational  assistance 

program,  Veterans  Adminis- 
tration says. .  .This  was  4.8% 
increase  over  previous  year 
when  rate  of  increase  over 
FY  1974  was  14.1%.  .  .VA  also 
says  nearly  million  widows 
and  almost  800,000  children 
of  veterans  are  receiving 
VA  pensions  despite  fact 
death  of  husband  or  parent 
was  not  directly  related  to 
military  life... Even  more 
may  be  eligible,  VA  adds, 
since  child's  eligibility  is 
sometimes  overlooked  by 
family. . .Eligible  for 
pension  based  on  need  are  widows,  widowers 
and  minor  children  of  war  veterans  who  died 
of  nonservice-connected  causes. . .Amount  is 
determined  on  annual  income... VA  reminds 
veterans  seeking  benefit  information  that  it 
maintains  960  toll  free  telephone  lines 
across  the  country  for  this  purpose... 
Numbers  are  usually  listed  in  U.S.  Govern- 
ment section  of  local  phone  books,  or  can 
be  obtained  from  operators. 


Vincent  Marazita, 
Boys/Girls  Nation 
President,  See  p.  35 
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Health  Alert  On  After 
Pennsylvania  Tragedy 


The  tragic  wave  of  death  and  illness 
that  struck  Pennsylvania  Legionnaires 
after  their  department  convention  in 
late  July  at  Philadelphia  brought  a  call 
from  National  Commander  Harry  G. 
Wiles  for  the  American  Legion  and  the 
American  Legion  Auxiliary  to  mobilize 
at  every  level  behind  national,  state  and 
community  immunization  and  health 
programs  if  they  are  deemed  necessary. 

As  medical  experts  tried  to  find  the 
cause  of  the  growing  tragedy,  at  least 
22  persons  involved  with  the  conven- 
tion had  died  of  an  influenza-like  lung 
infection.  As  this  September  issue  of 
The  American  Legion  Magazine  was 
going  to  press,  more  than  90  persons 
in  Pennsylvania  were  reported  hospital- 
ized with  similar  symptoms. 

Federal  health  officials  said  the  state 
Legion  tragedy  may  signal  that  the 
disease  is  even  more  widespread. 

"I  join  Legionnaires  everywhere  in 
extending  deepest  sympathy  to  the  fam- 
ilies of  those  comrades  and  sisters  who 
were  stricken  following  the  department 
convention  in  Philadelphia,"  Wiles  said 
in  a  statement. 

"I  pledge  to  them  that  the  American 
Legion  and  Auxiliary  will  cooperate  in 
every  way  with  health  authorities  to 


track  down  the  cause  of  this  mysterious 
disease.  I  pledge,  too,  that  the  Ameri- 
can Legion  at  every  level  will  support 
fully  any  immunization  or  other  public 
health  program  that  results  from  the 
Pennsylvania  investigation." 

Pennsylvania  Department  Adjutant 
Edward  T.  Hoak  was  credited  with  first 
recognizing  the  developing  tragedy.  He 
alerted  state  health  authorities  after  re- 
ports on  four  Legionnaire  deaths. 

As  The  American  Legion  Magazine 
went  to  press  with  its  September  issue, 
the  official  list  of  those  who  had  died 
included: 

Ray  Brennan,  Athens;  Lewis  Byerly, 
Jeanette;  William  Byrd,  Bloomsburg; 
Charles  Chamberlain,  Chambersburg 
(Commander-elect  of  Post  612);  Charles 
Danishefsky,  McAdoo;  James  Dolan, 
Williamstown;  Julius  Gagganiani,  Re- 
public; Francis  Grove,  Tipton;  Elmer 
Hafer,  Lewisburg  (past  District  Com- 
mander); Frank  Harvey,  McKeesport; 
Andrew  Hornack,  Monessen;  John 
Kiley  Jr.,  Philadelphia;  John  B.  Ralph, 
Williamstown;  Abe  Ruben,  Donora; 
Charles  Seidel,  Reading;  Mrs.  Charles 
Tucker,  Philadelphia  (wife  of  past  Dis- 
trict adjutant);  Frank  A.  Veni,  Clear- 
field; Meade  Williams,  Edinboro. 


Interior  Secretary  Kleppe  Favors  Bell  Memorial 

The  American  Legion's  Freedom  Bell 
Memorial  Project  has  made  good  prog- 
ress down  the  lengthy  government  cor- 
ridors that  must  be  traveled  before  the 
bell  can  become  a  national  memorial  to 
the  Bicentennial  in  Washington,  D.C. 
National  Commander  Harry  G.  Wiles 
was  promised  careful  consideration  for 
the  project  by  Secretary  of  the  Interior 
Thomas  Kleppe,  during  a  summer  visit 
to  the  Secretary's  office.  Kleppe  is  a 
long-time  Legionnaire  from  Bismarck, 
ND,  and  actually  contributed  to  the 
Freedom  Bell's  purchase  through  his 
local  post.  During  the  visit  Wiles  pre- 
sented him  with  miniature  of  the  Bell. 
In  a  parallel  action,  Milton  Carptenter, 
chairman  of  the  Legion's  Spirit  of  '76 
Committee,  outlined  the  project  to  the 
National  Capital  Memorial  Advisory 
Committee,  which  makes  recommenda- 
tions to  Interior  Secretary. 


Sec  Kleppe  accepts  miniature  bell 


Jobs  for  veterans  were  emphasized  dur- 
ing 9th  National  Alliance  of  Businessmen 
held  in  Wash.,  D.C.  Here,  Gen.  Daniel 
(Chappie)  James,  North  American  De- 
fense Command  chief,  addresses  confer- 
ence as  NAB  president  William  Murphy 
listens.  Commerce  Department  says  over 
500,000  Americans  who  served  in  Viet- 
nam are  unemployed  and  many  are  han- 
dicapped. Unemployed  Vietnam  veterans 
represent  more  than  20%  of  all  unem- 
ployed in  U.S.  between  ages  20  and  24. 


Legion  Nears 
Congress  Goals 

A  majority  of  American  Legion  man- 
dates have  been  satisfied  in  the  94th 
Congress,  according  to  the  Legion's 
Legislative  Commission.  Action  was 
still  pending  on  other  Legion  proposals 
as  Congress  reconvened  after  the  Re- 
publican National  Convention.  At  one 
time  or  another,  the  two  sessions  of 
the  94th  involved  243  resolutions  in  the 
Legion's  legislative  program. 

The  Legion  has  testified  on  matters 
dealing  with  international  security; 
Flag  Code;  our  Nation's  intelligence- 
gathering  community;  employment  of 
illegal  aliens;  improved  child  health 
services;  child  immunization  programs; 
control  of  communicable  diseases;  vet- 
erans employment;  home  loan  program; 
and  several  matters  dealing  with  for- 
eign relations. 

Also  presented  to  Congress  were  the 
Legion's  views  on  national  defense,  con- 
tinuation of  commissaries,  improved 
merchant  marine,  opposition  to  blanket 
amnesty  for  draft  evaders  and  desert- 
ers, and  civil  preparedness.  Legion  offi- 
cials participated  in  hearings  on  veteran 
benefits,  GI  education,  national  ceme- 
( Continued  on  page  32) 
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WE  GUARANTEE 
THAT  YOU  CAN 

TURN  EVERY 
$100  INTO  $300 

IN  30  DAYS  OR  LESS! 


Easiest,  fastest  way  to  make  big  money, 
spare  or  full  time!  Just  show  friends, 
neighbors,  others  The  National  Gem 
selection  of  superior  Jewelry  at  remark- 
ably low  prices.  Looks  worth  2  or  3 
times  its  actual  price  -  giving  you  fast 
"first-sight"  orders  with  no  hard  selling! 
And  we  guarantee  your  first  order! 
Unless  it  sells  out  fast  and  pays  you 
high  profits,  return  any  unsold  jewelry 
within  30  days,  and  we'll  refund  every 
cent  you  paid  for  the  jewelry  returned! 
You  take  no  risk  at  all! 

Make  200%  Profit  ...  or  More! 
Fabulous  profitsforyou!  Every  National 
Creation  costs  you  only  1/3  of  the  low 
suggested  retail  price  ...  or  even  less. 
Jewelry  that  sells  for  $1 5  costs  you  $5  or 
less  and  paysyou  $10or  more  profit.  Pay 
only  $10  or  less  for  Jewelry  you  seil  for 
$30,  and  pocket  $20  or  more  profit. 
Taking  orders  at  these  low  prices,  you 
triple  your  money,  at  least! 

Over  250  Money-Makers! 
We  send  you  —  FREE  -  a  big  full-color 
48-page  Jewelry  Presentation  Catalog 
which  offers  over  350  sell-on-sight  Crea- 
tions for  men  and  women  —  Rings, 
Pendants,  Earrings,  Pins,  Tie-Tacs,  Cuff- 
links —  many  featuring  the  brilliantly 
luxurious  Endura  Dia-Jewel  which  can 
fool  all  but  the  trained  eye  of  a  jeweler, 
but  sells  for  only  a  small  fraction  of  a 
genuine  diamond's  price.  Also  lovely 
simulated  star  sapphires,  and  genuine 
gems  -  jades,  tiger  eyes,  onyxes,  opals, 
etc.  -  expertly  crafted  in  designer  mount- 
ings -  but  priced  low  for  instant  orders! 

Money-Making  Kit  .  .  .  FREE! 
To  help  you  start  making  big  profits  im- 
mediately, we'll  send  you  -  absolutely 
FREE  and  entirely  without  obligation - 
a  big  money-making  Presentation  Kit 
containing  everything  you  need:  the  48- 
page  full-color  National  Gem  Presentation 
Catalog,  full-big  Profit  details,  special 
bonus-profit  starting  offers,  and  all  order- 
taking  equipment.  Everything  comes  to 
you  by  return  mail.  Send  no  money  .  .  . 
fill    in   and    mail   the  coupon  today. 

1  The  National  Gem  Co.,  Dept.  G-85 
I  681  Hamilton  Street 
Somerset,  N.J.  08873 

'  FREE,  prepaid,  and  entirely  without 
|  obligation,  rush  me  complete  money- 
making  National  Gem  Presentation  Kit. 

I           (PLEASE  PRINT  BELOW) 
I  DlVlr.          Dms.                □  Mrs. 
,  Name  


Address  . 


City   

State    Zip   

In  Canada:  Gem  Company  Canada 
2585  Bates  Road,  Montreal  251,  Que. 


NEWS  

Legislation  Introduced 
To  Protect  Poppy  Sales 

Legislation  which  would  exempt  the 
American  Legion  Auxiliary's  Poppy 
Sales  Program  from  provisions  of  fed- 
eral minimum  wage  regulations  has 
been  introduced.  If  such  action  is  not 
approved,  the  wage  scale  would  apply 
Jan.  1.  to  hospitalized  veterans  who 
volunteer  and  assemble  the  poppies. 

Rep.  Charles  Thone  (R-NE)  intro- 
duced a  bill  which  would  allow  VA 
patients  to  continue  the  program  which 
has  been  underway  over  50  years.  Sen. 
Robert  P.  Griffin  (R-MI)  is  to  introduce 
similar  legislation.  He  has  the  support 
of  29  other  Senators.  The  Legion  Legis- 
lative Commission  has  urged  National 
Executive  Committeemen,  Department 
Commanders  and  Department  Adju- 
tants to  write  Congress  on  behalf  of 
this  legislation. 

Chess  Tournament 

The  17th  Annual  Armed  Forces 
Chess  Tournament  has  been  set  for 
September  10-17  at  The  American  Le- 
gion's Hall  of  Flags,  Washington,  DC. 
This  year's  contest  will  have  Bicenten- 
nial flavor  since  chess  was  popular 
pastime  in  Colonies  200  years  ago. 

Annual  Tournament  is  sponsored  by 
The  American  Legion,  the  American 
Chess  Foundation,  USO,  Department 
of  Defense  and  U.S.  Chess  Federation. 

Griffith  ROTC  Award 
Established 


Legion  National  Commander  Harry  G. 
Wiles  (center)  accepts  the  Paul  H. 
Griffith  ROTC  Trophy  from  Harry  K. 
Stinger  (left)  and  Daniel  A.  Drew  on 
behalf  of  friends  who  sponsored  the 
national  trophy  in  memory  of  Past  Na- 
tional Commander  Griffith  of  PA  who 
later  served  as  Assistant  Secretary  of 
Defense.  Trophy  goes  to  Department 
whose  post  evidenced  the  greatest  sup- 
port to  the  Reserve  Officers  Training 
Corps  and  Junior  ROTC  programs. 


Who?  What?  When? 

Where  is  the  Columbian  Liberty  Bell? 
Paul  Burzanko,  960  East  79th  Street. 
Cleveland,  OH  44103,  a  Legionnaire, 
is  engaged  in  one-man  crusade  to  find 
the  bell.  He  needs  help.  The  bell  rang 
at  the  Columbian  World's  Fair  in  Chi- 
cago in  1893.  It  was  scheduled  to  go  on 
tour  after  the  fair  closed  but  it  mysteri- 
ously disappeared.  An  article  in  Na- 
tional Historical  Magazine  of  the 
Daughters  of  the  American  Revolution 
in  the  1940's  revived  interest,  but  had 
no  results.  Now,  Burzanko  is  trying 
again.  He  gives  the  following  I.D.  on 
bell:  It  is  six  feet  in  height,  seven  feet 
in  diameter  and  weighs  more  than 
13,000  pounds,  2,000  more  than  the 
original  Liberty  Bell  of  Philadelphia. 
On  the  sounding  bow  is  inscription: 
"Proclaim  Liberty  throughout  all  the 
land  and  unto  all  the  inhabitants 
thereof." 


To  help  with  memoirs,  80-year-old 
E.  H.  Myrland,  former  commanding 
officer  of  Prisoner  of  War  Escort  Com- 
pany 87  at  Clermont-en-Argonne, 
France,  from  Dec.  1918  to  May  1919, 
would  like  to  contact  surviving  officers 
and  men  under  his  command.  Contact 
him  at  1905  Lake  Summerset,  Davis, 
IL  61019. 


Rev.  P.  Cassar,  of  Franciscan  Capu- 
chin Friary,  P.O.  Box  26,  Halifax, 
Queensland,  Australia,  seeks  names  of 
12-m ember  crew  of  U.S.  plane,  Texas 
Terror,  B-24D  (41-23825),  which 
crashed  on  nearby  Hichinbrook  Moun- 
tain in  either  1942  or  1943,  during 
storm.  The  local  community  erected 
Memorial  Cross  on  mountain  where 
men  died.  Father  Cassar  needs  names 
and  photos,  as  available,  for  Memorial 
he  is  installing  in  his  church. 


The  British  Broadcasting  Corp.,  is 
preparing  four  radio  documentaries 
to  commemorate  the  60th  anniver- 
sary in  1977  of  the  third  battle  of 
Ypres,  and  is  conducting  a  search 
for  any  U.S.  personnel  who  were  in 
that  sector  between  June  and  No- 
vember 1917.  While  U.S.  troops  did 
not  arrive  in  the  area  until  early 
1918,  there  were  American  Red 
Cross  teams  and  advance  parties 
there  before  then,  as  well  as  hun- 
dreds of  Americans  serving  with  the 
Canadian  forces.  Anyone  qualifying 
wishes  to  give  his  recollections 
should  contact:  Lyn  Macdonald,  4 
Wingate  Road,  Hammersmith,  Lon- 
don, W.6,  England. 
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ACTUAL  PHOTOGRAPH  OF  A  FIVE  YEAR  SCARLET  MAPLE.  (ACER  RUBRU/W) 

This  gorgeous  tree  is  known  as  the  scarlet  maple,  red 

maple,  or  the  EVER  CHANGING  MAPLE. 

Beautiful  Red  Scarlet  leaves  in  the  fall  of  the  year,  and 

beautiful  deep  dark  green  leaves  in  the  spring  of  the 

year. 

Grows  approximately  up  to  25-30  feet  over  a  five  year 
period,  which  makes  it  one  of  the  fastest  growing  shade 
trees  in  America  today. 

Many  landscape  architects  and  nursery  men  refer  to  this 
native  tree  as  the  "2  in  1"  tree,  because  of  its  dual  quali- 
ties of  beauty  and  speed  and  you  won't  have  to  wait  long 
for  shade  because  we  ship  these  beautiful  trees  at  3  to 
5  feet. 

ADAPTABILITY —  "The  scarlet  maple  has  one  of  the  widest 
ranges  of  our  native  trees,  growing  from  eastern  central 
Canada  to  Florida,  and  because  of  its  ease  of  trans- 
planting it  adapts  to  any  type  of  soil."  (From  All  About 
Trees  by  E.  Johnson.)  The  one  tree  experts  agree  will 
grow  anywhere  in  the  U.S.A. 


All  plants  carry  a 
TWO-WAY  GUARANTEE 


©Satisfaction  guaranteed  on  arrival  or 
we  will  either  REPLACE  or  REFUND  YOUR 
MONEY. 

OOUR  PRICES  ARE  GUARANTEED  TO 
BE  THE  BEST  POSSIBLE  AND  IF  YOU 
CAN  FIND  THE  SAME  TREE  FOR  LESS 
(SAME  SIZE  AND  VARIETY)  WE  WILL  RE- 
FUND THE  DIFFERENCE. 


LESS  THAN 


EACH 

(In  lots  of  50) 


»— — 


!  ALL  TREES  SHIPPED  AT 
|  3  TO  5  FEET 

L  .  -J 


OUR  PRICES 


We  guarantee  our  prices  to  be  the  best  possible 
in  the  whole  country  and  if  you  find  this  tree  or 
as  far  as  that,  any  item  in  our  catalog  for  less 
(same  size  and  variety)  we  will  refund  the  dif- 
ference to  you.  When  you  buy  from  us  you  al- 
ways know  that  you  are  getting  the  best  price 
anywhere. 


TO  BEAUTIFY  YOUR  HOME  NOW, 

ORDER  TODAY  ON  OUR 

TWO  WAY  GUARANTEE 
r ....... ... 

McMINNVILLE  TREE  FARM 

HWY.  55  DEPT.  AC-9 
McMINNVILLE,  TN.  37110 

Please  send  us  the  number  of  these  beautiful  red  maples 
as  indicated  below  on  a  two-way  guarantee  at  these 
"Unheard  of  Prices".  You  will  acknowledge  our  order. 


□  2  RED  MAPLES  ....$  2.50 

□  4  RED  MAPLES  .  .  .  .$  4.98 

□  6  RED  MAPLES  ....$  6.98 


□  8  RED  MAPLES  ....$  8.98 

□  16  RED  MAPLES  $16.98 

□  50  RED  MAPLES  $48.98 


Please  enclose  99c  postage  and  handling 


WE  ENCLOSE  $. 

NAME  

ADDRESS  

CITY  

STATE  


IN  □  CASH  □  CK  □  M.O. 


ZIP. 


□  Check  here  for  free  fund-raising  literature  for  your  club,  church 
or  organization.  No  obligation  of  course. 


PLEASE  VISIT  OUR  RETAIL  SALES  CENTER  WHEN  IN  McMINNVILLE 
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RAISE  FUNDS 

and  improve  the  world  of  tomorrow! 


$120  TO  $600  PROFIT 
possible  in  only  2  weeks! 


Actual  Size 


'ENDANGERED 
SPECIES" 

PENDANT 
and  KEY  TAG 


Minted  in 
Solid  Bronze! 


Each  Medallion 
complete  with  24" 
gold  finish  chain  and 
Superloop  attachment 
lot  keys,  in  gift  box. 


NEW!  EXCITING!  ...  Not  available  else- 
where! Created  by  Collingwood,  in  con- 
junction with  the  Commemorative  Mint, 
it  has  the  same  fine  quality  and  craftsman- 
ship Collingwood  always  offers.  The  front 
depicts  our  national  bird,  the  American 
Bald  Eagle.  On  the  back,  the  following 
creatures  are  shown:  the  Whooping  Crane, 
Polar  Bear,  Siberian  Tiger,  Timber  Wolf, 
Panda  Bear,  Alligator,  and  Cheetah. 

Using  a  high  relief,  deep  dimensional  tech- 
nique, each  medallion  is  minted  in  solid 
bronze.  Each  medallion  is  individually  re- 
gistered on  back  side. 

Send  NO  MONEY.  60  Days  Consignment. 
Return  Unsold  for  Full  Credit! 


Each  kit  contains  12  Pendant/Key  Tags 


LOOK  AT  THESE 
PROFITS! 

SELL  10  KITS  $120  PROFIT 

SELL  30  KITS   360  PROFIT 

SELL  50  KITS   600  PROFIT 


SELL  EACH  KIT  FOR  $36 

COST  PER  KIT  $24 

PROFIT  PER  KIT  $12 


□  Send    Kits 

[""JEnclosed  please  find  $2.  Please  forward  a  pendant 
and  your  Free  Catalog.  ($2.  will  be  refunded  with 
first  order.) 


Na  rne 

Title  | 

I  Address 

City  | 

|  State 

Zip  | 

|  Organization 

Phone  i 

COLLINGWOOD  FUND 

RAISING 

|  Dept.  AL  96  •  44  Warren  St..  •  Providence.  R.I.  02901  •  (401 1  351  1900  | 

NEWS  

(CONTINUED  FROM  PAGE  29) 

teries,  and  improved  hospitalization  and 
medical  programs. 

Of  143  public  laws  enacted  thus  far 
in  the  second  session,  23  affect  Legion 
programs.  Those  of  primary  interest 
include: 

•  P.L.  94-206  (H.R.  8069),  The  FY 
1976  appropriations  for  Labor- 
HEW,  which  included  funds  for 
veterans  employment  and  unem- 
ployment services  and  children 
and  youth  programs. 

•  P.L.  94-212  (H.R.  9861),  provid- 
ing fiscal  1976  appropriations  for 
DOD; 

•  P.L.  94-224  (S.J.  Res.  154),  pro- 
viding for  a  White  House  Confer- 
ence on  the  handicapped; 

•  P.L.  94-237  (S.  2017),  the  Drug 
Addiction  Treatment  Act; 

•  P.L.  94-246  (H.R.  4034),  desig- 
nating the  VA  Hospital  in  Loma 
Linda,  California  the  "Jerry  L. 
Pettis  Memorial  Veterans  Hos- 
pital;" 

•  P.L.  94-270  (S.J.  Res.  101),  pro- 
claiming the  week  in  1976  which 
includes  Thanksgiving  Day  as 
"Natipnal  Family  Week;" 

•  P.L.  94-275  (S.J.  Res.  35),  pro- 
claiming the  second  full  calendar 
week  of  March  1977  as  "National 
Employ  the  Older  Worker  Week;" 

•  P.L.  94-321  (H.R.  10268),  per- 
taining to  release  of  VA  medical 
information; 

•  P.L.  94-324  (S.  2529),  the  Vet- 
erans Housing  Amendment  Act 
of  1976,  Increasing  maximum  VA 
guarantee  for  mobile  homes  from 
30  to  50  percent,  made  perma- 
nent the  direct  home  loan  revolv- 
ing fund  and  for  other  purposes; 
and 

•  P.L.  94-344  (S.J.  Res.  49),  to  re- 
vise and  recodify  the  rules  and 
customs  pertaining  to  display  of 
our  Nation's  flag. 

The  status  of  late  legislation  that 
involves  Legion  objectives  is: 

1.  Cost-of-living  increases  in  veter- 
ans and  survivors  service- 
connected  benefits:  Passed  House 
now  in  Senate. 

2.  Cost-of-living  increases  and  other 
improvements  in  the  nonservice- 
connected  disability  and  death 
pension  programs:  Senate  consid- 
ering House  version. 

3.  Cost-of-living  increases  in  GI  edu- 
cation allowances  and  other 
improvements  in  the  program  in- 
cluding amendments  designed  to 
reduce  abuses  of  the  program:  No 
action  yet. 

4.  Legislation  to  discontinue  prospec- 
tively the  existing  GI  bill  for 
veterans    who    voluntarily  enter 


upon  active  duty  in  the  peacetime 
Armed  Forces:  Passed  House  in 
1975 — Consideration  underway  in 
Senate. 

5.  An  improved  VA  per  diem  for- 
mula to  state  veterans  homes,  hos- 
pitals, and  domiciliaries:  //z  joint 
conference. 

6.  Improvements  in  the  VA  medical 
and  hospital  program,  including 
the  home  town  nursing  care  pro- 
gram, and  pay  structure  for  pro- 
fessional medical  personnel: 
House  hearings  scheduled. 

7.  Continued  development  of  the  na- 
tional cemetery  program:  No 
hearing  yet. 

8.  Eligibility  to  VA  grant  for  auto- 
mobile and  adaptive  equipment 
for  certain  veterans  of  World 
War  I:  Included  with  No.  1. 

9.  Improved  veterans  employment 
services  including  the  establish- 
ment in  the  Department  of  Labor 
of  an  "Office  of  Veterans  Employ- 
ment Services"  headed  by  an  As- 
sistant: Hearings  scheduled. 

10.  Legislation  to  exempt  assemblage  of 
memorial  poppies  by  VA  patients 
from  consideration  of  minimum 
wage  regulations  under  the  Fair 
Labor  Standard  Act:  Bill  pending. 

11.  Legislation  to  permanently  dis- 
play The  American  Legion's 
"Freedom  Bell"  in  the  environs  of 
the  Nation's  Capital:  Hearings 
scheduled. 

12.  All  appropriations  measures  pro- 
viding fiscal  1977  funds  for  those 
Federal  programs  the  Legion  sup- 
ports: All  under  consideration. 


"Cap"  Olson  Dies  at  76 

Clarence  H.  "Cap"  Olson,  76,  who 
served  as  Legion  National  Legislative 
Director  from  1962  to  1965  died  in 
Wash.,  D.C.  He  was  Legion  member 
since  1919. 


NEW  POSTS 

The  following  new  posts  were  re- 
cently chartered  by  The  American 
Legion: 

Lee  E.  Doyal  Post  No.  159,  Piedra, 
CA;  Key  Largo  Memorial  Post  No. 
333,  Key  Largo,  FL;  Billy  Gene  Ka- 
nell  Post  No.  630,  Poplar  Bluff,  MO; 
Amelia  Bicentennial  Post  No.  1976, 
Amelia,  TX;  Windcrest  Post  612,  San 
Antonio,  TX;  Terlingue  Post  653,  Study 
Butte,  TX;  Johnson  and  Thompson  Post 
No.  109,  Front  Royal,  VA;  and  N.  Ken- 
neth Nelson  Post  No.  110,  La  Conner, 
WA. 
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Your  American  Legion! 

It  s  great  to  know  you  belong ! 


POSTS  IN  ACTION 

Cleburne,  Texas,  Post  50  completed  a 
park  memorial  with  an  Eternal  Flame, 
giving  over  $2,000  to  the  project.  Past 
Cmdr  Milton  Stewart  and  6th  District 
Cmdr  Robert  Long  presided  at  the  dedi- 


An  Eternal  Flame  for  a  Texas  town. 


cation.  Shown  in  the  photo,  igniting  the 
Eternal  Flame,  are,  from  left:  PCMdr 
Charles  Flatt,  Paul  Banton  and  Fay 
Burton. 

■ 

Post  200,  Black  River  Falls,  WI,  joined 
local  Chamber  of  Commerce  and  other 
civic  groups  in  preparing  and  financing 
two  brochures.  One  describes  "Ski  Tour- 
ing and  Back-Packing,"  while  other  cov- 
ers educational  and  cultural  information 
for  vacationers  in  the  Black  River  Falls 
area. 


In  an  effort  to  stimulate  active  interest, 
Post  112,  Elk  River,  Minn.,  is  repro- 
ducing service  shoulder  patches,  oil 
painted,  9"  x  17",  to  be  displayed 
around  the  interior  of  the  post  home. 
The  post  is  having  difficulty  securing 
pictures  of  patches  to  copy  from,  and 
would  appreciate  assistance  from  any- 
one. 

■ 

Post  42,  Towanda,  Pa.,  gave  $1,500  to 
the  Top  Hats  Color  Guard,  composed 
of  girls  of  ages  13  to  19,  for  uniforms 
and  equipment. 

■ 

Douglas  County  Hospital  administrator 
Jerry  Crest,  left,  poses  with  mockup  of 
check  for  $15,000  donated  to  hospital 
by  Post  87,  Alexandria,  MN,  for  urol- 
ogy equipment.  Others  shown  are  Jerry 


VanKempen,  incoming  post  officer; 
Edith  Kelly,  county  commissioner,  and 
Charles  G.  Bundy,  right,  post  com- 
mander. 


Bicentennial  Display 


Exhibit  of  21  historic  documents  is  ex- 
amined by  George  C.  Burns,  chairman  of 
Greater  Flushing  Bicentennial  Coordinat- 
ing Committee,  and  PC  Warren  Low,  Post 
422,  Flushing,  N.Y.  Sponsored  by  Post 
and  Committee,  exhibit  will  be  on  public 
display  in  area  banks  and  commercial 
establishments  throughout  1976. 

Post  1,  Tulsa,  Okla.,  formed  a  non- 
profit corporation,  The  Spirit  of  '76, 
Ltd,  as  part  of  its  Bicentennial  Cele- 
bration. Certificates  were  issued  for  $4 
each,  printed  with  the  slogan,  "Take 
stock  in  the  Bicentennial."  The  certifi- 
cate depicts  the  Spirit  of  American 
scenes  and  was  made  possible  through 
the  cooperation  and  contribution  of  De- 
Luxe  Check  Printers,  Inc.,  and  Tulsa 


1 


Makes  Over  $60.00  EXTRA, 
a  Week  In  His  Spare  Time 
Sharpening  Shop! 

"My  Belsaw  Sharp-All  made  me 
an  extra  $3,500  last  year. 
Now  I  am  going  full  time. 
It's  great  to  be  your  own  boss." 
DAVID  SWANSON-Utica,  Michigan 


*5-*6 
100% 

to 


■"On  Saturdays,  my  big  day,  I  take  in  $45  to  $55. 
Other  days  I  average  less,  but  I  figure  I  make 
between  $5  to  $6  per  hour  .  .  .  and  sometimes  more. 
I  am  presently  enlarging  my  shop,  and  thank 
Belsaw  and  their  fine  equipment  for  making  it 
possible." 

V.  O.  Miller     Hubert,  North  Carolina  28539 

■  "I  was  disabled  by  an  accident  while  employed 
as  an  iron  worker.  They  declared  me  100%  dis- 
abled and  said  I'd  never  work  again.  I  don't  think 
I  could  work  for  anyone  else  but  I  started  my 
sharpening  business  part-time  and  now  it's  turned 
into  a  full-time  job  with  more  work  than  I  can  do." 

Rex  Stage      Tampa,  Florida  33611, 

■  "I  had  dreamed  of  retiring  for  years,  but  was 
afraid  to  quit  my  salaried  job.  I  had  never  used 
this  type  of  equipment,  but  the  Sharp-All  was 
real  easy  to  learn.  I  sharpened  30  blades  my  first 
week  —  without  advertising  at  all.  Now,  for  the 
first  time  in  my  life,  I  can  say  that  I  am  content." 

Farris  Cornelius     Wellington,  Texas  79095 


No  Selling,  No  Inventory. . .  Year  Round 
Cash  Profits  and  YOU  Set  The  Hours! 


Let  Belsaw  prove 
YOU  can  do  it,  too!  On  our 

30-DAY  FREE  TRIAL  OFFER 


SEND  FOR  FREE  FACTS! 

You  risk  nothing  by  accepting 
this  offer  to  see  how  easily 
you  can  turn  your  spc-re  time 
into  big  Cash  Profits  with  your 
own  Complete  Sharpening 
Shop.  No  selling  ...  no  pre- 
vious experience  needed.  Our 
famous  Sharp-All  and  show- 
how  instruction  set  you  up  to 
make  $200,  $500,  $700  a 
month  CASH  sharpening  Saws, 
Knives,  Scissors,  Lawnmowers, 
Shop  and  Garden  Tools  .  .  . 
all  cutting  edges. 


Our  Free  Book  tells 
how  to  start  a  profit- 
able, lifetime  home 
sharpening  business, 
how  we  help  you  grow, 
how  we'll  finance  you. 

FIND  OUT  ALL  ABOUT  IT 
No  Obligation  — 
No  Salesman  Will  Call 

BELSAW  SHARP-ALL  CO. 
607S  Field  Bldg. 
Kansas  City,  Mo.  64111 


No  Obligation  .  .   No  Salesman  Will  Call 


BELSAW  SHARP-ALL  CO.,  607S  Field  Bldg.,  Kansas  City,  Mo.  64111 
Send  details  of  FREE  TRIAL  OFFER  and  Free  Book  "Lifetime  Security' 

NAME  .  

Address  ,  

City  .  .  state  Zip  
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How2V2  Million 
Smart  Buyers 
Get  Superior 
CBand  Hi-Fi 
At  Lower 
Prices. 


FREE 

Ca<a\o9 


You'll  also  find  extraordinary  values  on 
the  newest  stereo  components,  hobby 
kits,  test  equipment,  radios,  ham  gear, 
scanners,  cameras,  watches,  calculators, 
electronic  parts  and  accessories  and 
much,  much  more.  The  new  1 977  catalog 
has  164  pages  filled  with  thousands  of 
better  electronic  values  for  your  home,  car 
and  office.  Behind  every  product  in  our 
catalog  is  56  years  of  experience,  reliabil- 
ity and  our  money  back  guarantee.  Enjoy 
shop  at  home  convenience  while  you  get 
the  most  for  your  money.  Smart  buyers 
know  that  shopping  around  is  the  best 
way  to  get  the  best  deal.  Shop  around  in 
our  new  catalog  and  you'll  see  why  so 
many  think  so  much  of  it.  Before  you  buy 
anywhere  else,  check  the  Lafayette 
catalog.  Send  for  your  free  copy  today. 


 1 


Lafayette  Radio  Electronics  Corp. 
Dept.  66 

111  Jericho  Turnpike 
Syosset,  New  York  11791 

Send  my  FREE  catalog  to: 

Namp   .  

Street  

City  

State  

Zip  


NEWS  

Litho  Co.  Pictured  are  Frank  Capps, 
left,  vice  president  of  Riverside  Na- 
tional Bank  in  Jenks,  Okla.,  receiving  a 
certificate  from  Gus  Argodale. 


Post  1,  Okla.,  forms  Spirit  of  '76  Corp. 
■ 

Princess  Catherine  Caradja,  of  Roma- 
nia, receives  "Citation  For  Meritorius 
Service"  from  David  Horton,  com- 
mander of  the  American  Legion  De- 
partment of  Nevada.  During  World 
War  II  she  helped  American  flyers  shot 


down  over  Romanian  oilfields.  After 
Romania  was  invaded  she  escaped  and 
fled  to  U.S.  where  she  has  spent  20 
years  speaking  on  communist  oppres- 
sion. 

■ 

George  S.  Quimby,  left,  receives  plaque 
from  Jerry  Polebitski  on  behalf  of  Post 
6,  Stevens  Point,  WI.  A  life  member 
and  Legion  member  for  58  years, 
Quimby  was  honored  for  being  chief 


organizer  of  Post's  Firing  Squad  over 
25  years  ago.  Since  then  he  has  not 
missed  one  Firing  Squad  ceremonial 
function.  He  serves  as  unit's  secretary- 
treasurer. 

Marathon  Bowling  Record 
Set  By  NY  Legionnaire 

Legionnaire  Thomas  E.  Mogavero,  of 
Post  576,  Le  Roy,  NY,  has  broken  his 
former  world  record  for  continuous 
bowling  by  completing  861  games  in 
130  hours  and  50  minutes.  His  old  rec- 
ord of  124  hours  is  listed  in  1976  edi- 
tion of  "Guinness  Book  of  World 
Records."  New  record  will  be  listed  in 


1977  edition.  Mogavero's  first  record 
was  established  at  Legion  bowling  al- 
leys in  Le  Roy.  Latest  record  was  made 
on  live  television  in  Rochester,  NY. 
The  30-year-old  construction  worker 
knocked  down  121,822  pins,  made 
1,546  strikes,  3,341  spares  and  had  high 
game  of  220.  During  original  marathon 
record  he  bowled  a  300  game. 


Mrs.  Estelle  Lovette,  past  Louisiana  De- 
partment president,  American  Legion 
Auxiliary,  and  VAVS  representative,  re- 
ceived award  for  5,000  hours  of  service 
to  hospitalized  veterans  at  Veterans  Ad- 
ministration Hospital,  Alexandria,  LA. 
Walter  Armstrong,  hospital  director, 
makes  presentation. 
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BOYS/GIRLS 
NATION 

"Federalist"  Vincent  Marazita,  a  17- 
year-old  high  school  senior  from  Lan- 
sing, MI,  was  elected  president  of  this 
year's  joint  Boys/ Girls  Nation  held 
at  American  University,  Wash.,  D.C. 
He  defeated  "Nationalist"  Jermarr  C. 
Arnold,  another  17-year  old  senior  from 
Liberal  City,  KS,  by  a  160-131  vote. 

Elected  as  party's  vice  president  was 
Dale  Reneau,  Jr.,  a  17-year-old  senior 
from  Midwest  City,  OK.  Marazita's  vic- 
tory won  him  a  trip  to  The  American 
Legion/ Auxiliary  national  convention 
in  Seattle,  Wash. 

Normally,  separate  week-long  pro- 
grams for  Boys  Nation  and  Girls  Na- 
tion are  held  annually  under  auspices 
of  The  American  Legion  and  Auxiliary, 
respectively.  For  Bicentennial  Year, 
programs  were  combined  into  18-day 
session  with  147  boys  and  150  girls 
attending.  Each  was  selected  a  "sena- 
tor" or  "representative"  in  state  con- 
tests to  serve  as  national  delegates. 

During  Washington  stay,  delegates 
organized  committees,  held  caucuses, 
debated  and  acted  on  bills  in  mock 
Congress.  They  held  party  conventions, 
prepared  platforms  and  elected  candi- 
dates under  the  two-party  system.  Win- 
ning candidate  made  appointments  to 
top  judicial  and  executive  branches  of 
federal  government. 


Clockwise,  from  upper  left,  Indiana  delegates  escort  Sen.  Birch  Bayh  (D-IN)  to  po- 
dium; Kevin  McDonough  (Rl)  delegate  carries  banners;  happy  delegate  registers; 
Islee  S.  Oliva  (FL)  delegate  unpacks;  presidential  candidate  Jermarr  Arnold  (KS),  left, 
listens  as  Jacque  Hill  (AR),  center,  campaigns;  pretty  delegates  refresh  at  fountain; 
and  John  Visty  (NE)  delegate  tests  his  dormitory  bed. 


CetmoPedle 
arch 


THE  WORLD'S  MOST 
COMFORTABLE 
MEN'S  SHOE! 

GENUINE  SMOOTH  LEATHER 
OR  SUEDE 


NOT  %M3T 
N0T.$«r 


$|499 


The  closest  thing  to  going 
barefoot!  Wonderfully  soft 
and  flexible  . . .  yet  shape- 
holding.  CosmoPedic 
arch  support  assures 
comfort  thru  long  hours  of 
walking  or  standing.  Smooth 
collar  prevents  chafing  at 
ankle.  Cushioned  insole  and 
neoprene  plantation  crepe  sole 
soothe  your  foot  heel  to  toe.  ™ 
In  tan  leather,  brown  or  sand  suede, 


"  HLID  VILLAGE  StiQP 

 ___  SATISFACTION  GUARANTEED  OR  MONEY  BACK 

I  OLD  VILLAGE  SHOP  Dept.  M-3210  Hanover,  Pa.  17331 

I  Sure,  I'll  try  the  world's  most  comfortable  shoes 
|  for  the  amazingly  low  price  of  $14.99  pr.,  plus  $1.50 
|  per  pr.  postage  &  handling.  Please  send  me 

I  in  Size  . 


6V2,  7,  7V2,  8,  8V2,  9,  9V2,  10, 
IO1/2,  11,  IIV2,  12,  also  13 
WIDTHS:  C,  D,  E,  EE,  EEE 


.  pair(s)  in  Tan  Leather  (M242578B) 
  Width   

I    pair(s)  in    Sand  Suede  (M233361B) 

j  in  Size    Width   

!    pair(s)  in  Brown  Suede  (M242586B) 

I  in  Size    Width   

I  □  SAVE  MORE!  Order  TWO  pair  for  just  $28.99  plus 
j     $2.50  postage  and  handling. 


CHARGE  IT:  □  AMERICAN  EXPRESS  □  DINERS'  CLUB 

□  BANKAMERlCARD  □  MASTER  CHARGE 

□  CARTE  BLANCHE   Interbank  #   

Acc't  #   Date  Expires   

□  Enclosed  is   Md.  residents  add  sales  tax. 

□  C.O.D.  Enclose  $2.00  per  pair 

NAME  

(please  print) 

ADDRESS   

CITY   

STATE    ZIP  


mmJ 
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NOW!  Get  in  on  the 
PROFITS  in 


SMALL 
ENGINE 
REPAIR! 


Work  part  time,  full  time- 
right  at  home -we  help 
you  every  step  of  the  way. 

No  doubt  about  It... as  a  small  engine  pro.  you  can  cash  In 
on  the  huge  demand  lor  gualified  men  in  one  of  America's 
fastest  growing  industries.  You'll  be  able  to  command  top 
hourly  rates  of  from  $10.00  to  $15.00  per  hour-and  that's 
just  for  labor.  A  simple  tune-up  earns  as  much  as  $17.50  for 
less  than  an  hours  work,  and  parts,  engines  and  accessories 
will  add  even  more  to  the  profits. 

Plenty  of  business  waiting  tor  qualified  men. 

46,000,000  Small  Engines  Are  In  Use  Today! 

That's  the  official  count  from  the  Engine  Service  Assn.,  and 
one-million  new  engines  are  being  built  each  month.  With  fully 
accredited  Belsaw  training,  you  can  soon  have  the  skill  and 
knowledge  to  make  top  money  servicing  these  engines.  People 
will  seek  you  out  and  pay  you  well  to  service  their  lawnmowers, 
tillers,  edgers,  power  rakes,  garden  tractors,  chain  saws,  mini- 
bikes,  snowmobiles,  generators,  go-carts,  paint  sprayers,  snow- 
blowers...  the  list  is  almost  endless. 


Professional 
Tools  And 
Equipment 
PLUS 

3 HP  Clinton 
Engine . . . 


..All  YOURS  TO  KEEP  — 
..All  At  No  Extra  Cost! 


NO  EXPERIENCE  NECESSARY! 

You  don't  need  to  be  a  'born  mechanic'  or  have  any  prior 
experience.  You  can  master  this  profitable  trade  right  at  home 
in  your  sparetime.  Lessons  are  fully  illustrated... so  clear  you 
can't  go  wrong,  and  with  our  famous  'learn-by-doing'  method 
you  get  practical  'hands-on'  experience.  We  also  show  you 
how  to  get  business,  what  to  charge,  where  to  get  supplies 
wholesale... all  the  inside  tricks  of  the  trade  you  need  to 
assure  success  right  from  the  start. 

Send  for  FREE  Facts -Do  It  TODAY! 
NO  Obligation— NO  Salesman  Calls! 

You  risk  nothing  by  accepting  this  offer  to  see  how 
easily  you  can  learn  the  skills  you  need  to  increase 
your  income  in  a  high-profit  business  of  your  own. 
Just  fill  in  and  mail  coupon  below  (or  send  postcard 
with  name  and  address)  to  receive  full  information 
by  return  mail. 


RUSH  COUPON  TODAY 

BELSAW  INSTITUTE 
3710  FIELD  BUILDING 
KANSAS  CITY,  MO  64111 

Tbelsaw  INSTITUTE 
_  3710  FIELD  BUILDING 
■  KANSAS  CITY,  MO  64111 


FREE 

BOOKLET! 


National  Home 
Study  Council 


□  YES,  please  send  me  the  FREE  booklet  that  gives 
full  details  about  starting  my  own  business  in  Small 
Engine  Repair.  I  understand  there  is  No  Obligation  and 
that  No  Salesman  will  call  on  me. 

NAME  


ADDRESS- 
i  CITY  


I 


I 

|STATE_ 


ZIP. 
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LEGIONNAIRE  OF  THE  MONTH 

Kayo  Kid'  Sweeney  Serving 
Legion,  Veterans  at  Age  76 


Giving  a  helping  hand  to  others  has 
been  the  main  avocation  for  "Kayo 
Kid"  Sweeney  for  at  least  61  of  his 
76  years.  Early  in  life  he  offered  both 
hands  to  Jack  Dempsey  when  he  was 
the  world's  heavyweight  boxing  cham- 
pion— as  his  sparring  partner.  Today, 
Mike  Sweeney  helps  hundreds  of  vet- 
erans— as  service  officer  for  Legion  Post 
121,  East  Liverpool,  Ohio. 

Sweeney's  assistance  to  veterans  has 
spanned  43  years.  His  pugilistic  career 
began  as  a  15-year-old  when  he  made 
his  first  ring  appearance  at  the  Glencoe 
Athletic  Club  in  the  Bronx,  New  York 
City.  He  left  the  ring  in  1928  but 
served  as  a  referee  for  many  years 
thereafter. 

Mike's  real  name  is  Matthew  J. 
Sweeney  but  early  in  his  fighting  ex- 
periences he  was  dubbed  "Kayo  Kid" 
Sweeney.  He  fought  some  150  bouts  as 
an  amateur  and  professional.  Included 
were  those,  as  member  of  the  American 
Expeditionary  Force  in  France  during 
World  War  I. 

Mike's  association  with  Dempsey  be- 
gan early  in  the  1920s  when  he  was 
hired  as  his  sparring  partner  to  provide 
the  champ  with  experience  fighting 
against  speed.  Sweeney's  fighting  weight 
was  only  140.  Dempsey  won  the  world 
title  from  Jess  Williard  in  1919  and 
lost  it  to  Gene  Tunney  in  1926. 

Sweeney  was  attending  high  school 
in  New  York  City  when  the  U.S.  en- 
tered World  War  I.  Only  16,  he 
stretched  his  age  two  years  to  enlist 
in  the  Army  only  a  week  after  war 
was  declared.  He  was  assigned  to  the 
famous  "Fighting  69th,"  the  69th  Regi- 
ment of  the  New  York  National  Guard, 
which  was  later  assimilated  into  the 
42nd  (Rainbow)  Infantry  Division. 
Mike  was  wounded  at  St.  Mihel  and 
invalided  to  camp  near  Liverpool,  En- 
gland. 

Sweeney  moved  to  Chester,  Ohio  in 
1929  going  to  work  for  a  tin  plate 
manufacturing  company.  When  that 
plant  closed,  he  and  others  were  given 
permission  to  convert  part  of  the  build- 
ing into  a  Legion  post  and  athletic 
club. 

In  1932,  Sweeney  moved  across  the 
river  to  East  Liverpool,  Ohio.  Over 
the  years  he  has  worked  as  service 
officer,  both  for  the  Leigon  and  the 
VFW.  Now  with  Post  121,  he  works 
primarily  with  the  VA  Hospital  at  Oak- 
land, a  suburb  of  Pittsburgh,  PA. 

Besides  helping  veterans  and  fighters, 
Sweeney  has  served  as  a  poll  worker 
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Mike  Sweeney 

and  as  precinct  committeeman  for  many 
years. 

Every  morning  the  76-year  old  vet- 
eran hangs  out  the  American  Flag 
from  his  front  porch  in  proud  tribute  to 
his  native  land. 

OUTFIT  REUNIONS 

Reunion  will  be  held  in  month  indicated. 
For  particulars  write  person  whose  address 
is  given. 

Notices  accepted  on  official  forms  only. 
For  form  send  stamped,  addressed  return 
envelope  to  O.  R.  Form,  American  Legion 
Magazine,  1608  K  St.  N.W.,  Washington,  D.C. 
20006  Notices  should  be  received  at  least 
five  months  before  scheduled  reunion.  No 
written  letter  necessary  to  get  form. 

Earliest  submission  favored  when  volume 
of  requests  is  too  great  to  print  all. 

ARMY 

2nd  Div  (Indianhead  FL  Branch)— (Nov)  Sal 
Distefano,  5926  3rd  Ave.  N.,  St.  Petersburg, 
FL  33710  ,  .  _ 

6th  Ranger  Bn— (Oct)  Leopoldo  Bakit,  Sr., 
Dalandanan,  Valenzuela,  Bulacan  2627, 
Philippines 

11th  Eng  (WW1)— (Nov)  Gus  Grossmann,  35 
Oak  Ave.,  Tenafly,  NJ  07670 

13th  Inf  Co  L— (Nov)  G.  C.  Rimer,  PO  Box 
3393,  Concord,  NC  28025 

51st  Major  Port  Mobile— (Nov)  Carl  Jacob- 
son,  Box  3,  Brawley,  CA  92227 

64th  Gen  Hosp  (WW2)— (Oct)  Joseph  Ober- 
tin  305  W.  Beacon  Ave.,  New  London,  WI 
54961 

96th  C.  A.  Bat  G — (Nov)  John  Donkersloot, 

300  Clinton  Ave.,  Clifton,  NJ  07011 
99th  Inf  Bn— (Oct)  Harold  Hanson,  302  30th 

Ave  N.,  Fargo,  ND  58102 
106th  Fid  Art'y  (WW1  &  2)— (Oct)  Donald 

Barnes,  19  Deborah  Ln.,  Cheektowaga,  NY 

14225 

124th  Cav— (Oct)  Byron  Sadler,  11642  Me- 
morial Dr.,  Houston,  TX  77024 

143rd  Inf  Co  C  (WW1)— (Nov)  Milam  Stew- 
art  1475  Cartwright.  Beaumont.  TX  77701 

158th  Fid  Hosp  (WWD— (Nov)  Conrad 
Baker,  1937  Park  Ave.,  San  Jose,  CA  95126 

213th  CA  AA  (WW2)— (Nov)  Nick  Romano, 
113  E.  Mall  Plaza,  Carnegie,  PA  15106 

361st  Spec  Ser  Reg— (Oct)  John  Zirafi,  92 
Morris  Ave.,  Girard,  OH  44420 

399th  ASF  Army  Band — (Oct)  Dana  Harris, 
Unit    Historian,    399th    Army    Band,  Ft. 


Leonard  Wood,  MO  65473 
450th  Eng  Co— (Oct)  R.  H.  Hines,  PO  Box 

860,  Dublin,  VA  24084 
519th  Ord  H.M.— (Oct)   Richard  Montague, 

1251  Briercliff  Rd.,  Bridgeport,  WV  26330 
574th  AAA  AW  Bn— (Nov)  Wm.  Diehl,  146 

Vernon  Ave.,  Yonkers,  NY  10704 
610th  O.BA.M.  Bn— (Oct)  John  Volpano,  924 

Beechwood  Ave.,  Waukesha,  WI  53186 
687th  Eng  Base  Quip  Co— (Oct)  Wm.  Price, 

547   S.   Lawrence   St.,   Montgomery,  AL 

36104 

745th  Tank  Bn— (Oct)  A.  G.  Spencer,  PO  Box 

206,  Marseilles,  IL  61341 
756th  Rwy  Shop  Bn— (Nov)  A.  M.  Petrogallo, 

415  S.  Rogers  St.,  Aberdeen,  MD  21001 
822nd  MP  Co— (Nov)  Harold  Dixon,  RT#1, 

Box  302  A,  Calhoun  Faus,  SC  29628 
830th  Eng  Avia  Bn — (Oct)  Lawrence  Hill,  244 

N.  15th  Ave.,  Beech  Grove,  IN  46107 
854th  Eng  Avia  Ba — (Sept)  James  E.  Bethell, 

6805  Galax  Ct.,  Springfield,  VA  22151 
859th    H.A.M.    Co— (Oct)    Bernard  Zapora, 

1611  Mammoth  Rd,  Manchester,  NH  U3104 
977th  F.A.  Bn — (Oct)  Mel  Guerra,  260  Allen 

St.,  East  Longmeadow,  MA  01028 
4146th  QM  Corps— (Oct)  Robert  Mertz,  483 

Seventh  St.,  Sharpsville,  PA  16150 
Tibbets    Cadets,    Troy,    NY— (Oct)  Joseph 

Dwyer,  48  Fifth  Ave.,  Troy,  NY  12180 
Washington     Coast    Art'y     (WWD— (Nov) 

Floyd  Oles,  1018  S.  60th  St.,  Tacoma,  WA 

98408 

NAVY 

6th  N.C.B.— (Oct)  James  Trainer,  510  Locust 

Box  J,  Cuba,  MO  65453 
23rd  N.C.B.— (Oct)  Frank  Hasser,  807  Forest 

Dr.,  Myrtle  Beach,  SC  29577 
30th  N.C.B.— (Oct)  Patrick  Burke,  Jr.,  14368 

Saguaro  Place,  Centreville,  VA  22020 
LST  924— (Oct)  Virgil  Pugh,  3420  W.  North 

St.,  Indianapolis,  IN  46222 
Coast  Guard  Spars  (WW2)— (Oct)  Lorraine 

Tedesco,    7516    Vanderkleet    Ave.,  New 

Orleans,  LA  70127 
USS  Charleston  (PG  51)— (Nov)  Leon  Davis, 

c/o    Varo,    125    S.    Main,    Muskogee,  OK 

74401 

USS  Gilmer  (29th  &  32nd  Div)  ( WW2) — 
(Oct)  Donald  Hardel,  17455  Echo  Ln„ 
Brookfield,  WI  53005 

USS  Guest  (DD  472)— (Oct)  A.  J.  Krecek, 
1709  Edgewater  Dr.,  Edgewater,  FL  32032 

USS  Joseph  T.  Dickman  (APA  13)— (Oct) 
Bill  Simone,  7152  Edmund  St.,  Phila- 
delphia, PA  19135 

USS  Redfln  (SS  272)— (Dec)  A.  C.  Hansen, 
PO  Box  19444,  Las  Vegas,  NV  89119 

USS  Sapphire  (PYC  2)— (Nov)  Clarence  Ack- 
ermann,  9315  S.  52nd  Ave.,  Oak  Lawn,  IL 
60453 

USS    Spencer    (CG)    (WW2)— (Oct)  Albert 

Solberg,  140  Thole  St.,  Norfolk,  VA  23505 
USS  Tillman  (DD  641)— (Nov)  Pete  Maca- 

luso,  885  Oregon  Ave.,  Akron,  OH  44314 
USS  Yorktown  (CV  10,  Bomb  Sqd)  (WW2)  — 

(Oct)    Eugene   Herkins,    14162   Riata  St., 

Westminster,  CA  92683 

AIR 

346th  Ftr  Sqd  350  Gp  (WW2)— (Oct)  Leo 
Fiyalko,  3920  Central  Ave.,  St.  Petersburg, 
FL  33711 

351st  Bmb  Gp  H— (Oct)  351st  BG  Reunion 
Services,  Box  1304,  Hallandale,  FL  33009 

407th,  415th,  431st,  434th  RCAF  Sqds  (WW2) 
— (Oct)  George  Sutherland,  30  Edith  Dr., 
#1201,  Toronto  12,  Ontario  M4R1Y8 

437th  TP  Carrier  Grp— (Oct)  Robert  May- 
can,  PO  Box  243,  Greenacres  City,  FL 
33463 

482nd  Bmb  Gp  Sta  102  (WW2)— (Oct)  Dennis 

Scanlan,    Jr.,    200   West    Plato    Blvd.,  St 

Paul,  MN  55107 
687th  Sig  Air  Warn— (Dec)  Robert  Reiss,  51 

Central  Parkway,  Huntington,  NY  11743 
868th  Bmb   Sqdn  H— (Nov)    Vince  Splane, 

3236  W.  Broward  Blvd.,  Ft.  Lauderdale, 

FL  33312 

Ft.  Pepperell,  Newfoundland — (Oct)  Gary 
Patterson,  RD  3,  1108  Northampton  Blvd., 
Toms  River,  NJ  08753 

MISCELLANEOUS 

AM  Battleship  Asso. — (Dec)  David  Graham, 
PO  Box  11247,  San  Diego,  CA  92111 

Pearl  Harbor  Attack  Vets — (Dec)  Frank 
Holler,  66  Florence  St.,  Newington,  CT 
06111 

Pearl  Harbor  Survivors — (Dec)  James  Tracy, 
PO  Box  9212,  Long  Beach,  CA  90810 

Philippine  Liberators  (WW2)— (Oct)  Edmund 
Biggs,  213  Wayside  Dr.,  Plainfield,  IN 
46168 

COMRADES  IN  DISTRESS 

Readers  who  can  help  these  veterans  are 
urged  to  do  so.  Usually  a  statement  is 
needed  in  support  of  a  VA  claim. 

Notices  are  run  only  at  the  request  of 
American  Legion  Service  Officers  represent- 
ing claimants,  using  Search  For  Witness 
Forms  available  only  from  State  Legion 
Service  Officers. 

1st  Airborn  Bat  Gp,  187th  Inf  Co  A  (Gab- 
lingen,  Germany) — Need  information  from 
any  comrade  who  recalls  Leopold  Henaire 


when  a  truck  motor  backfired  leaving 
him  deaf.  Please  contact  "CID  340,  The 
American  Legion  Magazine,  1608  "K"  St., 
N.W.,  Washington,  DC  20006." 
629th  Tnk  Dest  Bat  Co  B,  France  (WW2) — 
Need  information  from  anyone  recalling 
Bennie  Cecil  Appleton  entered  a  hospital 
with  injuries  to  oack  and  leg.  Please  con- 
tact "ClD  341,  The  American  Legion  Maga- 
zine, 1608  "K"  St.,  N.W.,  Washington,  DC 
20006." 

12th  Arm'd  Inf  Bn  (1959)— Need  to  hear 
from  anyone  recalling  David  Mackey  sta- 
tioned at  Ft.  Hood,  TX,  injured  his  back 
while  on  KP  duty.  Please  contact  "CID 
342,  The  American  Legion  Magazine,  1608 
"K"  St.,  N.W.,  Washington,  DC  2001)6." 

USS  Fletcher  (DD  445)  (WW2)— Need  in- 
formation from  comrades  recalling  Wil- 
liam Skrzypiec  being  treated  for  a  severe 
case  of  diarrhea.  Please  contact  "CID  343, 
The  American  Legion  Magazine,  1608  "K" 
St.,  N.W.,  Washington,  DC  20006." 

7th  Eng  Bn  USMC,  Honor  Plat  425,  Cp 
Pendleton,  CA  1950 — Need  to  hear  from 
anyone  recalling  Richard  Henry  Warren 
received  a  condition  of  enuresis  while  sta- 
tioned in  CA.  Please  contact  "CID  #334, 
The  American  Legion  Magazine,  1608  "K" 
St.  NW,  Washington,  DC  20006." 

31st  ETBN  ASFTC  Co  C— Need  to  hear  from 
any  comrades  who  recall  Gordon  P.  Mineau 
received  an  injury  to  his  left  foot  and  hip 
during  training  at  Ft.  Leonardwood,  MO. 
Please  contact  "CID  #335,  The  American 
Legion  Magazine,  1608  "K"  St.  NW,  Wash- 
ington, DC  20006." 

Camp  White,  OR  1944 — Need  to  hear  from 
any  comrades  who  recall  WAC  Marjorie 
M.  Maples  (Kayle)  suffered  a  heart  attack 
while  stationed  at  Camp  White.  Please 
contact  "CID  #336,  The  American  Legion 
Magazine,  1608  "K"  St.  NW,  Washington, 
DC  20006." 

BTC  #10  Greensboro,  NC — Need  informa- 
tion from  1st  Lt.  MC,  Major  MC,  or  com- 
rades who  recall  Simeon  W.  Baken  while 
stationed  at  Station  Hosp.  Det.  of  Bnts. 
Please  contact  "CID  #337,  The  American 
Legion  Magazine,  1608  "K"  St,  NW  Wash- 
ington, DC  20006." 


LIFE  MEMBERSHIPS 

The  award  of  a  life  membership  to  a  Le- 
gionnaire by  a  Post  is  a  testimonial  by 
those  who  know  best  that  such  a  member 
has  served  The  American  Legion  well. 

Below  are  listed  some  of  the  previously 
unpublished  life  membership  Post  awards 
that  have  been  reported  to  the  editors.  They 
are  arranged  by  States  or  Departments. 
Sigurd  Valin  (1976)  Post  1,  Phoenix,  AR 
Harold  Wallace,  Clarence  Wickenden  (both 

1973)  Mitchell  Overton  (1974)  James  Skoc- 

pol,    Robert    Bowles    (both    1975)  Clair 

Sweeney  (1976)  Post  31,  Salinas,  CA 
Lee  Jennings,   Daryl  Johnson   (both  1976) 

Post  741,  Camarillo,  CA 
Winthrop    Smith    (1973)    John   Elito  (1976) 

Post  34,  Milford,  CT 
Raymond  Deno   (1976)   Post  3,  Heidelberg, 

Germany 


John  Klarner,  John  Johnson  (both  1976) 
Post  46,  Wilmette,  IL 

Andrew  Blaida,  Raymond  Fiene  (both  1976) 
Post  80,  Downers  Grove,  IL 

Henry  Lauridson,  Chester  Miller,  Charles 
Minkler,  Cnarles  Prestien,  Harian  Ricn- 
ards,  Edward  Schoebel  (all  1976)  Post  728, 
Chicago,  IL 

Leonard  Jorgensen  (1975)  Post  386,  Oak- 
town,  IN 

S.  H.  Hayward,  Herbert  Jenkins,  Charles 
Matherly,  Arnold  Nichols,  Gilbert  Nichols, 
Charles  Noel,  Sr.  (all  1976)  Post  52,  Har- 
rodsburg,  KY 

Leon  Coucure,  Wm.  Murray,  Ernest  Vitale 
(all  1976)  Post  108,  Cheveriy,  MD 

Henry  Bradley,  John  Duran,  John  D'Don- 
nell,  Sr.  (all  1976)  Post  114,  Milton,  MA 

John  Nicnol,  Wm.  Porter,  Felix  Samel,  Her- 
bert Beckwith  (all  1976)  Post  216,  Milford, 
MI 

Donald  Gray  (1976)  Post  9,  Winona,  MN 
Lee  Krough  (1976)  Post  37,  St.  Peter,  MN 
Dean  Schultz  (1975)  Paul  Halverson  (1976) 

Post  104,  Litchfield,  MN 
George  Smith,  Frank  Theros,  James  Thomp- 
son,   George    Villas    (all    1976)    Post  129, 
Minneapolis,  MN 
Thomas  Prendergast   (1970)    Earl  Cunning- 
ham,  (1966)    Clyde  Bolton,  George  Che- 
neau,  Daniel  Deckleman  (all  1975)  Post  51, 
N.  Las  Vegas,  NV 
Thomas  Brown   (1976)   Post  186,  Hammon- 
ton,  NJ 

Joseph  Rybak,  Herbert  Muth   (both  1976) 

Post  328,  Clark,  NJ 
Wm.   Kisner   (1976)   Post  455,   New  Egypt, 

NJ 

Reinhard  Welker  (1976)  Post  79,  Massena, 
NY 

Robert  Usborne  (1976)  Post  230,  Sherrill,  NY 
Albert  Beaulne,  Samuel  Brisson  (both  1976) 

Post  476,  Cohoes,  NY 
Bill    Maxwell    (1969)    Paul    Laurent,  John 

Shepardson    (both    1971)    George  Englert 

(1970)  Wm.  Witzel  (1964)  Anthony  Langs- 

dorf,  Milton  Turk  (both  1963)  Post  1120, 

Lindenhurst,  NY 
Paul    D'Ermilio,   Nichoals    D'Ermilio  (both 

1976)  Post  1544,  Staten  Island,  NY 
Edward  West  (1976)  Post  1627,  Ashokan,  NY 
George  McCulloch,  Bryan  Mohn  (both  1952) 

Erwin  Mears  (1969)  Kenneth  Miller  (1969) 

Lee  Myers,  Jr.  (1959)  Richard  Myers  (1976) 

Post  223,  Shippensburg,  PA 
Allard  Davids,  Andrew  Zupon  (both  1976) 

Post  640,  Turtle  Creek,  PA 
Hammond  Fowler  (1976)  Post  50,  Rockwood. 

TN 

John  Stock,  Wm.  Ryan,  Royce  Whipple,  Al- 
bert   White,    Julian    LaPlant,    (all  1975) 
Post  26,  W.  Lebanon,  VT 
Life  Memebrships  are  accepted  for  pub- 
lication only  on  an  official  form,  which  we 
provide.  Reports  received  only  from  Com- 
mander, Adjutant  or  Finance  Officer  of  Post 
which  awarded  the  life  membership. 

They  may  get  form  by  sending  stamped, 
self-addressed  return  envelope  to : 

"L.M.  Form,  American  Legion  Magazine. 
1608  K  St.,  N.W.  Washington,  D.C.  20006." 

On  a  corner  of  the  return  envelope  write 
the  number  of  names  you  wish  to  report. 
No  written  letter  necessary  to  get  forms. 


Stop  Denture  Pain 
anoToothaches  Fast 

with  Extra  Strength 

Numzident 

Also  recommended  for  cold  sores. 

Numzident's  extra  strength  formula  helps  give  fast  tem- 
porary relief  .  .  .  soothes  irritated,  sensitive  gums  ... 
specially  formulated  for  people  who  can't  stand  dental 
pain  . . .  and  the  suffering  of  toothaches.  Numzident  is  an 
all-purpose  anesthetic  dental  pain  reliever  that  works! 

Available  at  all  Drug  stores 
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NOTES  ON  OUR  DESK 

Panama  Canal  treaties;  however, 
39  senators  are  on  record  as  op- 
posing any  dilution  of  U.S.  control 
over  the  waterway.  They  are: 
Thurmond,  Allen,  Bartlett,  Beall, 
Buckley,  Burdick,  H.  F.  Byrd,  R. 
C.  Byrd,  Cannon,  Curtis,  Dole, 
Domenici,  Eastland,  Fannin,  Fong, 
Ford,  Gam,  Goldwater,  Hansen, 
Hartke,  Helms,  Hollings,  Hruska, 
Johnston,  Laxalt,  Long,  McClellan, 
McClure,  Mclntyre,  Montoya,  Mor- 
gan, Nunn,  Randolph,  W.  L.  Scott, 
Stone,  Symington,  Talmadge, 
Tower,  Young. 

Sirs:  In  "Korea  Revisited"  (April) 
I  was  disappointed  that  you  did  not 
mention  the  24th  Infantry  Division, 
the  first  U.S.  Army  division  com- 
mitted to  Korea,  July  1,  1950.  We 
set  the  defense  line  at  Taegu  where 
Maj.  Gen.  William  F.  Dean  was 
captured. 

Howard  J.  Cullins 
N.  Little  Rock,  AR 

Sir:  I  am  distressed  that  the  Ameri- 
can Legion  Magazine  would  suggest 
(Annapolis:  Bicentennial  Landmark, 
March)  that  some  historians  persist 
in  exploring  the  argument  that  John 
Hanson,  president  of  the  Continental 


Congress,  might  be  regarded  as  the 
first  President  of  the  United  States. 
The  National  Archives  and  all  other 
major  historical  sources  have  long 
since  agreed  that  Gen.  George  Wash- 
ington's position  as  first  President 
and  "father  of  our  country"  cannot 
be  challenged. 

Charles  Havlena 
Cedar  Rapids,  I A 

Editor's  note:  The  Hanson  ar- 
gument is  a  historical  oddity.  John 
Hanson  was  a  distinguished 
American,  but  the  American  Le- 
gion Magazine  agrees  with  Mr. 
Havlena  that,  indeed,  George 
Washington  was  the  first  Presi- 
dent of  the  United  States  and  the 
father  of  our  country. 

Sir:  My  father  had  a  dry  goods  store 
in  Colchester,  CT,  when  Nellie  Bly 
made  her  trip  around  the  world.  He 
sold  Nellie  Bly  caps,  hard-top  plaid 
caps  with  green  peaks.  When  I 
started  school  I  always  wore  one. 
The  June  issue  was  the  first  time  I 
heard  the  whole  story  of  her  trip. 

Benjamin  Ltjntz 
Hartford,  CT 

Sir:  The  article  about  Nellie  Bly 
(June)  is  one  of  the  best  you  have 
ever  printed.  V.  C.  Reed 

Hannibal,  MO 


Sirs:  It  is  misleading  to  say  more 
than  50  per  cent  of  the  defense 
budget  goes  for  pay  and  benefits 
(What  Has  Happened  To  Our  Will 
To  Resist? — April).  Personnel  costs 
amount  to  53  per  cent  of  the  1976 
defense  program.  However,  17  per 
cent  is  for  civilian  salaries.  Eight 
per  cent  is  for  retired  pay.  This 
leaves  active  duty  military  personnel 
costs  at  28  per  cent. 

William  H.  Alternhofen 

Richfield,  MN 

Sir:  I  enjoyed  Commander  Wiles' 
message  on  the  Panama  Canal 
(June).  I  sincerely  hope  he  will  keep 
the  pressure  on. 

George  Murphy 
Former  U.S.  Senator 
Washington,  DC 

Sir  :  In  your  June  issue  you  said  Car- 
penter's Hall  in  Philadelphia  was  the 
home  of  the  Master  Carpenters  of 
Philadelphia.  It  is  their  home. 
Founded  in  1724,  the  Carpenters 
Company  of  the  City  and  County  of 
Philadelphia  still  owns,  uses  and 
maintains  the  building. 

David  M.  Hunt 
Narberth,  PA 

Sir:  We  of  Post  307,  North  Holly- 
wood, CA,  are  delighted  to  report 
that  several  American  Legion  posts 
in  various  parts  of  the  country  used 
our  "We  the  dead  .  .  ."  Memorial  Day 
testament  that  was  printed  in  the 
May  issue  of  The  American  Legion 
Magazine,  in  May  31  ceremonies  as 
far  away  as  Pennsylvania  and  Con- 
necticut. 

Charles  V.  Samsel 
North  Hollywood,  CA 

Editor's  note:  Mr.  Samsel  was 
the  author  of  the  Post  307  testa- 
ment. 

Sir:  I  am  100  percent  disabled,  but 
the  VA  has  ruled  this  is  not  due  to 
injuries  or  sickness  while  serving  my 
country.  It  is  my  contention  that  any 
veteran  who  has  served  his  country 
should  have  the  privilege  of  making 
purchases  at  any  military  commis- 
sary. 

Wilson  A.  Veinotte 
Cape  Coral,  FL 

Sir:  I  disagree  with  General  West- 
moreland's statement  (May)  that 
politicians,  not  the  military,  lost  the 
Vietnam  war.  The  politicians  didn't 
lose  anything.  They  won  the  war 
they  were  fighting  against  the  ad- 
ministration, the  CIA,  the  FBI,  the 
military. 

William  J.  Dowd 
Madison,  CT 


THOUSANDS  SOLD  AT  s19.99!  NOW  AT  LOWEST  PRICE  EVER! 

REAL  DIESEL  HORN 

Makes  Every  Car  "King  of  the  Road" 


even  tiny 
compacts 
roar  like 
a  lion! 


commands 

attention 

—can't  be 

ignored 

could  be  a 

litesaver  in 

emergencies! 

authentic 

tractor-trailer 

horn! 


HEM* 


$1.50  postage  &  handling  each. 
Enclosed  is  check  or  m.o.  for  $_ 


A  horn  should  be  used  with  discretion, 
but  when  you  do  use  it,  you  want  it  to  be 
heard.  And  heard  it  is  —  with  this  preci- 
sion made  electric  diesel  horn  that  gives 
any  car  the  roar  of  a  giant  tractor-trailer. 
Now  when  danger  threatens,  you  let  go  a 
blast  you  know  won't  be  ignored.  Now 
you  are  sure  of  getting  your  fair  share  of 
the  road  no  matter  what  size  or  make  car 
you're  driving.  Easily  installed.  Mounting 
brackets,  simple  instructions  included. 12- 
Volt.  Let  them  know  you're  coming  —  for 
ONLY  $14.99. 

FREE  24-HOUR  INSTANT  ORDER  SERVICE  for 

our  charge  card  customers.  CALL  TOLL  FREE 
800-327-8351:  Fla.  customers  1-800-432-7521. 
CALL  NOW! 
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 MAIL  MONEY-BACK  GUARANTEE  COUPON  TODAY  

MADISON  HOUSE  GIFTS,  Dept.  12615 
4500  N.W.  135th  St.,  Miami,  Fla.  33059 

Send  Diesel  Horn(s)  «14061  @  $14.99  plus 


YOU  MAY 


CHARGE  MY:  □  BankAmericard  □  Master  Charge* 
Acct.  No.  —  Exp.  Date- 


Signature: 

•  If  using  M 
few 


Charfre.  Indicate  the 
hers  above  your  name  here- 


Name 


Address 


I 

City  

J    (N.Y.  &  Fla.  residents  add  appropriate  sales  tax.) 


State 


Zip 


BOOKS 
THAT  MATTER 


The  GIs,  by  Norman  Longmate. 
Charles  Scribner's  Sons,  New  York, 
NY.  416  pp.  $12.50. 

This  book  should  bring  back  won- 
drous nostalgia  for  the  more  than 
2  million  Americans  who  served  at 
one  time  or  another  between  1942 
and  1945  in  the  British  Isles  during 
World  War  II.  Norman  Longmate 
has  fashioned  a  thoroughly  interest- 
ing, factual  and  detailed  account  of 
the  American  GI  in  Britain,  of  Brit- 
ish families  who  entertained  GIs  in 
their  homes,  of  British  girls  who 
were  entertained  by  the  GIs  and  of 
the  GI  brides. 

The  GIs  will  be  the  basis  for  a 
major  British  television  series,  soon 
to  go  into  production. 

■ — Frank  Kuest 

The  Sword  and  the  Pen,  prepared 
by  Sir  Basil  Liddell  Hart  and  edited 
by  Adrian  Liddell  Hart.  Thomas  Y. 
Crowell  Company,  New  York,  NY. 
282  pp.  $10.95. 

The  conflict  between  the  sword 
and  the  pen  has  been  a  recurrent 
theme  in  the  history  of  war.  War 
leaders  and  generals  and  the  rank 
and  file  have  attacked  treasonable 
critics  and  armchair  strategists. 
Writers,  in  turn,  have  attacked 
stupid  and  bloodthirsty  soldiers.  Na- 
poleon observed  that  "four  hostile 
newspapers  were  more  to  be  feared 
than  a  thousand  bayonets."  Through- 
out history,  generals  have  tried  to 
enhance  their  reputations  by  the  use 
of  their  pens,  while  historians  have 
sometimes  lied  in  fear  of  the  sword. 
This  book  is  an  exploration  not  only 
into  war  but  into  the  minds  and 
nature  of  those  who  have  engaged 
in  it  with  both  tools.  In  this  book, 
the  reader  will  find  the  thoughts 
and  strategies  of  such  historic  fig- 
ures as  Caesar,  Machiavelli,  Crom- 
well, Clausewitz,  Lincoln,  Tolstoy, 
Lenin,  Churchill,  MacArthur,  de 
Gaulle  and  Mao  Tse-tung. 

— Frank  Kuest 

Free  &  Independent,  by  Frank 
Smallwood.  The  Stephen  Greene 
Press,  Brattleboro,  VT.,  226  pp., 
$10.50. 

Anyone  who's  ever  considered  be- 
coming a  candidate  for  office  will 
find  this  personal  account  of  the 
author's  two  years  as  a  State  Sen- 
ator in  Vermont  an  interesting,  help- 
ful primer,  full  of  admiration  for 
the  stamina  and  commitment  of  our 
public  servants.      — Grail  Hanford 


sdlliot  shoes 


Get  started  making  BIG  MONEY  In  your  spare  time!  Join  the  thousands  of  men  and  women  who  are  selling 
Mason's  "hot"  shoe  styles.  Mason's  eye  catching  looks  and  solid  comfort  are  something  your  neighbors 
will  love  to  pick  out  and  buy— from  you!  It's  a  snap  to  sell  2,  3,  4,  even  6  pairs  in  your  weekend  spare 
time.  And  in  return  for  your  customers'  decision  to  buy,  you  KEEP  their  CASH  DEPOSITS!  You're  the 
FIRST  to  be  paid! 


HOW  DO  I  START? 

All  you  do  is  show  our  beautiful  138  page  color  cat- 
alog to  friends  and  neighbors— you'll  be  amazed  how 
the  catalog  almost  sells  by  itself.  WE  GIVE  YOU 
THE  CATALOG  FREE  OF  CHARGE!  Over  275  styles, 
sizes  4  to  16,  widths  AA  to  EEEE  are  readily  avail- 
able—over a  quarter  million  pairs  in  stock— far 
more  than  the  largest  retail  shoe  store  can  ever 
offer!  And  once  you  Find  a  customer  you  will  keep 
him,  because  Mason  Shoes  are  not  available  in  stores! 
YOUR  BONUS  IS  FREE  SHOES! 
Get  just  five  easy  orders  a  month  and  you  order 
your  own  shoes  FREE  OF  CHARGE  every  six  months. 


You  can  order  for  your  wife  or  family  too! 
FREE  CATALOG  and  ORDER  BOOK! 
The  Mason  Shoe  quality  enamel-coated  catalog  is  an 
indispensable  order-taking  tool— and  it's  yours  FREE 
to  start  you  selling.  138  pages  in  full  color,  lavish- 
ly illustrated  to  show  every  style  from  men's  dress 
shoes,  to  high  boots,  to  women's  fashion  shoes  and 
matching  handbags!  Easy-to-follow  instructions  and 
order  forms  in  back  make  taking  orders  from  cus- 
tomers a  pleasure!  Outfit  also  includes  EXTRA  or- 
der book  because  we  know  you'll  get  LOTS  of  sales. 
Fill  out  and  mail  the  coupon  today  for  your  FREE 
catalog  and  the  easy  steps  to  make  big  money! 

Rush  FREE  Catalog 

and  the  information  t  need  to  start  making  big  cash 
profits!    Tell  me  also  how  I  can  order  my  own  shoes 
FREE  OF  CHARGE  through  selling  Mason  Shoes 
MASON  SHOE  MFG.  CO.,  Dept.  G-637 
Chippewa  Falls,  Wis.  54  7  29 

Name  


MASON  SHOE  MFG.  CO 


Dept.  G-637  Address. 
Chippewa  Falls,  Wis.  54729 


-Zip. 


A  Great  buy  for  Investment  Collectors  &  Hobbyists! 

TheI776-I976  Gold  Plated 
Bicentennial  Dollar 

*  Electroplated  with  genuine  Pure  Gold 


Om  ol  the  most  exciting  coins  minted  ever  -  the  dramatic 
Bicentennial  Eisenhowjr  Dollar-takes  on  increased  value! 
Limited  no.  have  been  electroplated  with  pure  gold  to  be 
released  to  public  for  first  time,  making  coin  a  trea- 
sured keepsake  or  family  heirloom  -  and  a  gift  of  true 
significance.  May  Become  Rare  -  If  Bicentennial  Dollar 
proves  to  be  a  short-lived  issue,  a  likely  possibility  since 
mint  officials  are  now  experimenting  with  a  reduced-size 
dollar  for  easier  circulation,  it  will  serve  to  heighten  the 
rarity  of  existing  Bicentennial  Dollars!  Our  Supply  li  Lim- 
ited -  When  our  gold-plated  reserve  runs  out,  it  will 
difficult  to  get  more.  We  urge  you  to  re- 
serve one  or  more  of  these  extraordinary 
coins  today! 

THE  BICENTENNIAL  EISENHOWER 

A  unique  3-way  commemorative!  Obvene 
side  is  a  tribute  to  our  34th  President  & 
great  5-Star  General,  with  dates  1776 
1976.  Reverie  tide  immortalizes  Liberty 
Bell  &  America's  manned-landing  on  the 
moon!  A  magnificent  example  of  the  en 
graver's  art! 

i  Madison  House  Coins,  1976 

 PROMPT  SHIPMENT  -  SATISFACTION  GUARANTEED  -  MAIL  MONEY-BACK-GUARANTEE  COUPON  TODAY  . 

GMadlSOn  CH0USe  GoillS  Dept.  12616  45OO  N.W.  135th  Street,  Miami,  Florida  33059 

Enclosed  is  check  or  m.o.  for  $  


f 


New  design  on  reverse  side  minted 
especially  for  America's  Bicentennial 

ONLY  $2" 


 Gold-Plated  Dollar(s)  #17765  @  $2.99  +  65t 

post.  &  handl.  ea. 

 Walnut-finished  Display  Frame(s)  #13568  -  pro- 
tects Dollars-only  $2.99  +  65c  post.  &  handl.  ea. 

□  SAVE!  Order  both  Dollar  &  Frame  only  $5.98  ppd. 

 Special  3  Coin  Gold  Plated  Set(s):  Dollar;  Half 

Dollar  and  Quarter  #17978  for  only  $6.99  +  $1. 
post.  &  handl.  each  set. 


NAME 


(Please  print  clearly) 


ADDRESS 


CITY 


STATE 

.  &  ZIP  _ 


(N.Y.  &  Fla.  res,,  add  sales  (ax.) 


-J 
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/  Make  up  to 
s125-°anhoiir 


Start  your  own  ■  . 
money  making  business!^ 


Hundreds  ol  Belsaw  trained  men 
have  succeeded  in  this  fascinating 
and  highly  profitable  field  . . . 

YOU  Can  Do  It  Too! 


a 


MM 


i  FAST  at  Hoi 


lith  lor  every  17,000  people! 
I  CASH  PROFITS  Right  Away. 

lo  earn  up  to  $12.50  an  hour 


J  EXTRA  INCOME  i 


i  high-profit 
ed  have  dor 
ial    Key  Ma. 


THE  MONEY  COMING  IN!  Ideal  for  retirement— good 
jobs  too.  SEND  FOR  EXCITING  FACTS — No  Obligation! 
ALL  SPECIAL  TOOLS  AND  EQUIPMENT  INCLUDED! 


FREE 

BOOKLET! 

\  YOUR  \W 

^  fVTVBE"  I 


Tells  how  you  quickly 
train  to  be  your  own  boss 
in  a  profitable  Sparetime 
oi  Fulltime  business  of 


your 


j&  nut*  Send  lor  your 
-   coSh'.^PV  today! 


TO  KEEP!,^BHBKJHPyi^BV  Accredited  Member, 
"  '  National  Home 

'  10-DAY     Sludy  Council 

rn^r^,  NO  RISK    BELSAW  INSTITUTE 

ttZZTm  B|  TR!flL!    2475  Field  Bldg 

rush  coupon!  IKffl    It      Kansas  City,  MO.  64111 


There  is  NO  OBLIGATION  and  NO  SALESMAN  Will  Call-ever! 


I  FREE! 


BFLSAW  INSTITUTE 

247S  Field  Bldg.,  Kansas  City,  Mo.  641 1 1 
Please  rush  FREE  Book  "Keys  to  your  Future." 


MESTME. 
or  FULLTIME 

have  your  own 
money-making  business 

Here's  your  opportunity  to  have  a  business  of  your  own.  One 
that  offers  an  on-location  cleaning  service.  The  demand  is  so 
great  for  this  service— growing  so  fast— that  how  much  you 
earn  depends  solely  on  just  your  time  and  effort. 

Every  year  there  are  more  homes  and  commercial  places 
with  wall-to-wall  carpeting— carpets  that  must  be  cleaned 
on-location.  These  same  places  have  walls  and  ceilings,  and 
upholstered  furniture  that  need  cleaning. 

With  Von  Schrader  Detergers— professional  cleaning  equip- 
ment—you can  do  on-location  cleaning  at  its  best . . .  enjoy  a 
steady,  growing  business.  And  every  customer  represents 
repeat  business.  You  need  no  special  skills  or  experience. 
START  WITH  1  DETERGER  PART  TIME- 
ADD  OTHERS  LATER 

Carpet  Deterger.  Deep-level  cleaning  helps  re- 
store original  beauty. 

Upholstery  Deterger.  Using  dry  foam,  cleans 
■fabrics  beautifully  and  safely. 
Wall  Deterger.  Washes  walls  and  ceilings  5 
times  faster  than  by  hand — without  dripping 
or  streaking. 

All  Von  Schrader  Detergers  are  lightweight  and  easy  to  use. 
Proven  reliable  and  profitable  for  thousands  of  users. 
No  fees,  no  contracts.  You  own  your  equipment.  You  are 
your  own  boss.  And  we  help  you  every  step  of  the  way. 
Amazingly  small  investment.  You  can  have  your  own  on- 
location  cleaning  business  for  a  very  small  investment. 
Send  for  full  information.  No  obligation. 


I  VON  SCHRADER  CO.,  1757  Plate,  Racine,  Wl  53403 


|  Name — 
I 

I  Address_ 
I 

I  City  


.State- 


_Zip_ 


CONTINUED  FROM  PAGE  10 

PROJECT  INVEST 

After  discussions  with  her  employ- 
ers, she  began  working  full  time  and 
taking  course  work  at  night.  Her 
first  insurance  course  after  "Project 
INVEST"  was  on  homeowner's  in- 
surance— paid  for  in  full  by  her 
employers. 

By  February,  1972,  Alicia  was 
named  personal  insurance  lines  as- 
sistant and  received  a  $25  a  week 
raise.  Six  months  later,  she  was  pro- 
moted, taking  over  the  management 
of  personal  lines — with  another  raise. 
A  year  later,  she  shifted  to  commer- 
cial insurance  line  with  another  raise. 
Today  Alicia  is  No.  2  in  the  commer- 
cial lines  department  at  the  insur- 
ance agency  where  she  is  employed. 
Asked  if  she  would  leave  her  job  to 
pursue  college  full  time,  Alicia  re- 
plied, 'Oh,  no !  I  like  my  job  too 
much.  But  I  do  have  aspirations  to 
get  my  solicitor's  license." 

Donna  McPherson  was  considered 
a  leader  in  the  Thomas  Jefferson 
High  School  INVEST  program  in 
Dallas.  When  she  graduated  in  May, 
1975,  she  got  a  job  in  the  personal 
lines  department  of  a  local  insurance 
agency.  Today,  Donna  is  doing  auto 
rating,  fire  and  homeowner's  insur- 
ance. The  company  is  sending  her  to 
rating  school. 

Betsy  Book,  the  INVEST  teacher- 
coordinator  in  Dallas,  says  the  rate 
of  employment  for  INVEST  gradu- 
ates seeking  work  is  very  high,  with 
each  student  having  "four  or  five" 
interviews. 

Since  it  began  in  1969,  Project 
INVEST  has  expanded  to  17  states 
and  is  currently  offered  in  more 
than  60  schools,  including  three  com- 
munity or  junior  colleges.  Wiscon- 
sin has  instituted  INVEST  statewide. 

The  program  was  started  in  Wis- 
consin by  Dr.  Donald  Zahn,  a  con- 
sultant in  business  and  office 
education  to  the  State  Department  of 
Public  Instruction.  Together  with 
Paul  Mast,  executive  secretary  of  the 
Independent  Insurance  Agents  of 
Wisconsin,  and  Robert  Jartz  of  the 
association,  he  launched  a  pilot  pro- 
gram at  four  schools  during  the 
1974-75  school  year.  An  additional 
25  schools  are  to  be  added  to  the 
program  during  the  1976-77  school 
year. 

Charlene  Geier,  a  Project  INVEST 
instructor  at  Greenfield  High  School, 
says,  "students  become  more  bus- 
inesslike in  their  attitudes;  very 
much  more  interested  in  how  to 
dress  appropriately  in  the  office. 
They  really  learn  how  a  business 
operates  as  far  as  work  flow  is 
concerned;   they  learn  the  impor- 


tance of  accuracy  and  what  it  means 
to  run  a  business. 

"Students  set  up  their  own  books 
and  go  through  the  various  positions, 
spending  time  at  each  in  order  to 
grasp  all  aspects  of  the  work  flow 
simulations.  The  students  learn  how 
to  operate  business  machines  and  to 
type  and  file  by  being  exposed  to 
as  many  different  job  positions  as 
possible.  INVEST  is  a  flexible  pro- 
gram which  provides  the  opportu- 
nity for  expansion,  depth  and 
variety.  Each  teacher  can  take  it  as 
far  as  she  wants  to.  This  year  I 
have  added  four  new  positions  and 
am  adding  three  new  ones  next 
year." 

Last  year,  11  of  the  16  INVEST 
students  at  Greenfield  went  into  the 
insurance  industry. 

A  recent  survey,  at  the  Project 
INVEST  Long  Beach  Regional  Occu- 
pational Center/Program  at  Lake- 
wood,  CA,  revealed  that,  since 
INVEST  opened  its  doors  there  in 
1973,  some  143  students  have  taken 
the  program,  of  whom  43  are  cur- 
rently employed  full-time  in  insur- 
ance agencies;  46  went  to  work 
part-time  and  to  college  part  time; 
40  went  on  to  college  full-time;  14 
went  into  the  armed  forces,  married, 
didn't  work  or  traveled. 

In  the  Miami,  FL,  area  every 
INVEST  graduate  has  been  placed 
on  a  job.  More  are  needed.  One  of 
the  participating  schools  in  the  Mi- 
ami area  is  in  the  heart  of  the  Cuban 
community.  Here,  the  program  is 
handled  bi-lingually. 

Although  INVEST  uses,  as  a  ve- 
hicle, the  auto  insurance  business, 
the  training  in  business  practices  al- 
lows the  student  to  enter  different 
fields.  Gary  Schmidt  graduated  from 
Hollywood  High  last  June  and  got 
a  job  with  a  company  specializing 
in  workmen's  compensation.  Gary 
figured  audits.  His  outstanding  rec- 
ord has  already  prompted  his  em- 
ployer to  promote  him. 

In  a  typical  classroom,  students 
are  screened  for  grades,  attitudes, 
knowledge  of  typing,  math  aptitude 
and  attendance.  Those  qualified 
then  attend  class  for  two  hours  a 
day  for  the  entire  school  year. 

Although  the  program  is  still  in 
its  infancy,  Project  INVEST  has 
shown  great  promise.  Students  who 
have  gone  to  college  retain  the  skills 
they  acquired.  Those  who  have  cho- 
sen to  enter  the  business  world  have 
qualified  for  higher  salaries,  oppor- 
tunities for  promotion  and  have  en- 
joyed greater  job  satisfaction. 

Editor's  Note:  M.  Jay  W ana- 
maker  is  president  of  the  Inde- 
pendent Insurance  Agents  of 
America. 
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MYSTERIOUS  OHlZHl&l 

MAKE  YOU  FEEL  GREAT 

ALL  OVER 


Stimulates  Nerve  Points 
In  the  Soles  of  Your  Feet 
Renews  Your  Energy 
Nervous  Tensions  Disappear 
Wear  Them  Indoors  or 
Outdoors  All  Year  Long! 


Many  wonderful  things  the  Western  mind  cannot 
quite  understand  have  come  out  of  the  mysterious 
Orient — music,  art.  beauty  and  medical  secrets — to 
name  just  a  few!  And  now  these  miraculous  Oriental 
Health  Sandals  designed  to  stimulate  nerve  points  in 
the  soles  ol  your  leet  so  that  you  leel  an  almost  instant 
renewal  of  energy  all  over  your  body! 

Step  into  a  pair  when  you  get  home  from  work,  when 
you  finish  shopping,  when  you  struggle  out  of  bed  in 
the  morning.  As  you  walk  around,  hundreds  ot  tiny 
rubber  fingers  leap  into  action,  massaging  and  stimu- 
lating the  soles  ot  your  leet.  You  can  almost  feel  wear- 
iness and  nervous  tension  slipping  away  from  your 
body!  Then  in  minutes  . . .  maybe  5  . .  .  maybe  10  . . . 
a  wonderful  glow  spreads  from  head  to  toe,  and  a 
fresh,  relaxed,  renewed  you  emerges!  Your  whole  body 
feels  better! 

Where  is  your  headache?  What  happened  to  that 
backache?  Are  these  the  tired  aching  feet  you  came 
home  with?  You  feel  so  great  you  could  go  out  dancing 
. . .  conquer  the  world!  You  don't  give  a  fig  that  the 
theory  behind  these  sandals  has  something  to  do  with 
reflex  points  in  the  feet  leading  to  all  parts  of  the 
body  . . .  both  the  peripheral  and  central  nervous  sys- 
tems . . .  that  when  these  reflex  points  are  stimulated 
through  massage,  your  whole  body  feels  better.  You 
just  know  you  feel  marvelous! 


Oriental  Health  Sandals  are  100%  safe.  Take  a  re- 
laxing "walk  break"  as  many  times  during  the  day  as 
you  need  to  feel  better.  See  that  everyone  in  the 
family  benefits  from  a  pair.  They  pack  great  for  travel, 
too.  Come  in  Women's  and  Men's  sizes.  The  mysterious 
Oriental  Health  Sandal.  Step  into  a  pair— step  out  of 
care.  Order  now.  ONLY  $3.99  Pair. 


_  |  BUY  WITH  CONFIDENCE!  ORDER  TODAY! 


I 
I 


90-DAY  "FEEL  LIKE  A  MILLION" 
MONEY-BACK  GUARANTEE 

Wear  your  Oriental  Health  Sandals  90 
days.  Never  mind  the  thousands  of 
folks  already  satisfied!  You  must  be 
convinced  they  make  you  feel  better, 
or  return  for  prompt  refund  of  purchase 
price. 


CORP. 

31  Hanse  Ave.,  Dept.  AK-184,  Freeport,  N.Y.  11521 
Serving  Satisfied  Customers  tor  over  25  Years 

Canadian  Residents  please  send  orders  to:  JAY  NORRIS  CAN  LTD 
P.O.  BOX  1000,  Dept  AK-184  Montreal  North.  Quebec  H1H  5M9 


Jay  Norris  Corp.,  31  Hanse  Ave. 
Dept.  AK-184,  Freeport,  N.Y.  11521 

□  Please  rush  me  one  pair  of  Oriental  Health 
Sandals  #R1406  at  purchase  price  of 
$3.99  pr.plus  70C  shipping  and  handling. 

□  SAVE!  Order  TWO  pairs  at  purchase  price 
of  $7.50  plus  950  shipping  and  handling. 

□  Women's  (fit  5  -8V2)  □  Men's  (fit  7  -  10V2) 
Enclosed  is  □  check  or  □  money  order  for 

$  Sorry,' no  C.O.D.'s — (N.Y.  res- 
idents add  sales  tax.) 

PLEASE  PRINT:  , 

NAME  

ADDRESS 


.  ©Jay  Norris  Corp.,  1976  , 
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CONTINUED  FROM  PAGE  24 

Jefferson's  Charlottesville 

my  days  will  end — at  Monticello,"  he 
told  friends  and  colleagues. 

The  35-room  mansion  is  one  of 
the  nation's  architectural  master- 
pieces, yet  it  was  almost  lost  to 
posterity. 

Jefferson  was  virtually  without 
funds  when  he  died  on  July  4,  1826. 
Monticello's  furnishings  were  sold  at 
auction  and  the  mansion  was  pur- 
chased in  1832  by  Commodore  Uriah 
Philips  Levy,  a  remarkable  Jewish 
naval  officer  who  ran  away  at  ten 
to  become  a  cabin  boy,  survived  a 
mutiny  on  a  merchant  ship,  capture 
by  the  British  in  the  War  of  1812 
and  who  ultimately  waged  a  suc- 
cessful campaign  in  the  halls  of 
Congress  to  outlaw  flogging  on 
American  warships.  (The  Commo- 
dore Levy  Chapel  at  the  Norfolk, 
VA,  Naval  Base  is  named  for  him.) 

Levy  lived  at  Monticello  until  his 
death  in  1862,  when  his  relatives 
were  startled  to  learn  that  he  had 
willed  his  money  to  President  Abra- 
ham Lincoln  "to  help  humanity  live 
better  lives,"  and  Monticello  to  the 
American  people  as  a  school  for  the 
orphaned  children  of  naval  officers. 


Congress,  beset  by  the  problems 
of  the  Civil  War,  declined  the  gift. 
The  mansion  fell  into  disrepair  as 
Levy's  relatives  quarreled  over  the 
property.  In  1881,  an  heir  named 
Jefferson  Monroe  Levy  became  sole 
owner  and  began  the  first  of  a  series 
of  restoration  efforts. 

Jefferson  Levy,  a  New  York  finan- 
cier, sold  the  estate  to  the  Thomas 
Jefferson  Memorial  Foundation  in 
1926  for  $500,000.  Part  of  the  money 
was  raised  in  a  Jefferson's  Birthday 
campaign  with  pennies  from  the  na- 
tion's school-children. 

The  restoration  of  Monticello  got 
belated  help  from  Congress  under 
pressure  from  President  Franklin  D. 
Roosevelt,  a  great  admirer  of  Jeffer- 
son. Roosevelt  also  persuaded  Con- 
gress to  build  the  Jefferson  Memorial 
in  Washington. 

Jefferson  is  buried  at  Monticello. 
His  family  honored  his  wish  that  his 
tombstone  make  no  reference  to  his 
1801-1809  presidency.  Its  legend  says 
"Here  was  buried  Thomas  Jef- 
ferson, author  of  the  Declaration 
of  Independence,  of  the  statute  of 
Virginia    for    religious  freedom 
and  Father  of  the  University  of 
Virginia." 

That's  exactly  what  Mr.  Jefferson 
wanted  it  to  say.        — G.  M.  Lowe 


Elegant  2-tier  bar  on 
easy-roll  casters  is 
perfect  for  home  or 
office.  Roll  it  around 
to  serve  guests.  Roll  it  out  to  patio.  It 
won't  rust— it's  molded  high-impact 
acrylic!  Holds  10  quart-size  bottles  of 
liquor,  soft  drinks  and  mixers  plus  12 
cocktail  glasses,  each  in  its  own  well  — 
no  messy  spills!  20"  diameter,  23"  high. 
Sun  yellow  color  is  great  accent  with 
everything  (Even  use  this  as  a  rolling 
planter).  May  not  be  repeated  at  this 
low  price  —  order  now. 


Party  On  Wheels 

INDOOR- 

UUIUUUK 

PORTABLE 
ROLLING 

BAR 

WITH  CASTERS  AND 
2  LIFT  OUT  ICE  BUCKETS 

SPECIAL  LOW 

$14" 

^INTRODUCTORY  PRICE 

©  1976  Madison  House  Gifts 

 MAIL  MONEY-BACK  GUARANTEE  COUPON  1 

MADISON  HOUSE  GIFTS,  Dept.  12618 

4500  N.W.  135th  St..  Miami,  Florida  33059 

W        Send  Rolling  Bar(s)  #16470  @  only 

$14.99  plus  $1.75  postage  &  handling  each. 

□  Please  send  me  Gift  Catalog  #16445  @  .50«. 

Enclosed  is  check  or  money  order  for  $  

YOU  MAY  CHARGE  MY: 

□  Master  Charge"  □  BankAmericard 
Acct.  #  Exp.  Date. 


'If  using  Master  Charge  indicate  the  four  num- 
bers above  your  name  here   

NAME  


ADDRESS. 
CITY  


Please  print  clearly 


.STATE- 


FREE  24-HOUR  INSTANT  ORDER  SERVICE  for  our 

charge  card  customers.  CALL  TOLL  FREE  800-327- 
8351;  Fla.  customers  1-800-432-7521.  CALL  NOW! 

(N.Y.  &  Fla.  residents  add  sales  tax).  J 


Hq  Bicentenary  o)  American  Independence 
BR 


HENDERSON  AlRfltLO 


Si2  Bl-centenary  of  American  Inoependenc; 


*lt.         "  BOTTOM  ^^<fie*  . 


SOLOMON  ISLANDS 


Solomons  Salute 
Bicentennial 

The  Solomon  Islands,  where  the 
U.S.  Armed  Forces  turned  the  tide 
of  the  Pacific  war  against  the  Jap- 
anese, have  marked  the  American 
Bicentennial  with  a  stamp  issue  of 
special  interest  to  veterans. 

During  World  War  II,  American 
Marines,  soldiers,  sailors  and  airmen 
broke  the  chain  of  enemy  island  con- 
quests in  bitter  fighting  on  Guadal- 
canal. The  Americans  were  aided  by 
an  Australian  coast-watching  net- 
work supplying  vital  information 
about  enemy  movements  and  posi- 
tions. 

The  four  Solomon  Islands  stamps, 
issued  through  the  British  Post  Of- 
fice, depict  four  stages  on  Guadal- 
canal : 

6  cent  —  A  coast  watching  scene 
during  World  War  II. 

20  cent  —  A  Japanees  warship 
ramming  PT-109,  with  a  portrait  of 
John  F.  Kennedy,  who  skippered  the 
torpedo  boat. 

35  cent  —  Henderson  field,  the  air 
strip  that  ultimately  gave  the  United 
States  dominance  in  the  skies  over 
Guadalcanal. 

45  cent  —  Landing  of  American 
forces  on  the  northeast  coast  of 
Guadalcanal. 
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  ADVANCE  1976  JUMBO  SIZE  MODEL 

Powerful  7-BAND 

PORTABLE  WORLDWIDE  RADIO 


Round  the  world  reception! 


Rotating  telescopic 
antenna  \  i 

Alligator  finish 
leatherette 
padded  case 

Operates  _™ 
on  batteryj  0 
or  AC  DC 


•  Built-in  carrying  handle 


NEW 
LOW 
PRICE! 


19 


WEATHER  REPORTS  U/B 

(where  applicable)         I  WW  wmw 


Size  10"  high  6V2"  wide  3V2"  deep. 


95 


Plays  INDOORS  on  regular  AC  current 
OUTDOORS  on  batteries 

Built-in  battery  charger  /  booster 

Automatic  (AFC)  frequency  control 

Seven  Radios  in  One! 

THIS  RADIO  COMES  COMPLETE  with  4c  cell  batteries,  AC 
cord.  Leatherette  Shoulder  Strap,  Built  in  Battery  Charger, 
Ear  phone  plus  automatic  frequency  control  (no  extras  to 
buy).  Tune  in  as  police  speed  to  disasters,  or  close  in  on 
wanted  criminals.  Listen  as  huge  airliners  speak  to  airport 
towers.  Hear  direct  broadcasts  from  strange  and  distant 
countries.  You'll  get  all  standard  AM  local  stations,  disc 
jockeys,  ball  games,  news,  etc.  Enjoy  the  finest  in  FM 
music.  Designed  with  Solid  State  circuitry  for  stabilized 
performance  on  each  frequency.  Thermistor  assures 
outstanding  performance  under  all  climate  conditions. 
Superhetrodyne  recevier  eliminates  station  "crossover." 


MONEY-BACK  GUARANTEE 


ELECTRONICS  INTERNATIONAL  Dept.  TVA-6 

210  SOUTH  DESPLAINES  STREET  CHICAGO.  ILLINOIS  6U606 

YES!  Please  rush  on  money-back  guarantee  the  powerful  7-Band 
Portable  Radio  at  $19.95  plus  $2.00  for  postage  and  insurance. 


current 


I  NTE'R  NATIONAL 


21 0  SOUTH  DESPLAINES  STREET 
CHICAGO.  ILLINOIS  B0606 


I  am  enclosing  $_ 


□  Ship  C.O.D.  I  enclose  $2  deposit 


(111.  residents  add  5%  sales  tax) 


Address.- 
City  


.  State, 


-Zip. 


YOU  MAY  k  O Master  Charge  □  BankAmencard  □American  Express 

CHARGE  H  Acct.  No  Good  thru  

YOUR  W  interbank  No.iFind  above  your  name)  O  Q  Q  O 


ORDER 


Signature. 
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Denture 
Security. 

CONFIDENT.  COMFORTABLE. 
SECURE.  Because  you  know 
KLUTCH  is  working.  No  matter 
where  you  are.  No  matter  who 
you're  with.  You  won't  be 
embarrassed  by  denture  slip. 
KLUTCH's  Exclusive  formula 
holds  and  holds.  And  that's 
really  what's 
important 
when  you  want 
to  look  and 
feel  your  best. 
KLUTCH. 
The  one  you 
can  count  on. 


Try  the  250 
KLUTCH 
Security  Test: 


KLUTCI 


AN  ADHESIVE  POWDER 
rod  DENTAL  PLATES 


KLUTCH  CO.,  Dept.  601  J 

ELMIRA,    NEW    YORK  14902 

Please  send  me  one  handy  pocket 
size  container  of  KLUTCH.  I  have  en- 
closed 250  for  postage  and  handling. 


Name 


Address 
City   


State  _ 


Zip 


Wash  That  POLLEN 
Right  Quta  Your  Eyes 

Better  than  any  eye  drop,  LAVOPTIK  washes 
away  itchy  pollen.  Soothes  and  relieves  sore, 
burning,  itching  eyelids;  relaxes  tired  eyes. 
Laboratories  can  count  the  extra  grains 
removed  by  gentle  LAVOPTIK  Eye  Wash. 
Available  at  leading  drug  counters  everywhere. 

DON'T  QUIT  SMOKING 

before  giving  my  pipe  a  30  Day  Trial 

jHAO/C  /m/ch  * 


My  now  principle  contradicts  every  idea  you've 
ever  had  about  pipe  smoking.  I  guarantee  it  to  smoke  cool  and 
mild  hour  after  hour,  day  after  day,  without  rest,  without  lute, 
bitterness  or  sludge.  To  prove  it,  I'll  let  yon  test  smoke  a 
Carey  Pine  for  3(1  days.  Write  today  for  FREE  trial  offer. 
E.  A.  CAREY,  Dept.  246M,  3932  N.  Kilpatrick,  Chicago,  III.  60641 


CONTINUED  FROM  PAGE  5 


Exports  Are  Spelled  'J-O-B-S' 


have  "widespread  impact,  by  state 
and  Congressional  district." 

In  addition  to  primary  jobs  di- 
rectly dependent  on  exporting — pro- 
duction jobs  in  manufacturing  or  the 
creation  of  services — the  survey 
found  a  high  percentage  of  other 
jobs  supported  by  income  from  affili- 
ates and  subsidiaries  in  the  form  of 
dividends,  license  income,  royalties 
and  technical  service  agreements. 
The  Bureau  of  Labor  Statistics  says 
that  for  every  job  directly  related  to 
exports,  there  is  a  supporting  job  in 
another  industry  that  is  dependent 
on  these  exports. 

According  to  the  survey,  states 
with  the  most  export-related  employ- 
ment are,  in  order,  Michigan,  Wash- 
ington, California,  Ohio,  Pennsylva- 
nia, Illinois,  New  York,  Indiana, 
Texas  and  Missouri. 

Of  export-related  jobs  that  could 
be  classified  by  union  affiliation,  the 
survey  disclosed  the  largest  number 
were  held  by  members  of  the  United 
Automobile,  Aerospace  and  Agricul- 
ture Implement  Workers  of  America 
(UAW),  followed  in  order  by  mem- 
bers of  the  International  Association 
of  Machinists  and  Aerospace  Work- 
ers (IAM) ;  International  Union  of 
Electrical,  Radio  and  Machine  Work- 
ers (IEU),  and  the  United  Steel- 
workers  of  America  (USA).  These 
four  together  accounted  for  almost 
79  per  cent  of  exported-related  jobs 
classified  by  union  affiliation. 

The  National  Association  of  Man- 
ufacturers and  the  Business  Round- 
table  sought  to  shed  light  on  a 
development  that  disturbs  a  broad 
cross  section  of  U.S.  business  and 
industry,  as  well  as  a  number  of 
government  officials  concerned  with 
a  healthy  growing  economy. 

That  development  is  the  variety  of 
proposals  put  forward  in  recent  years 
to  restrict  U.S.  business  operations 
abroad  and  to  severely  penalize  U.S. 
firms  operating  overseas. 

Traditionally,  countries  have  adopt- 
ed various  measures  to  encourage 
their  exports  and  protect  their  do- 
mestic industries.  Thus,  we  find  that 
many  of  our  trading  partners  have 
given  their  industries  special  export 
incentives  and  have  various  non- 
tariff  barriers  which  inhibit  our  ex- 
ports to  their  markets. 

Against  such  government  supports, 
U.S.  manufacturers  enjoy  such  mod- 
est aids  as  our  U.S.  Trade  Center 
program,  the  Export-Import  Bank 
program,  the  foreign  tax  credit  and 
the  incentive  of  the  Domestic  Inter- 
national Sales  Corporation  program 
(DISC). 


In  the  face  of  worldwide  competi- 
tion, U.S.  companies  must  take  ad- 
vantage of  every  legitimate  technique 
to  win  export  orders — strategies 
combining  exports  with  foreign  in- 
vestments, credit  arrangements  and 
joint  ventures.  If  these  avenues  are 
blocked,  our  companies  are  out  of 
business — and  American  workers  are 
out  of  jobs. 

Instead  of  restricting  trade,  the 
United  States  must  work  diligently 
to  liberalize  it.  Right  now,  we  are 
engaged  with  our  trading  partners 
in  an  important  mutual  effort  to 
reduce  trade  barriers  between  us  and 
to  establish  fairer,  more  equitable 
rules  of  commerce  between  nations. 

We  are  trying  to  disprove  the  con- 
tention that  there  is  a  mood  of  "pro- 
tectionism" in  the  United  States.  The 
U.S.  Government  recently  took  the 
lead  in  this  campaign  by  resisting 
recommendations  for  restrictions  on 
footwear  and  other  products  im- 
ported by  the  U.S.  public.  Our  re- 
sponse to  protectionist  pressure  is 
tempered  by  our  historic  and  neces- 
sary dedication  to  free  trade. 

We  are  confident  the  United  States 
possesses  the  strength  to  compete 
effectively  in  a  world  without  arti- 
ficial barriers  to  trade.  Even  with 
the  present  trade  restrictions,  the 
United  States  enjoyed  a  trade  sur- 
plus in  manufactured  goods  in  1975 
of  $20  billion.  end 


"I'll  tell  you  one  thing,  Barnes,  affluence 
doesn't  go  nearly  as  far  as  it  used  to." 


Your  American  Legion! 

It's  great  to  know  you  belong ! 
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How  Available  To  You:  The  Professional  Exterminator's  Secret  Weapon! 


AMAZING  SMO-CLOUD 

SEEKS  OUT  AND  DESTROYS 
ROACHES  &  OTHER  BUGS! 


PEHETRATES  DEEP  INTO  CRACKS 
&  HARD-TO-REACH  HIDING  PLACES! 


|jj™)90-DAY  MONEY-BACK  GUARANTEE  ^gra 


GUARANTEED  TO  WORK 
OR  YOU  PAY  NOTHING! 

Used  as  directed,  SMO-CLOUD  must  clear 
6,000  cu.  ft.  of  crawling  bugs,  and  15,000 
cu.  ft.  of  flying  insects — or  return  for  prompt 
refund  of  purchase  price. 


13 


Never  again  be  plagued  by  roaches  or  otner 
dirt-carrying  bugs.  Don't  just  try  to  stamp  them 
out  the  old-fashioned  hit-or-miss  way  —  with  your 
feet  or  ineffective  sprays.  Use  SMO-CLOUD  —  the 
extra  powerful  penetrating  fog  that  kills  bugs 
which  sprays  and  liquids  can't  reach.  It's  made 
and  used  by  professional  exterminators  to  destroy 
roaches,  waterbugs,  spiders,  ants,  wasps,  flies, 
mosquitoes  and  many  other  crawling  and  flying 
bugs. 

HOW  IT  WORKS 

SMO-CLOUD  is  so  easy  to  use.  Just  light  con- 
tents of  can.  (Don't  worry  about  fire  —  there's  no 
flame.)  Immediately  a  clean,  white  "fog"  rises 
into  the  air  and  penetrates  deep  into  cracks  and 
crevices,  attacking  and  killing  roaches  and  other 
bugs  where  they're  hiding  in  nests  in  the  hard-to- 
reach  places  of  your  home. 

SMO-CLOUD  —  the  first  pesticide  registered  with 
the  Environmental  Protection  Agency  —  is  so 
powerful,  you  can  do  three  connecting  rooms  with 
just  one  can!  Effective  for  15,000  cubic  feet  against 
flying  insects;  6,000  cubic  feet  for  crawling  bugs! 

So  don't  waste  your  hard-earned  money  on 
sprays  that  don't  work.  No  need  to  hire  a  profes- 
sional exterminator  either.  Do  it  yourself  and  get 
professional  results  —  at  a  fraction  of  the  price! 

Order  SMO-CLOUD  today!  And  enjoy  the  won- 
derful feeling  of  not  being  "bugged"  every  time 
you  walk  into  your  home! 

SMO-CLOUD  Bug  Killer....  Only  $2.99 


Use  Smo-Cloud  in  Houses,  Apartments, 
Basements,  Restaurants,  Factories. 

(j£nrl}fl);)r)U±Conr.  31  Hanse  Ave  Dept.  77-185 
>  j^^^^^^^^g^-  Freeport,  N.Y.  11521 

Serving  Satisfied  Customers  for  over  25  Years 

.  1  BUY  WITH  CONFIDENCE!  ORDER  TODAY! I 

1  Jay  Norris  Corp.,  31  Hanse  Ave.  | 

I Dept.  77-185,  Freeport,  N.Y.  11521 
Please  rush  me  Can(s)  of  Smo-Cloud  #R1068 

I  Bug  Killer  @  $2.99  purchase  price  -f  75$  ship. 
J  &  handl. 

I  □  SAVE!  Order  TWO  CANS  for  only  $5.50  pur- 

I chase  price  -f  $1.00  ship.  &  handl. 
□  SAVE  MORE!  Order  FOUR  cans  for  only 
I  $9.99  purchase  price  -f  $1.50  ship.  &  handl. 
J  □  SAVE  EVEN  MORE!  Order  SIX  cans  for  only 
]  $13.99  purchase  price  -\-  $2.00  ship.  &  handl. 
|  Enclosed  is  □  check  or  □  money  order  for 

I Sorry,  no  C.O.D.'s— (N.Y.  residents  add  sales 
tax.)  Please  Print 

I  NAME   


ADDRESS. 
CITY  


STATE. 


.ZIP. 


1m—m—*m      ©Jav  Norris  Corp.,  1976  m ■■■■ 
Canadian  Residents  please  send  orders  to:  JAY  NORRIS  CAN  LTD.  8595  Langelier  Blvd.,  Dept.  77-185       St.  Leonard,  Quebec  H1R  2S4 


Brother  Legionnaires 
are  thrilled  with  this 
Fun  &  Fund  Raiser 


is  the  famous  horse  race  game  used  the 
world  over.  The  game  is  played  with  16mm 
film  of  actual  races  in  color  and  sound  with 
the  fastest,  finest  thoroughbreds  in  action. 

It's  a  complete  package  too!  -  18  sealed 
containers  of  filmed  races,  Programs,  Mutuel 
Tickets,  Play  Money,  Computer  Forms,  Tote 
Board  and  Instructions  are  provided. 

For  the  complete  story  of  what  A  Nite  At 
The  Races  can  do  for  your  organization, 
write,  wire  or  call  .  .  . 

^iyte  «\t  {he  iaccs.  iijc. 

2320  Avenue  U  /  Brooklyn,  N.Y.  11229 
(212)  769-7355 


CEJ  Filing 


Own  Business 


Saws 


Start  a  steady  repeat  CASH 
business  in  your  basement  or  ga- 
rage. Earn  $5  to  $8  an  hour  in 
your  sparetime!  Excellent  prof- 
its in  saw  sharpening  busi  ness ! 
Automatic  Foley  Saw  Filer, 
easy  to  operate,  files  com- 
bination saws,  hand,  band, 
and  circular  saws.  No  exper- 
ience needed.  H.  C.  Deibert 
wrote  us:  "Since  I  got  my 
Foley  Filer  5  years  ago,  I 
have  averaged  4H  saws  each 
day  since  I  started." 
Every  saw  you  sharpen  brings 
more  customers.  "I  rented  a  two-car 
garage  and  have  all  the  work  I 
do,"  writes  Charles  H.  Smith. 

WE  FINANCE  YOU 

Foley  will  help  you  get  started  with  minimum  invest- 
ment! No  franchise  fee!  No  experience  necessary! 


Send  Coupon  for  FREE  Booklet 


FOLEY  MANUFACTURING  CO.  ! 

939-6  Foley  Bldg.,  Minneapolis,  Minn.  55418  I 


Send  FREE  Booklet  and  Easy  Payment  Plan. 


City_ 


-Zip- 


OVER  40-AIMD  OUT  OF  STEAM? 


Can  you  afford  20  minutes  3  day  —  which 
could  add  years  to  your  life?  Our  effective, 
simple  exercises  are  designed  to  shrink  that 
waistline  bulge  and  firm  up  flaccid  muscles. 
NOT  a  'beach  muscle-man'  course,  but 
easy  ways  to  bring  back  that  younger  zest  for  living  feeling  and  a 
healthy  vigorous  body.  Complete,  illustrated  course  only  $3.95. 
The  Burgess  Co.       Box  322       Prospect  Hts.  III.  60070 


FOR  BOYS  &  GIRLS,  SIZES  2  THRU  16 

Grandma  &  Grandpa  T-Shirts 


Grandchildren  can  show  who's  number  one  in  their  lives  with  these  exclusive  T-shirt  designs.  They 
celebrate  the  special  love  between  children  &  grandparents.  Grandma  &  Grandpa,  happily  rock- 
ing away,  decorate  the  front  of  these  shirts.  Grandma  slogan  reads,  "If  Mother  says  no  .  .  .  ask 
Grandma";  Grandpa,  "If  all  else  fails,  ask  Grandpa." 

©  Greenland  Studios  1976 

MAIL  MONEY-BACK  GUARANTEE  COUPON  TODAY  


Qreenland  Studios.  11835  Greenland  Bldg.,  Miami,  Fla.  33059 

Please  send  me  the  following  T-Shirt(s)  @  only  $1.99  plus  65<  postage  &  handling  each: 
Enclosed  is  check  or  money  order  for  $  __. 


Grandma  T-Shirt 

—Size    2-  =  62089 

 Size    4-  =  62088 

 Size  6-*62087 

 Size    3— *62086 

 Size  10-*62085 

 Size  12-*62084 

 Size  14-*62083 

 Size  16-  =  62082 


Grandpa  T-Shirt 

__Size  2-*62081 

 Size    4-  =  62080 

 Size  6-*62079 

.  Size  8-*62078 

_Size  10-*62077 

 Size  12-  =  62076 

 Size  14-*62075 

 Size  16-  =  62074 


Name  

Address . 

City   

State   


-Zip 


(N.Y.  &  Fla.  residents  add  appropriate  sales  tax.) 
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LIFEBOAT  STATION 

Rogean  turned  the  craft  toward 
the  lights,  riding  the  seas  to  the 
beach.  The  survivor  lay  semicon- 
scious in  the  bottom  of  the  fragile 
craft.  Kelley  urgently  asked:  "How 
many?"  "How  many  others  are 
there?"  No  answer. 

"In  the  name  of  God,  how  many?" 

The  survivor,  one  eye  gone,  a  leg 
broken,  was  nearly  incoherent  from 
shock;  but  he  whispered,  "one,  one 
other." 

An  hour  had  passed  since  the 
plane  had  crashed.  The  rubber  boat, 
sitting  on  the  outside  of  the  surf 
line,  seemed  almost  stately  in  its 
smallness.  Kelley  called  for  a  line. 
They  feared  another  launching  effort 
and  hoped  to  send  the  survivor  in  on 
the  beach  so  that  they  could  turn 
and  seek  out  the  other  man.  But  they 
ventured  in  too  close  and  a  comber 
settled  the  issue,  capsizing  the  boat 
and  dumping  the  three  men  nearly 
into  the  arms  of  the  people  who 
waited  on  the  sand.  Treating  the 
survivor  on  the  beach,  Provincetown 
Rescue  placed  him  in  a  four-wheel- 
drive  pickup  and  drove  him  to  the 
local  airport  where  he  was  flown  to 
a  Boston  hospital. 

Kelley  was  spitting  sand  and  both 
Coastguardsmen  ached  from  their 
ordeal,  but  the  job  wasn't  finished. 
This  time  the  boat  cleared  the  surf 
in  the  first  effort.  Hauling  manually 
on  the  starter  cord,  Rogean  felt  the 
gravel  in  the  outboard  with  every 
pull.  With  steering  also  inoperable, 
Kelley  paddled  frantically  to  keep 
her  head  into  the  sea. 

Hours  of  searching  wore  on,  an 
H-3  helicopter  combed  the  area  with 
powerful  lights,  National  Seashore 
Park  rangers  probed  the  waterline 
trails,  civilians  on  foot  walked  the 
beach.  Except  for  the  rubber  boat 
washed  up,  partially  deflated,  and 
Kelley  and  Rogean  lying  exhausted 
on  the  beach,  there  was  nothing. 

Late  the  next  day  a  body  was  re- 
covered by  divers  from  inside  the 
small,  single-engine  aircraft  in  40 
feet  of  water.  Station  boats  and  the 
helicopter  dispatched  from  Otis 
Coast  Guard  Airfield  had  worked 
almost  around  the  clock  to  locate  it. 

At  this  writing,  Group  Com- 
mander, Capt.  R.  J.  Hanson  has 
recommended  both  David  Kelley, 
seaman,  from  Plymouth,  MA,  and 
Edward  "Ned"  Rogean  of  Hyannis, 
MA,  for  personal  awards. 

Editor's  Note:  The  author  was 
on  the  beach  that  night,  aided  in 
the  rescue  attempt  and  took  the 
photos  reprinted  here. 
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YOUR  QUICK  WAY  TO  EASY  MONEY! 


viy 

l  VINYL 
INDUSTRIAL 
I  PRODUCTS 


VINYL  REPAIR 


GIVE  "on-the-spot"  SAME  DAY  SERVICE 
GET  "on-the-spot"  SAME  DAY  PAY!!! 


You  can  be  in  business  IN  24  HOURS! 

Sensational!  That's  the  MONEYMAKING  POWER  of  VIP 
Professional  Vinyl  Repair  .  .  .  the  business  of  your  own 
that  can  be  part  or  full  time  for  QUICK  AND  GROWING 
PROFITS!  You  need  no  study —  no  training  —  just  a  few 
hours'  practice  and  you're  ready  to  do  repairs  for  pay, 
—  BIG  PAY!  You  can  be  in  business  practically  overnight 


Start  for  less  than  you  make 
in  1  hour  on  first  job ! 

With  just  a  small  down  payment, 
you  get  the  complete  VIP  going- 
into-business  kit  .  .  .  all  equipment, 
materials,  complete  step-by-step  in- 
structions, business-building  helps 
.  .  .  everything  you  need! 


HERE'S  THE  VIP 
VINYL  REPAIR  KIT 
that  puts  you 
in  your  own 
HIGH- 
PROFIT 
BUSINESS 


UNLIMITED  CUSTOMERS 
FOR  YOUR  SERVICE 

Auto  dealers,  car  shops,  restaurants,  motels, 
bars,  clubs,  hospitals,  bus  companies  .  .  . 
these  are  just  a  few  of  the  places  that  need 
vinyl  repairs,  repeatedly.  The  business  is  there, 
waiting  for  you.  And  a  repair  job  that  takes 
Y2  an  hour  to  an  hour  can  mean  a  quick  $15 
to  $30  for  you  .  .  .  most  of  it  PURE  PROFIT! 

MEN,  WOMEN,  HUSBAND/WIFE 
TEAMS  FIND  VIP  QUICK, 
CLEAN,  EASY,  PROFITABLE! 

Both  women  and  men  enjoy  this  easy,  profit- 
able way  to  make  good  money  fast  and  steady. 
The  VIP  exclusive  process  is  so  easy,  the  direc- 
tions so  simple,  that  anyone  who  can  read 
plain  English  can  do  it.  And  what  a  money- 
maker! A  sure  way  to  have  an  independent  in- 
come, or  build  to  a  business  as  big  as  you 
want  to  make  it.  There's  no  end  to  the  demand! 


They  all 
started  by 
mailing  a 
coupon  like 
this.  YOU 
CAN  TOO' 


V 


GET  ALL  INFORMATION  FREE  BY 
MAIL  NO  SALESMAN  WILL  EVER  CALL. 


Just  mail  the  coupon.  We'll  rush  all  facts  to 
you  FREE  BY  MAIL.  No  obligation.  No  sales- 
man will  call.  It's  hot!  Do  it  now! 

VINYL  INDUSTRIAL  PRODUCTS 

2021  Montrose  Ave.,  Dept.  118 
Chicago,  III.  60618 


Vinyl  Industrial  Products,  Dept.  118 
2021  Montrose,  Chicago,  III.  6061U 


PLEASE  RUSH  BY  MAIL  FREE  FACTS  about 


VIP  Vinyl  Repair  and  how  I  can  start  making 
money  within  24  hours!  No  salesman  is  to  * 
call.  I  am  under  no  obligation.  • 


•  Print 

m  City/State/Zip. 
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LOCKSMITH 


You'll  enjoy  your  work  as  a  Locksmith 
because  it  is  more  fascinating  than  a 
hobby— and  highly  paid  besides!'  You'll 
go  on  enjoying  the  fascinating  work, 
year  after  year,  in  good  times  or  bad 
because  you'll  be  the  man  in  demand 
in  an  evergrowing  field  offering  big 
pay  jobs,  big  profits  as  your  own  boss. 
Train  at  Home— Earn  Extra  %%%%  Right 
Away!  Send  for  FREE  booklet  today! 

LOCKSMITHING  INSTITUTE 

Div.  Technical  Home  Study  Schools 
Deptl221-096Little  Falls,  NJ.  07424 


"I  have  already 
master  keyed  my 
Elks  Lodge  and 
38  apartments  . . . 
so  you  see  my 
locksmith  course 
is  practically 
paid  for." 
Adelindo  Orsi,  Jr. 
Azusa,  Calif. 


Address . 


City/State/Zio  

^  □  Check  here  if  Eligible  for  Veteran  Training 


8MG0 


Largest  Manufacturer 
and  Distributor  of 
BINGO  Supplies 

Free  Catalogues  available  for: 

*  Complete  bingo    *  Flags  &  banners 
supplies  *•  Plaques  &  trophies 

*  Tables  &  chairs     *  Jar  &  breakopen 
+  Armchair  races  tickets 

•k  Fund  raising  through  group  travel 

ALL  STAR  BINGO  INC.   Dept.  AL-9 

P.O.  Box  2816,  Clearwater,  Fla.  33517 


INCREASE YOUR 
FUND-RAISING 
PROFITS! 

CINEMA  RACES  means  fund  raising  without 
fuss  —  but  more  fun)  No  merchandise  to 
stock  or  sell.  You  keep  the  funds  you  raise 
(except  for  the  nominal  cost  of  your  CINEMA 
RACE  package).  We  provide  sound-and-color 
horserace  films,  programs,  tickets,  play 
money,  combination  tickets  plus  the  easy 
instructions  for  running  a  day  at  the  track 
in  your  hall.  Used  by  hundreds  of  organiza- 
tions in  successful  fund-raising  events. 
Write  or  call  for  details. 

CINEMA  RACES 

Dept.  A-72/  271  Schilling  Circle 
Hunt  Valley,  Md.  21030  /  301-666-9222 


C  LEARN 

(£U  MEAT  CUTTING 


m 


n  quickly  in  8  short  weeks  at  Toledo 
i  bright  future  with  security  in  the  vital 
meat  business.  Big  pay.  full-time  jobs  — 
HAVE  A  PROFITABLE  MARKET  OF  YOUR 
OWN!  Time  payment  plan  available.  Di- 
kploma  given.  Job  help.  Thousands  of  suc- 
cessful graduates.  OUR  53rd  YEAR!  Send 
NOW  for  a  big  new  illustrated  FREE  catalog.  No  obligation.  G.I. 
approved.  NATIONAL  SCHOOL  OF  MEAT  CUTTING.  No  71-02- 
0197T.  DeptA-ioe33  N.  Superior.  Toledo.  Ohio  43604. 


RUPTURED 


TRY  MY  NEW  KIND  OF 
GUARANTEED  TRUSS 

I  wore  8  kinds  of  trusses  in  5  years,  non< 
worked,  so  I  designed  my  own.  A  Truss  lik* 
you've  always  wanted.  A  Truss  that  won't  slip  or  pinch  no  matte 
how  active  you  are.  Now  you  too  can  enjoy  this  Comfort  anr. 
Protection.    Write  for  Free  Literature  to:  SPORTSMAN,  P.O.  Bo: 

96,  Dept.  69,  Barrington,  III.  60010 


How  to  get  rich 

START  YOUR  OWN  BUSINESS  RIGHT  FROM  YOUR 
HOME  -  AND  MAKE  A  FORTUNE  IN  MAIL  ORDER! 


Millions  of  people  read  your  ad  and  suddenly, 
you  are  swamped  with  cash  orders  from  all  over 
the  country  .  .  .  MORE  MONEY  in  60  days  than 
you  could  earn  in  a  lifetime! 

Like  the  Vermont  dealer  who  ran  one  ad  in 
Sports  Afield  magazine.  His  ad  pulled  22,000 
orders  — over  A  HALF  MILLION  DOLLARS 
IN  CASH! 

Yes,  Mail  Order  is  the  fastest-growing,  most 
profitable  business  in  America!  And  now  with 
the  population  explosion  .  .  .  the  huge  teenage 
market  .  .  .  and  more  people  moving  to  the  sub- 
urbs —  we  are  on  the  verge  of  the  BIGGEST 
BOOM  in  Mail  Order  history! 


Mail  Order  Beginners 
Get  Cash  by  Mail! 

Have  you  ever  thought  of  operating  a  little  mail 
order  business  of  your  own?  Something  you  could 
start  on  a  shoestring  right  from  home  in  your 
spare  time.  It's  a  fabulous  business! 

Bob  Carter  of  Newark,  N.J.  ran  his  first  small 
mail  order  ad  in  House  Beautiful  magazine  — 
offering  an  auto  clothes  rack.  Business  Week 
reported  that  his  ad  brought  in  $5,000  in  orders. 
By  the  end  of  his  first  year  in  Mail  Order,  he  had 
grossed  over  $100,000! 

Another  beginner  —  a  lawyer  from  the  mid- 
west, sold  a  mail  order  item  to  fishermen.  Spe- 
cialty Salesman  magazine  reveals,  "he  made 
$70,000  the  first  three  months!" 

There  is  no  other  business  where  you  can 
make  a  fortune  so  fast.  Come  up  with  a  'hot' 
new  item  . . .  and  WHAM! 

It  strikes  like  a  bolt  of  lightning! 


Free 


If  you  are  sincerely  interested  in  starting  a  lucra- 
tive business  of  your  own  ACT  NOW!  We  can 
help  you  get  rich  in  Mail  Order  just  as  we've 
helped  others.  Mail  the  coupon  or  send  a  postcard. 
We'll  send  you  a  free  book,  catalog,  ads  and  com- 
plete facts  about  our  offer.  No  salesman  will  call. 
No  obligation.  You  don't  need  previous  experi- 
ence but  you  must  be  over  21.  Write  to: 
Mail  Order  Associates,  Inc.,  Dept.  252 
Montvale,  New  Jersey  07645 


I  Mail  Order  Associates,  Inc.,  Dept.  252 

I  Montvale,  New  Jersey  07645 

|      Please  rush  full  details  immediately. 


Name- 


Address - 


|  Cify_ 
I  State- 


.Zip- 


I 
I 
I 

'  I 
.  I 
I 

"  I 
I 

:j 
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FRIENDLY  ENEMIES 

the  early  years  of  Fitzgerald  were 
difficult.  Some  colonists  had  arrived 
penniless.  Typhoid  and  malaria  hit. 
Crops  were  attacked  by  insects.  Dis- 
illusioned, many  sold  their  holdings 
and  left.  But  the  hearty  ones  re- 
mained and  worked.  By  June  1896, 
the  colony  boasted  two  railroads,  a 
bank,  25  miles  of  open  streets,  250 
businesses,  11  churches  and  a  school 
with  students  from  38  states  and 
two  territories.  In  December  of  that 
year  the  town  was  incorporated. 

The  quick  growth  led  to  a  wild 
period  of  land  speculation.  Lots  sold 
for  $50  one  day,  $200  the  next. 
Thirteen  saloons  did  a  lively  busi- 
ness. The  atmosphere  was  that  of  a 
roaring,  wide-open  town,  reminiscent 
of  a  Dodge  City  or  a  gold  rush  town. 
The  saloon  economy  might  be 
blamed  for  at  least  one  aberration. 
The  April  29,  1897,  issue  of  the 
"Fitzgerald  Leader"  reported  the 
sighting  of  "an  aerial  monster,  one 
quarter  mile  above  earth  at  day- 
break ...  a  large  floating  vessel 
with  outline  and  lights  clearly  visi- 
ble, traveling  at  a  high  rate  of 
speed." 

"Fitzgerald  is  in  a  state  of  intense 
excitement,"  the  editor  said. 

In  the  midst  of  "UFO"  sightings, 
land  speculation  and  street  brawls, 
the  company  began  construction  of 
the  Lee-Grant  Hotel,  not  only  to  ac- 
commodate the  abnormal  flow  of 
visitors,  but  to  ease  unemployment. 
(Blacks  continued  to  refer  to  it  as 
the  "Grant-Lee.")  The  four-story 
structure  was  completed  in  1898, 
Victorian  in  style,  towered  and  tur- 
reted  and  Confederate  gray  in  color. 
Its  first  floor  rooms  rented  for  $8  a 
month.  (The  hotel  stood  as  a  land- 
mark until  it  was  razed  in  1966  to 
make  way  for  a  supermarket.) 

The  first  hotel  in  Fitzgerald  had 
been  a  modest  boarding  house  run 
by  Mrs.  Eliza  Fox,  who  brought  her 
three  daughters  by  covered  wagon 
from  Nebraska  in  July  1895.  Since 
no  paint  was  available,  her  daughter 
Cora  cut  letters  from  black  cloth  and 
sewed  them  on  a  white  sheet,  hang- 
ing the  words  "Colony  House"  over 
the  door.  The  word  "Colony"  lives 
on  in  the  city's  motto  and  in  the 
names  of  many  local  businesses. 
Cora  Fox  died  in  1956  and  is  buried 
in  Fitzgerald. 

Many  descendants  of  the  town's 
pioneers  help  stage  the  annual  festi- 
val drama.  One  is  David  M.  Jay,  an 
artist  and  retired  postal  clerk,  and 
grandson  of  two  "colonizers,"  one 
who  fought  for  "the  Blue,"  the  other, 
"the  Gray."  His  German-born  grand- 


48      THE  AMERICAN  LEGION  MAGAZINE  •  SEPTEMBER  1976 


father  had  joined  the  Union  army 
in  Indiana  "because  he  thought  it 
would  help  him  learn  English,"  Jay 
said.  The  veteran  came  to  the  colony 
as  a  tailor  in  1898. 

Fitzgerald  began  to  stabilize  after 
1900.  The  land  speculators  drifted 
away  and  only  real  settlers  re- 
mained. The  population  within  the 
city  limits  today  is  about  10,000 — 
the  same  as  in  raucous  1896-1899. 

Through  the  decades  since  1900 
the  South  triumphed  over  its  "in- 
vaders." Fitzgerald  took  on  a  de- 
cidedly Southern  accent.  Yankees 
learned  that  "potatoes"  meant  sweet 
potatoes;  they  learned  to  grow  cot- 
ton; to  eat  grits,  turnip  greens  and 
cornbread,  and  they  learned  that 
fireworks  were  for  Christmas,  not 
Independence  Day.  Northern  atti- 
tudes on  racial  issues  persisted,  how- 
ever. The  Ku  Klux  Klan,  active  in 
the  surrounding  area,  never  gained 
a  foothold  in  Fitzgerald,  according 
to  David  Jay,  and  following  the  1956 
Supreme  Court  decision,  school  de- 
segregation came  to  Fitzgerald  with- 
out incident. 

"We're  not  a  'typical  Southern 
town',"  said  C.  M.  Copeland,  a 
woodcarver  and  curator  of  the  mu- 
seum. "We'll  always  be  a  sort  of 
cosmopolitan  island  .  .  .  because  of 
our  heritage."  Copeland  also  claims 
both  Yankees  and  Confederates  in 
his  ancestry. 

Fitzgerald's  American  Tribune 
Soldiers'  Company  went  into  re- 
ceivership after  the  turn  of  the  cen- 
tury and  the  founder  never  moved 
to  "his"  town,  though  he  was  a  fre- 
quent visitor.  He  died  in  1930  in 
Indiana  at  age  83,  but  his  town  of 
friendly  enemies  lives  on.  It  will  be 
81  this  fall. — Dora  Byron 


Greetings!  This  is  the  first  day 
of  the  rest  of  Eternity!" 


CALL  TOLL  FREE  |C.PREPAI0  E„Ciosecineck 

(East  of  the  Mississippi  ■  or  Money  Order  lor  total, 
except  N.Y.  &  Florida)  D  C0D  lm,ose  at  least 

. ...       _  .  .       I     $2.00  lor  deposit. 

Monday  thru  Friday  j 

80Q-645-1292  iMB  <PRI>IT>  

212-526-7440  ! ADDRESS  


LARGE  40-42,  *    LARGE  38  40 
X  LARGE  44-46,  XIARGE  42  ' 
  XX_LARGE_4B  _             ___  JfJUARGE  - 

iMail  Coupon  to:  MAGIC  MOLD,  Inc.  Dept.  AL-11 
'210  Hanse  Ave.,  P.O.  Box  3000,  Freeport,  N.Y.  11520 


CHEST  SIZE 


N.Y. 


LI.  —  516-868-0800  city 


N.Y.  SALES  TAX 
POST.  &  HANDLING 
TOTAL 


85c 


.  STATE 


ZIP. 


J  YOU  MUST  BE  SATISFIED  or  return  items  within  30  days  lor  relund  (less  postage)  I 


This  shoe  can  be  worth 
$2,500  to  you  a  year  from  today 


I It's  Hanover. . .  the  shoe 
that's  earned  over 
ONE  MILLION  DOLLARS 
SPARE  TIME  MONEY 
for  thousands  of  men 
 throughout  America ! 


Yes,  just  in  spare  time  you  can  be  one 
of  the  happy  thousands  who  earn  an 
extra  day's  pay  in  an  evening  or  on 
weekends  showing  Hanover  shoe  values 
to  friends  and  neighbors. 

$200  a  month  is  a  proven  figure  for 
the  money  you  can  earn  in  spare  time. 
That's  because  your  friends  can  quickly 
see,  in  the  full-color  Hanover  catalog, 
two  or  more  styles  that  are  just  what 
they  want  -  especially  when  they  save 
$15  to  $20  on  each  pair  .  .  .  shoes  in 
every  popular  style  and  color,  classic 
models  or  "mod"  —  for  dress,  casual 
wear,  outdoor  sports  or  work. 

And  with  your  first  ten  pair  order  — 
you  get  your  bonus  —  A  FREE  PAIR 
OF  YOUR  OWN  CHOICE!  Plus  the 
good  commissions  that  add  up  to  fine 
earnings  for  you. 


Give  it  a  trial.  Get  the  FREE  catalog 
and  sales  kit  —  see  what  you  can  earn 
in  your  first  30  days!  Make  us  prove 
what  we  say.  Then  keep  on  earning  for 
really  big  money,  or  return  the  kit. 
You're  under  no  obligation.  No  sales- 
man will  call.  Mail  the  coupon  today. 


FREE  TRIAL  PROOF! 

The  Hanover  Shoe,  Inc. 

Dept.  1680  Hanover,  Pa.  17331 

Send  me  your  full-color  catalog  and  sales  kit 

for  30-day  FREE  TRIAL.  I  want  to  see  what  I 

can  earn  with  Hanoverl 


Address  _ 


ll 


City/State/Zip. 
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FIND  TREASURE! 

Ayes  ( 


Free  Literature! 

DEPT  AC61  1011  PLEASANT  VALLEY  ROAD 
SWEET  HOME,  ORE.  97386 


BASEMENT  TOILET 

Flushes  up  to  existing  sewer  or  sep- 
tic tank  by  powerful,  self-contained 
pump  operated  by  normal  water 
pressure.  No  digging  up  floors.  Clog 
resistant,  easily  installed.  Make 
basement  into  game  room,  den, 
apartment  with  private  bath.  Financing 
Write  for  free  literature. 
SANDERS,  Dept.  J -17       Box  92102,  Houston 


ELECTRIFY  YOUR  BIKE! 

PEDALPOWER  exciting  new  bike  drive  tames 
tough  hills.  Be  independent.  Shop  when  you 
want.  Fits  all  Bikes,  Adult  Trikes.  Installs 
in  minutes.  Thousands  sold.  Recharges 
overnite.  Travels  100  miles  for  a  dime. 
Send  for  FREE  illustrated  booklet. 

GENERAL  ENGINES  CO., 
551  Mantua  Blvd.,  Sewell,  N.J.  08080 


destroilet 

oxidizing  toilet 


has  no 
water 
toilet 
problems 


There  [s  a  waterless, 
sewerless  toilet  that  needs  no 
chemicals,  holding  tanks  or 
septic  systems.  Pollution-free, 
problem-free.   Tens  of 
thousands  in  use  world-wide. 


SEND  FOR  FREE  BROCHURE  "1 


□  Residential  □  Comm'l/lnd'l 

Name  , 

Address  

City  

State /Zip  


INDUSTRIES,  INC. 

621  Main  St.  Walworth,  Wl  53184 
I  


FIX  LAWN  MOWERS 

FOR  FUN  &  PROFIT!  Fascinating  new 
Handbook  by  F.  Peterson  gives  you  the 
knowledge  skilled  mechanics  learn. 
OVER  125  ILLUSTRATIONS  show  how 
to  trouble  shoot,  repair  carburetors, 
engines,    balance,    and  sharpen 
blades,    etc.    Exploded  drawings 
are  extensively  used. 
INSTRUCTIONS  COVER  reel,  ro- 
tary and  rider  mowers,  pre- 
ventive and  routine  mainte- 
rVl£jfJ3jSJ?v  L   nance,  how  to  identify  brand 
Mp==2p5^t>=£i«%    names,  where  to  obtain  re- 
w^Vr    SCjB    placement  parts.   How  to 
buy  and  use  a  lawnmower. 
TRY"    the    HANDBOOK    OF    LAWN  MOWER 
REPAIR. 

Rush  only  $7.95  plus  50«  handling  on  10-day 
money-back  guarantee. 

EMERSON  BOOKS,  INC.,  Dept.  348C,  Buchanan,  N.Y.  10511 


PERSONAL 


USED  CAR  SELLING  TIPS. 
MOBILE  HOMES  MAKING  MARK. 
PHONE-ANSWERING  DEVICE  ADVICE. 

J  F  Y°u  are  planning  to  buy  a  new  car  this  fall,  you  probably  can  save 
JL  yourself  some  money  by  selling  your  old  car  privately  rather  than 
trading  it  in.  However,  say  the  experts,  you  should  keep  the  following 
in  mind: 

•  A  private  sale  takes  time  if  you  want  to  realize  a  good  price. 

•  Pricing,  of  course,  is  vital.  You  can  get  a  line  on  going  rates  by  watch- 

•  Don't  try  to  sell  a  worthless  car — or  spend  money  beautifying  it. 
ing  classified  ads  and  consulting  the  "Blue  Book"  (published  monthly  by 
the  Nat'l  Automobile  Dealers  Assn.;  check  with  your  library  or  bank). 

•  After  a  sale,  be  sure  all  legal  formalities  are  observed.  Among  them: 
You  must  furnish  the  buyer  the  correct  number  of  miles  the  car  has  been 
driven  (if  you  don't  know,  you  must  say  so);  remove  the  license  plates 
before  the  new  owner  takes  over;  inform  your  insurance  company  of  the 
sale;  get  a  release  from  your  loan  company  if  the  car  isn't  fully  paid  for, 
and  be  sure  the  bill  of  sale  or  title  transfer  is  properly  executed. 

*  *  * 

As  the  cost  of  new  houses  continues  to  soar  (median  price:  $44,000  for 
residence  and  lot),  The  mobile  home  builders  are  getting  set  to  pick  off 
a  bigger  slice  of  the  market.  Here's  what's  going  on  in  that  industry: 

NEW  DESIGNS:  The  mobile  home  is  becoming  less  and  less  mobile 
(in  fact,  it's  now  called  a  "manufactured  home").  The  trend  is  toward 
bigger  sizes  called  "double-wides" — that  is,  two  units  put  together  to  form 
a  28'  x  60'  structure  with  about  1650  sq.  ft.  of  floor  space.  Also,  the  latest 
models  have  many  of  the  features  of  conventional  houses — shingled  roofs, 
fireplaces  and  textured  siding. 

COST:  From  maybe  $6,000  for  a  single  unit  (12'  x  65')  to  around 
$20,000  for  fancy  double-wides.  Add  around  10  per  cent  for  the  equivalent 
of  landscaping.  You  have  to  buy  a  lot,  of  course,  or  rent  a  site  in  a  $50 
to  $150  per  month  range.  That  still  makes  the  price  highly  attractive 
compared  to  standard  homes. 

FINANCING:  Somewhat  tricky.  You  can't  get  a  regular  mortgage  for 
a  mobile  home — you  have  to  borrow  via  the  installment  route,  usually 
meaning  at  least  12  per  cent  simple  interest  for  up  to  15  years.  Inci- 
dentally, the  Veterans  Administration  will  guarantee  loans  as  high  as 
$20,000;  but  the  interest  can't  exceed  12  per  cent,  a  figure  so  low  that 
most  bankers  won't  bite. 

*  *  * 

Note  that  the  price  of  electronic  phone  answering  devices  has  come  down 
to  a  shade  under  $100  for  the  simpler  models.  An  estimated  2  million  now 
are  in  use  by  businessmen  and  individuals  who  don't  want  to  miss  phone 
calls  while  they're  away.  Some  key  facts:  / 

1)  An  electronic  phone  tender  basically  is  a  pair  of  tape  recorders — 
one  to  transmit  your  instructions  to  callers,  the  other  to  take  down  incom- 
ing messages. 

2)  Price  is  based  on  how  many  messages  the  device  can  handle  (and 
their  length),  plus  such  refinements  as  call  counters,  call  indicators  and 
conversion  to  a  dictating  machine.  Top  models  run  to  around  $400. 

3)  Most  answering  devices  are  powered  by  an  electrical  input,  but  a 
few  will  work  from  batteries. 

4)  As  for  the  status  of  answering  devices  vs.  phone  companies,  state 
regulatory  agencies  and  the  Federal  Communications  Commission,  it's  a 
complicated  mishmash.  But  for  now,  remember  these  simple  guidelines: 

a)  when  you  install  an  answering  device,  notify  your  phone  company, 

b)  be  sure  it  has  a  jack  or  adapter  marked  APCM,  c)  if  it  doesn't,  get  one 
for  maybe  $20,  d)  you  have  to  plug  the  machine  into  a  four-prong  phone 
receptacle,  e)  if  you  don't  have  one,  the  phone  company  will  install  one 
for  a  one-time  fee.  There  are  no  monthly  phone  company  charges.  But  if 
you  try  any  installation  shortcuts,  you  risk  a  hassle  with  the  phone 
people. 

By  Edgar  A.  Grumvald 
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;  tear  out  and  mail  ass»£»e£«£»£«ftae£5ca£»£& 


Enjoy  3  Nutritious  Meals  on  The  £tB 

GRAPEFRUIT  DIET  PILE.  ' 3 

Plan  and  USE  WEIGHT  FAST 

90  PILLS  for  $2.98 


□  90  FOR  $  2.98 

□  500  FOR  $  9.85   contains  one 

□  1000  FOR  $16.49   of  the  Strong- 
est Diet  Aids 

EACH  SIX  TABLETS  avat lable i  wijh- 
out  Drescr  d 

CONTAIN: 

Natural  Grapefruit 

Extract  100  MG 

Vitamin  C  60  MG 

Vitamin  E  30  1U 

Phenylpropanolamine 
HCL   75  MG 


OFFER  GOOD 
TWO  WEEKS. 


MAIL-ORDER 
CERTIFICATE 

NUTRITION 
HEADQUARTERS 
104  W.  JACKSON 
CARBONDALE 
ILL.  62901 


NAME 


tion.  Includes  Mod- 
ern Effective  Diet 
Plan  that  Lets  You 

Enjoy    3    Delicious  .  

Meals   and   Snacks  ADDRESS 
Everyday    as  you 
Lose  Weight.   


G233 


WE 
PAY 
POSTAGE 

1975  NUTRITION  HDOS. 


BY  MAIL  POSTPAID 


VITAMIN  E 


400  UNIT  CAPSULES 

□  50  DAY 

SUPPLY 

□  ioo$|49D  500$725D  1000  $|  q98 

FOR    I  FOR    f  FOR     I O 

Limit:  One  of  Any  Size  to  A  Family. 
ONLY  WITH  THIS  AD  OFFER  GOOD  2  WEEKS 
Mail  Coupon  with  remittance  to 

NUTRITION  HEADQUARTERS 

104  West  Jackson,  Carbondale,  III.  62901 

©  1976  NUTRITION  HDQS.  N392! 


fi?££B0DV10IIEIl~«J^ 


PORTABLE  GYM 


Compare  our  prices  on 


HELPS  CONTROL  WEIGHT,  REDUCE  FLABBINESS.  You  need  both  moderate  diet  and  exercise  if  you  want  a 
slender,  supple  body.  The  BODY  TONER  lets  you  apply  "shaking  force"  to  help  remove  fleshy  padding  and 
tlabbiness  with  individualized  exercises  for  your  figure  problems.  Exhilarating  rhythmic  all-over  exercise, 
natural  as  walking,  should  help  "melt  away"  bulges  more  uniformly  than  spot  exercises  do. 


To  get  FREE  BODY  TONER 

with  any  purchase  .  .  . 


CHECK  ORDER  BLANK  BELOW 


NATURAL-ORGANIC 


VITAMINS 

AND  SUPPLEMENTS  FROM 

NUTRITION 
HEADQUARTERS 

All  prices  POSTPAID! 
Satisfaction  guaranteed  or  money  back. 


BIG  4^ 

KELP,  VIT.  FJ6, 

LECITHIN, 
CIDER  VINEGAR 


100 

TABLETS 

500  for  3.88 


98' 


^  1  GRAM 
(1,000  mg.) 

VITAMIN  C 
&  ROSEHIPS 
1 98 

500  for  8.75  _ 


100 

TABLETS 


'ACEROLA-O^ 

100  mg.  VIT.  C 
In  Each  Delicious 
Tablet 

100 

Tablets 
.  500  for  4.49 


98* 


DOLOMITE 
Calcium  Rich 
100  AQi 

TABLETS       1  yr 
500  for  1.8S 

V  / 


J  100  MG. 

GINSENG 

TABLETS 
50  QQC 

TABLETS    V  O 

250  for  3.95 


10  MG. 

ZINC 


100 

TABLETS 

500  for  4.7S 


98< 


SUPER 
GINSENG 
250  MG. 

TABLETS  2^ 
^500  for  12.95^ 

'Ilfalf^ 

Tablets 

100 

TABLETS 
k.500  for  1.95,, 


500  MG. 
Ascorbic  Acid 
VITAMIN  C 

100  QCrf 

TABLETS 

500  for  4.49 


3 

'KELP 

Tablets 
(Iodine) 


J  Our  "TOP-B"  V. 
r B-COMPLEX  "50"^ 

Famous  Formula  at  a 
Sensational  Low  Price ! 
Every  Capsule  Contains  50  mg. 
Bl,  B2.  B6.  Niacinamide.  Panto. 
Acid.  Choline.  Inositol;  50  meg. 
B12.  Biotm;  50  mg.  Paba:  100 
meg.  Folic  Acid. 

,98 


49$ 


100 

TABLETS 


29< 

500  for  1.29 


50 
Capsule 
4.95 
V.lue 


169  LJSLO 
vihw  ^ 


500  MG 

BRAN 

TABLETS 

Easy  way  to  get 
this  important 
wheat  fiber. 


300 

TABLETS 


1 


/"SPECIAL^^ 

C-500" 

500  mg.  Vit.CPlus 
Rose  Hips,  100 mg. 
Bioflavonoids,  50 
mg.  Rutin. 25 mg. 

Hesperidin 
lOO  TABLETS 


4.95 
VALUE 


J29 


PAPAYA 

PAPAIN 
(Digestant) 


100 

TABLETS 


100  MG. 
NIACINAMIDE 


79* 


100 

TABLETS 


1000  for  6.50 


75< 

500  for  3.25 


»  c 

100  MG.  ^ 
CALCIUM 
PANTOTHENATE 

[Pantothenic  Acid) 


100 

TABLETS 


95* 

500  for  4.35 


Desiccated 

LIVER 
100  7Q< 

TABLETS      ■  *» 

.  500  for  3.49 
V  » 

VITAMINS 

A&D 

(5,000  A ;  400D) 

100  AQi 

TABLETS  *W 

1,000  for  3.50 


 ^ 

83  MG . 

POTASSIUM 
TABLETS 
100  125 

TABLETS  I 

500  for  5.00  . 


ORGANIC 
IRON 

Supreme 
100  1«9 

TABLETS  ■ 

500  for  4.95 


Money  Saving 
MAIL  ORDER 
BLANK 


These  sale  prices  good  for  next  2  weeks. 
RUShYtHE  BEST  TIME  TO  SAVE  IS  NOW! 

oX  \  NUTRITION  HEADQUARTERS 

Now    /   104  West  Jackson  St. — Dept.  N  1347 
to-'  /  Carbondale,  III.  62901 


List  items  you  wish  here: 


QUAN- 
TITY 

SIZE 

NAME  OF  PRODUCT 

TOTAL 
PRICE 

SATISFACTION 
GUARANTEED 


TOTAL— amount  enclosed^ 


NAME. 


ADDRESS. 
CITY  


.STATE. 


I — IFREE 
■BODY  TONER 

_  zip  
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FOR  PERMANENT 

FUND  RAISING 

Easy  way  to  raise  money  for  your  Organization 
because  everyone  has  fun  playing  BINGO! 
Thousands  of  Organizations  are  making  up  to 
Jj^-  $500.00  per  week  using'  BINGO  KING"  supplies 
g-     and  FREE  Idea  Bulletins.  Write  for  FREE  catalog 
°nd  details  on  raising  money  for  your  Organiza- 
|g_  tion. 

PLEASE  GIVE  NAME  OF  ORGANIZATION. 

Dept.  609-A,  Box  2588,  LITTLETON,  COLO.  80120 


'  DETECTIVE  TRAINING 

Eaiy  home  study  course  prepares  men 
and  women  for  the  exciting  and  reward- 
ing investigation  profession.  SEND  NOW 
FOR  FREE  DETAILS  about  course,  lapel 
pin  and  diploma.  No  salesman  will  call. 

ni.wju?ii.HJM'j4iin 

H                 HD°P(-  AL  .  Box  8180,  Universal  City,  Calif.  9)608 

"MAKE  $25  TO  $100  PER  HOUR" 


"I'll  show  you  how  to  cash  in  on  the  profitable  badge  and  but- 
ton business." BADGE-A-MINIT  lets  you  make  metal  pin  back 
badges  for  pennies  which  you  can  sell  for  up  to  75C  each,  or 
photo  buttons  for  as  much  as  $2.50  each. 
Get  FREE  sample  button  and  fully  illus- 
trated money  making  plans  by  return 
mail,  or  send  $34.95  plus  $1.75  ship- 
ping to  BADGE-A-MINIT,  Ltd.,  Box  618, 
Oept.  le-96  LaSalle,  Illinois  61301. 


HYDRAULIC  JACK  REPAIRS 


Earn  While  You  Learn  In  Your  Spare  Time 

Trained  and  qualified  mechanics  needed  NOW  to  service 
inoperative  hydraulic  jacks.  BIG  opportunity  for  ambitious 
men.  We  show  you  HOW  —  in  your  basement  or  garage  to 
earn  spare  time  cash  in  an  expanding  industry.  Don't  wait, 
ACT  NOW!  Get  the  facts. 

Write  for  folder  No.  A9   and  free  bonus  offer. 


Hydraulic  Jack  Repair  Manual  Co.,  Inc. 

0.  P.O.  BOX  3  «  STATEN  ISLAND,  N.Y.  10314 


ORIGINAL 
W.W.II 
HELMET 

[NOT  A  REPLICA) 

COLLECTORS!  32  PG.  COLOR  CATALOG  $1.00 

W.W.  II  Medals,  Civil  War  Hats.  Flags  etc.  100's  of  items 
|  UNIQUE  IMPORTS,  INC.  Dept.  AL7 


24.95 


PLUS  $2.00  POSTAGE 
AND  HANDLING 
MONEY  BACK 
GUARANTEE 


CATALOG 

FREE 

W/ ORDER 


610  FRANKLIN  STREET. ALEXANDRIA, VIRGINIA  22314 


THE  ORIGINAL 

jporcefa 


lain 


/enuine 
FLUSHES  UP  TO 

SEWER  OR  SEPTIC  TANK 

-No  Digging  Up  Floors 

INSTALLS  EASY".  ANYWHERE! 

Write  McPHERSON,  Inc.,  Dept.  AL 
Box  15133        Tampa,  Florida  33684 


CATALOG  flTABLES! 

•  OFFICE  &  LOUNGE  FURNITURE!  / 

•  BANQUET  &  MEETING  FURNITURE 

•  HAT/ COAT  RACKS  T" 

•  CARPETING  &  RUNNERS      CHAIRS!  / 


adirondack  direct 

276-01  Park  Ave.  So.;  N.Y.C  10010 


Shipping  Points  —  PITTSBURGH  •  CHICAGO 
BOSTON  •  DALLAS  •  ATLANTA  •  LOS  ANGELES 


LIFE  IN  THE  OUTDOORS 


CB  Aids  Sportsmen 


Citizens  Band  (CB)  two-way  ra- 
dios are  being  used  by  an  increas- 
ing number  of  outdoorsmen.  On  a 
highway,  with  a  mobile  set  you  can 
inquire  about  motel  and  campground 
facilities,  hunting  and  fishing  pros- 
pects, the  availability  of  guides,  boat 
rentals,  etc.  At  home,  with  a  base 
station,  which  might  simply  be  the 
mobile  set  you've  temporarily  re- 
moved from  your  car,  you  can  spend 
evenings  chatting  about  the  outdoors 
with  other  CBers,  both  motorists  and 
bases.  A  mobile  set  on  a  boat  can 
reach  at  least  ten  miles,  and  another 
skipper  who  has  found  fish  will  give 
you  his  location  when  you  request  it. 
Hunters  with  CB  walkie-talkies  can 
talk  to  each  other.  "Joe,  a  couple  of 
big  cock  pheasant  are  flying  your 
way."  If  one  of  the  party  remains  in 
the  car  to  monitor  its  more  powerful 
mobile  set,  it  can  relay  messages 
when  the  hunters  become  too  widely 
separated  for  the  small  sets.  On  a 
wilderness  camping  trip,  the  same 
combination  of  hand  sets  plus  a  larger 
unit  in  your  tent  or  motor  home  will 
reduce  the  risk  of  a  youngster's  be- 
coming lost  in  the  woods.  Should  an 
accident  occur,  you  can  quickly  con- 
tact another  CBer  who  will  relay 
your  distress  call  to  the  police. 

Power  for  a  CB  set  is  supplied  by 
dry  cells  in  a  walkie-talkie,  the  12- 
volt  battery  of  your  car  or  a  portable 
battery  for  a  mobile  set,  and  the 
110-volt  house  current  for  a  base 
station.  A  mobile  set  used  on  110  volts 
requires  a  transformer  to  reduce  the 
voltage  to  12.  Both  mobile  and  base 
sets  have  23  channels  and  can  carry 
as  far  as  25  miles,  depending  upon 
the  flatness  of  the  terrain.  Channel  9 
is  used  only  in  an  emergency.  Chan- 
nel 19  is  for  use  by  the  truckers.  The 
price  of  a  mobile  or  base  set  starts 
at  $50  and  $25  for  a  special  antenna. 
Walkie-talkies  can  be  purchased  for 
as  little  as  $10  each,  but  only  the 
more  expensive  ones  can  transmit 
and  receive  on  more  than  one  chan- 
nel, and  because  of  their  low  power 
they  seldom  reach  more  than  a  half- 
mile.  The  more  you  pay  for  a  CB  unit 
of  any  type,  the  better  its  perform- 
ance. Your  dealer  will  advise  you. 

To  operate  a  mobile  or  base  CB,  not 
a  simple  walkie-talkie,  you  must 
have  a  license  from  the  Federal  Com- 
munications Commission,  but  it  re- 
quires no  examination;  fill  out  a 
simple  application  and  mail  it  with 
the  $4  fee  to  the  FCC.  It  lasts  for 
five  years.  Your  CB  dealer  will  supply 
the  application  and  also  give  you  a 
temporary  license  so  you  can  use 
your  set  immediately.  Also  purchase 
from  him  a  paperback  CB  slanguage 
dictionary  so  you'll  be  familiar  with 
the  unusual  jargon  used  by  CBers. 
It  isn't  necessary  that  you  use  it, 
but  it  will  be  more  fun.  Ten-four! 


A  TROUBLE-LIGHT,  also  handy 
around  your  trailer  or  campsite,  can 
be  fashioned  from  an  old  auto  head- 
lamp (6  or  12  volt),  about  15  feet  of 
extension  wire,  and  an  accessory  plug 
that  fits  your  car's  cigarette  lighter, 
reports  David  Fashjon  of  Carle  Place, 
NY.  Hung  on  a  tree,  it  will  illumin- 
ate your  entire  camping  area. 

MAKE  a  life  preserver  from  two  half- 
gallon  jugs,  suggests  Cornelio  Lazo 
of  Guatemala  Post  One.  Tie  them  to- 
gether with  a  two-foot  rope  between 
the  handles,  or  use  a  discarded  pants 
belt.  They'll  perform  similar  to  water 
wings.  For  saltwater,  stopper  them 
with  corks;  the  metal  caps  might 
rust  or  corrode. 

ANOTHER  use  for  plastic  jugs,  from 
G.  G.  Crabtree  of  Lansing,  MI.  Fill 
them  with  cement  or  mortar,  let  them 
dry.  They  make  excellent  boat  an- 
chors. Tie  the  rope  to  the  jug's  handle. 

TO  add  comfort  to  his  hunting  and 
fishing  boots,  Leo  Kimpinger  of  Mil- 
waukee, WI  uses  insoles  cut  from  an 
old  piece  of  carpet.  They'll  absorb 
perspiration  when  your  feet  tire,  too, 
keeping  socks  drier  and  warmer. 

WHEN  backpacking,  Kevin  Reeves  of 
Chesterland,  OH  carries  a  supply  of 
zip-lock  plastic  bags.  A  large  one, 
blown  up  and  covered  with  some 
clothing,  makes  a  comfortable  pillow. 
Air-filled,  they'll  also  keep  your  pack 
afloat  when  you're  fording  a  deep 
river.  And  just  as  containers,  they 
can't  be  beat. 


tern  „„ 

'George,  wake  up!  There's  someone 
in  a  bikini." 
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NEW  ORTHOPEDIC  BUCKET  SEA  T 
HELPS  YOU 

GET  DRIVING 
FATIGUE 
OFF  YOUR 
BACK! 


ONLY  $ 


5" 


WHAT  IS  BACK-EASE—  AND  HOW 
DOES  IT  HELP  PREVENT  FATIGUE? 

BACK-EASE  is  a  form-fitting,  spine-support.ng  orthopedic 
seat  of  thin,  flexible  plostic-contoured  to  curve  around  your 
hip  and  pelvic  area,  support  them  firmly,  and  d,s tnbute  your 
weight  properly  as  you  sit.  Its  speaal  design  shields  the  base 
of  your  spine  (coccyx)  and  protects  th.s  tender  area  from 
chafing  and  discomfort.  So  you  drive  in  comfort,  w,th  your 
body  more  relaxed  and  free  from  muscle  tension  .  with 
your  spine  properly  supported— in  perfect  position  to  con 
centrate  on  the  road,  without  distraction  or  fatigue! 


PROFESSIONALS  HAIL  AMAZING  BACK-EASE! 

(Excerpts  from  letters  from  professional 
cab  drivers,  truck  drivers,  masseurs.) 


Racing  car  drivers  and  owners  of  costly  GT  (gran 
turismo)  cars  have  long  known  the  value  of  the  bucket 
seat ...  the  support  it  gives  to  back,  hip,  and  pelvic  area 
...  the  way  it  reduces  backache  and  fatigue — especially 
on  long  trips.  But  even  expensive  optional  bucket  seats 
can't  match  the  orthopedic  spinal  support  and  fatigue- 
fighting  comfort  you  enjoy-just  by  adding  BACK-EASE 
to  an  ordinary  car  (or  truck)  bench  seat! 

BACK-EASE  Supports  Better—  by  Design! 
Just  place  this  thin,  form-fitting,  spine-supporting  seat  on 
your  regular  car  seat .  . .  your  office  chair  ...  or  favorite 
soft  lounge  chair.  It  deals  with  the  problem  of  soft  and 
inadequate  support  of  the  lower  spine — a  problem  that 
doctors  know  can  lead  to  postural  strain  and  related  mus- 
cular tension.  BACK-EASE's  exclusive  orthopedic  de- 
sign helps  eliminate  much  of  the  fatigue  that  comes  from 
long  hours  of  driving  on  ordinary  car  seats.  Because, 
while  you  still  enjoy  all  the  ease  and  luxury  of  a  soft  seat 
. . .  you  also  get  the  firm  support  you  need  in  the  lower 
back  and  spine.  So,  even  after  long  hours  of  demanding 
driving,  you  finish  the  day  feeling  fresher  and  more  re- 
laxed than  before!  Avoid  even  a  single  painful  minute  of 
unnecessary  backache  .  . .  relax  and  avoid  the  tension  that 
would  build  up  in  your  lower  back — by  turning  your  car 
seat,  easy  chair,  or  sofa  into  an  orthopedic  bucket  seat 
with  a  durable  long-lasting  BACK-EASE.  Only  $5.99. 
(In  a  neutral  black.) 

Get  2 — one  for  each  front-seat  passenger — only  $10.99. 
Special!  Give  Every  Passenger  a  "Comfort  Break!"  4 
BACK-EASE's — only  $19.99. 

Canadian  Residents  please  send  orders  to:  JAY  NORRIS  CAN  LTD 
P.O.  Box  1000,  Oept.AK-182,  Montreal  North,  Quebec  H1H  5M9 


"I  am  a  truck  driver  .  .  .  This  is 
the  first  time  in  14  years  I  have 
been  able  to  ...  go  out  and  do 
things  at  the  end  of  the  day  with- 
out back  problems  and  pain.  I 
most  certainly  recommend  this 
back  rest." 

R.  G.,  Elizabeth,  N.  J. 

"Since  F  have  been  using  the 
plastic  back  support.  I  find  the  dis- 
comfort from  the  pain  caused  by 
continuous  taxicab  driving  almost 
disappeared.  I  wholeheartedly  re- 
commend its  use." 

S.  C,  N.  Y.  C. 


"I  have  been  a  cab  operator  for 
more  than  25  years.  I  have  tried 
(your)  plastic  back  support  and 
...  I  use  it  continuously  now 
when  driving  and  find  back  pains 
disappearing  and  pains  in  my  arms 
and  legs  subsiding." 

H.  E.,  Brooklyn,  N.  Y. 

"I  am  a  duly  licensed  masseur. 
(These)  plastic  supportive  chairs 
provide  significant  back  support  to 
drivers  (and)  are  also  highly  thera- 
peutic and  of  inestimable  value  for 
especially  long  trips." 

P.  F..  N.  Y.  C. 


MM^  90-DAY  MONEY-BACK  GUARANTEE  lUMUfflUfflj 
Stop  suffering  the  agony  of  driving  fatigue!  Order  ortho- 
pedically  designed  BACK-EASE  today!  It  must  firmly 
and  comfortably  support  your  back,  hip  and  pelvic  areas 
...  let  you  drive  for  hours  without  muscle  strain  or  ten- 
sion— or  you  may  return  it  within  90  days  for  a  prompt 
refund  of  purchase  price. 


l^ii  Jr)r)  corp. 

Serving  Satisfied  Customers  tor  over  25  Years 


BUY  WITH  CONFIDENCE!  ORDER  TODAY! 


Jay  Norris  Corp.,  25  W.  Merrick  Rd., 
Dept.  AK-182,  Freeport,  N.Y.  11521 

Please  rush  me  BACK-EASE  @  $5.99  purchase 

price  plus  90<-  shipping  and  handling. 

□  SAVE!  Order  TWO  for  only  $10.99  purchase  price  plus 
$1.40  shipping  and  handling. 

□  SAVE  MORE!  FOUR  for  only  $19.99  purchase  price  plus 
$2.00  shipping  and  handling. 

Enclosed  is  □  check  or  □  money  order  for  $  

(N.Y.  residents  add  sales  tax.)  Sorry,  no  C.O.D.'s. 
Please  Print 

NAME  


ADDRESS. 
CITY  


STATE. 


JZIP_ 


.— —    ©  Jay  Norris  Corp.,  1 976 
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"The  next  time  you  get  a  coupon  for 
seven-cents-off  on  a  box  of  soap — for- 
get it." 


The  American  Legion  Shopper  is  pre- 
sented as  a  service  to  readers  and 
advertisers.  All  products  are  sold  with 
a  money-back  guarantee. 


Men's  Wide  Shoes 

EE  to  EEEEEE  •  Sizes  5-13 

100  styles,  top  quality 
popular  prices,  full 
money-back  warranty. . 
Send  for  FREE 
CATALOG. 


Not  sold 

in  stores  Bi^^^^^S 


'       DeDt.  5 


SHOES,  I  IMC. 

Dept.    5H     Hingham,  Mass.  02043 


For  that  lucky  baby  born  in  1976. 

This  luxurious  40"  x  45"  crib  and  carriage 
blanket  suitable  for  boy  or  girl.  Rich  red  and 
blue  plush  velour  numerals  appliqued  and  em- 
broidered in  the  traditional  manner  on  a  cuddly 
soft  white  blanket  by  Chatham.  Edged  with  silky 
taffeta  binding  and  red  satin  ribbon.  Completely 
washable.  A  unique  and  beautiful  gift  of  warmth 
that's  sure  to  become  a  family  keepsake.  Money 
back  if  not  delighted.  Order  now. 
Send  $19.95  plus 

iSd50hrnrd,rn°gstatEo!  Blankety  Blankets 

Box  438-L-4,  Mamaroneck.  N.Y.  10543 
N..Y.  State  residents  add  sales  tax 
Member,  Better  Business  Bureau 


COLOR  CATALOG 


Build  Your  Own 
Grandfather  Clock 
starting  under 

$200 

(Including  West 
German  Movement) 

•  Do-lt-Yourself 
Case  Kits,  parts 
pre-cut 

•  Solid  %"  Black 
Walnut,  Cherry, 
Mahogany,  Oak 

•  Solid  Brass 
Movements,  Dials 

•  Finished  Clocks 

•  Direct  Factory 
prices 


master  chjrQ« 


BmkAmericaro 


WRITE  FOR  FREE  COLOR  CATALOG 

EMPEROR 

CLOCK  COMPANY 

Dept.  614  Fairhope,  Ala  36532 

WORLD'S  LARGEST  MANUFACTURER 
OF  GRANDFATHER  CLOCKS 


Visit  our  Factory 


NOW!  GET  J 
2 REAL OLD  ' 
INDIAN  HEAD 
CENTS-Only*l 

Only  $1  brings  you  2  old 
Indian  Head  pennies  issued 
before  1908.  (One  set  to  a 
customer.)  These  scarce  coins 
offered  to  get  your  name  for  our 
mailing  list.  You  will  also  receive  a  copy  of  the 
most  wonderful  catalog  of  US  &  foreign  coins 
and  paper  money  in  America.  Send  $1  to: 

Littleton  Coin  Co.,  Dept.  rd-4, 
Littleton,  New  Hampshire  03561 

GREENHOUSES 


FROM  $88.95 

Grow  Super  vegetables  and  flowers — 
we  show  you  how!  California  redwood 
and  fiberglass  construction. 
Write  for  FREE  brochure  with  Budget 
Plans  and  Accessories.  McGREGOR 
GREENHOUSES,  Box  36-C9  Santa 
Cruz,  CA  95063.  (408)  476-5390. 


LEARN  UPHOLSTERY  AT  HOME..  . restore  old  chairs, 
sofas  to  like-new  condition!  A  clean,  enjoyable  way  to  put  spare 
hours  to  profitable  use.  Old  cast-offs  picked  up  for  dollars,  worth 
hundreds  when  reupholstered!  Fascinating  home  study  course  in- 
cludes tools,  kits,  supplies.  Earn  as  you  learn  —  start  your  own 
business!  SEND  FOR  OUR  FREE  BOOK  TODAY!  GET  A  BIG 
ILLUSTRATED  32  PAGE  BOOK  ON  UPHOLSTERY  and  the 
upholstery  business  and  a  sample  lesson  showing 
how  the  fabulously  successful  MUI  system  is  taught.  C 
It  costs  you  nothing  to  get  the  information  and  \tf 
there's  no  obligation  No  salesman  will  call        ^  - 

Modern  Upholstery  Institute,  Dept.  BJC.  Box  16,  t; 

1205  W.  Barkley  Ave.,  Orange,  Calif.  92666 " 


#"SAVE 
YOUR 
HEART" 


RENTAL-PURCHASE  Program  Available 

Your  STAIR-GLIDE "  installs  easily  and  in  less  than 
2  hours.  No  marring  walls  or  stairway.  No  special 
wiring  required.  Shipped  directly  from  factory  with- 
in 4  days.  STAIR-GLIDE " ...the  nation's  largest  sell- 
ing stairway  elevator!  UL  LISTED. 

USED  BY  THOUSANDS:  CARDIAC  PATIENTS,  ARTH- 
RITICS^  SENIOR  CITIZENS,  PHYSICALLY  RE- 
STRICTED, POST  OPERATIVES. ..and  household 
convenience. 

WRITE  FOR  FREE  BROCHURE  AND  NAME  OF 
DEALER  NEAREST  YOU. 

AMERICAN  STAIR-GLIDE s  CORP. 

4001  East  138TH  ST.,  Dept.  AL-96 
Grandview,  Missouri  64030 


NEW!  Complete  Home 
FRUIT  GRINDER 
and  CIDER  PRESS 

The  only  double  pur- 
pose unit  available 
completely  assembled 
or  in  low  cost  kit  form— 
grind  your  own  apples 
(and  many  wine  making 
fruits)  in  the  top 
mounted  grinder— then 
press  the  pulp  to  pro- 
duce delicious  cider 
and  fruit  juices.  Enjoy 
fresh  pure  cider,  and 
vinegar  for  year  'round 
cooking,  from  bruised 
or  fallen  apples.  Full  bushel  capacity— over  4 
ft.  tall!  Constructed  from  spruce  and  Ver- 
mont maple  hardwood  to  last  a  lifetime. 
Plans  and  kits  also  available.  Send  for  free 
catalog. 

GARDEN  WAY  RESEARCH 

Dept.  60  719   Charlotte,  Vermont  05445 
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SUPER-MINI  GREENHOUSE,  2V2   Ft.  x  4 

Ft.  15  Cu.  Ft.  of  growmg  space  for  flow- 
ers, vegetables,  herbs  or  houseplants  on 
your  balcony  or  patio.  California  Red- 
wood, clear  vinyl  cover,  easy  to  assemble. 
Growing  information  included.  $34.95, 
F.O.B.  Santa  Cruz.  Calif.  Res.  Add  6% 
tax.  Send  check  or  M.O.  to  The  Green- 
houseman,  980-17th  Ave.,  Dept.  9-JP, 
Santa  Cruz,  Ca.  95062 


r. 


TILLER  USERS 

Can  your  machine 
do  all  of  this? 

★  Handle  with  just  ONE  HAND. 

*  EVENLY  break,  turn  &  till  soil. 
Shred  vegetation  without  tangling. 

ic  Leave  NO  WHEELMARKS  or  FOOTPRINTS. 

The  TROY-BILT®  ROTO  TILLER-POWER  COM- 
POSTER  can  do  all  this  and  more! 
That's  why  serious  gar- 
deners consider  it  the 
finest  tiller  available. 
See  for  yourself!  For 
complete  details,  OFF- 
SEASON SAVINGS,  and 
FREE  24-page  booklet 
clip  this  and  mail  to- 
day t0: 

TROY-BILT®  Tillers,  Dept.  60719 
102nd  St.  &  Ninth  Ave.,  Troy,  NY.  12180 


.  .  .  For  Lack  of  Control 

BE  SURE  WITH  "EVER-SAFE"! 
"EVER-SAFE"  is  Cool,  Undetectable,  Comfortable 
&  Effective.  Weighs  only  7  oz.  Novel  "fluid 
barriers"  with  heat-welded  seams  enclosing  absor- 
bent launderable  liners  in  soft  vinyl,  prevent 
escape  of  any  moisture.  Clothes,  bedding  stay  dry. 
Use  2  sets  of  liners  for  full  nights  sleep  without 
change.  Moneyback  guarantee.  Sizes  for  all  ages, 
adults    &    children.    ORDER    BY   WAIST  SIZE! 
Complete  with  liner,  $7.95;  extra  liner,  $3.95;  50 
disposable  liners,  $8.95.  RALCO  MFG.,  Dept.  491 
1 537  E.  McFadden,  Santa  Ana,  Calif.  92705 
(Sold  by  Mail  Since  1965) 


Exciting  collection  of  Real 
Foreign  Money  for  only  100 

Valuable  collection  of  hard-to-get  paper  mon- 
ey includes  seldom-seen  1920  Austrian  emer- 
gency money,  unique  one-cent  bill  from  Hong 
Kong.  Chilean  escudo,  Japanese  occupation 
$10  bill,  2,000  drachma  Greek  note  —  all 
sought-after  genuine  banknotes!  All  for  only 
10f\  Plus  discount  coupons,  exciting  stories 
behind  notes,  and  professional  tips  on  note 
collecting.  Also,  receive  other  exciting  bank- 
notes on  approval  to  examine.  Buy  any  or 
none,  return  balance,  cancel  service  anytime; 
but  this  valuable  collection  is  yours  to  keep 
for  only  10?!  H.  E.  Harris  Co.,  Inc.,  Dept. 
BK-31,  Boston,  Massachusetts  021 17. 


Historic  collection  of  35  actual  wartime  and 
postwar  stamps  picturing  tanks,  bombers,  Hit- 
ler, soldiers,  submarines,  Churchill,  Stalin,  etc. 
South  African  miniatures,  Free  French  issue, 
Australian  PEACE  stamp,  FDR  memorial, 
many  more.  All  genuine  postage  stamps  from 
Germany,  Italy,  Russia,  Poland,  China,  etc. — 
for  only  10£  to  introduce  wonderful  Harris  ap- 
provals: exciting  stamps  to  examine  free,  buy 
any  or  none,  return  balance,  cancel  service  any- 
time. Free  40-page  catalog.  Send  10#  TODAY! 
H.  E.  Harris,  Dept.  R-30,  Boston,  Mass.  02117 


TRY  A  BURKE 
ELEVATING  CHAIR 
FREE  FOR  A  WEEK 

JUST  PRESS  A  BUTTON.  THE  BURKE 
CHAIR  HELPS  YOU  ALL  THE  WAY  TO 
A  STANDING  POSITION -SAFELY  AND 
GENTLY-THEN  EASES  YOU  BACK  DOWN. 

SEND  FOR  FREE  CATALOG  AND 
PRICE  LIST.  SELECT  THE  BURKE  CHAIR 
MODEL  AND  FABRIC  OF  YOUR  CHOICE. 
THEN,  IF  YOU  DESIRE,  TRY  IT  FREE  FOR  A 
WEEK  IN  YOUR  OWN  HOME. 


BUSKE 


P.O.  BOX  1064,  DEPT.  AL-976 
MISSION,  KANSAS  66202 
(913)  722-5658 


FIND  BURIED  TREASURE 

Find  buried  gold,  silver,  coins,  treasures  with  powerful  new 
electronic  detector.  Ultra  sensitive.  Penetrates  deep  into 
earth.  Works  through  mud,  beach  sand,  rock,  wood, 
etc.  Signals  /^a^v  when  object  is  detected. 


Write  for  Free  Catalog,  treasure  hunting  tips  and  Financing 
unusual  souvenir  coin.  Available 

RELCO  Dept. dd 5 


Box  10839,  Houston,  Tex.  77018  A 


This  Man  Had  SEVEN 
of  the  Most  Common 
FACIAL  PROBLEMS 


Wrinkles,  lines 
creases 
Sagging  skin, 
puffy  areas 
Dark  circles 
under  eyes 

Bags  under  eyes 

Discolorations, 
age  spots 

Pimples,  blackheads 
Chapped, 

weather-damaged  skin 
Pale  complexion 
poor  coloring 
Rough,  dry  skin 
Tenderness,  irritation, 
shaving  rash 


a' 
C 

elpei 


Circles  improved 

Complexion  lively 

Softer,  smoother 
skin  texture 

Irritation  soothed 

Skin  protected 

Blemishes  controlled 
Oiliness  reduced 


EVERY  man's  face  has  one  or  more  of  these 
problems,  that  keep  him  from  looking  and 
feeling  his  best.  I  can  help  ALL  of  these 
problems  .  .  .  quickly,  easily,  at  little  cost. 
Some  can  be  eliminated  —  some  can  be 
improved  —  some  can  be  controlled  —  ALL 
can  be  helped.  Send  NOW  for  FREE  Samples 
of  TWO  of  my  products,  that  will  prove  to 
you  in  TWO  MINUTES  that  you  will  look 
and  feel  better,  by  using  the  ALEX  YOUNG 
system  of  facial  care. 

NO  COST!  NO  OBLIGATION!  Let  me  prove 
my  claims  without  any  cost  to  YOU! 

Mail  Coupon  TODAY  for 
free  Samples  and  Catalog. 

Send  me  FREE  samples.  Catalog  and  infor-      l  j 


mation  about  helping  facial  problems. 
No  Cost  or  Obligation. 


NAME. 


ADDRESS. 


CITY. 


.STATE. 


.ZIP. 


|   ALEX  YOUNG 


INC. 


!  47 


Pleasant  St.,   Dept.  466    Brockton,  Mass.  02403j| 
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"He's  one  of  the  IN  crowd — INactive,  INept,  INconsiderate. 
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CLEARING  THE  AIR 

A  father  was  having  a  talk  with  his  ecology-minded  teenage  son. 
"I  can't  stand  all  this  trash,  dirt  and  pollution,"  the  son  declared. 
"All  right,"  the  father  replied,  "let's  get  out  of  your  room  and  talk 
somewhere  else." 

Lane  Olinghouse 

STARTING  FROM  SCRATCH 

Employer:  "You're  asking  for  a  lot  of  money  for  someone  with  no 
experience." 

Job  Applicant:  "Well,  the  work  is  much  harder  when  you  don't  know 
what  you're  doing." 

George  E.  Bergman 

OIL  TOIL 

FARM:  A  hunk  of  land  on  which,  if  you  get  up  early  enough  morn- 
ings and  work  late  enough  nights,  you'll  make  a  fortune — if  you  strike 
oil. 

Lucille  J.  Goodyear 

STRIKING  NEED 

A  teacher  trying  to  emphasize  the  need  of  good  handwriting  put  it 
this  way:  "If  you  do  not  learn  to  write  well  no  one  will  be  able  to  read 
your  picket  signs." 

George  E.  Bergman 

RELATIVE  RELIEF 

After  a  long-haired  youth  finally  had  the  barber  cut  off  his  locks,  his 
friend  jokingly  asked,  "How  much  weight  did  you  lose  in  the  operation?" 
"About  135  pounds,"  the  youth  replied.  "I  got  Mom  off  my  back." 

Lucille  S.  Harper 


CANAL  CAPER 

Before  November's  election  noise 
Let's  stand  on  firm  positions, 
We'll  keep  the  Panama  Canal,  boys, 
And  give  'em  our  politicians. 

L.  L.  Hampden-Hill 

EVEN  DRAW 

Don't  be  despondent  if  your  dreams 
don't  come  true;  your  nightmares  don't 
either. 

Samuel  J.  Stannard 

NO-STRETCH  DOLLAR 

That  George  threw  a  dollar 
Across  the  Rappahannock  should  not 
amaze; 

Anyone  with  any  sense  knows 

A  dollar  went  farther  in  those  days. 

Ruth  Stewart  Henley 

FAST  TAKEOFF 

While  most  of  us  are  struggling  up  the 
ladder  of  success,  the  boss's  son  is  taking 
the  elevator. 

F.  O.  Walsh 

MUSCLE  BOUND 

A  man  who  was  flabby  and  weak 

Had  a  yen  for  a  splendid  physique; 

So  he  pushed  and  he  strode, 

He  ate  spinach  and  towed, 

And  wound  up  with  a  muscular  squeak. 

Llewellyn  Mitstifer 

TOUGH  GOING 

The  biggest  problem  in  life  is  how  to 
stay  in  the  groove — without  turning  it  into 
a  rut. 

Lucille  J.  Goodyear 


"She's  a  firm  believer  in  ESP- 
spending  power." 

THE  AMERICAN  LEGION  MAGAZINE 
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They  don't  crown  number  two. 


If  there  were  a  better  tasting  whiskey, 
we  wouldn't  be  number  one. 

Say  Seagram's  and  Be  Sure. 


SEAGRAM  DISTILLERS  COMPANY,  N.Y.C. 
AMERICAN  WHISKEY— A  BLEND.  80  PROOF. 


FREE*  BELT/ 


Compliments  of 

HABAND 


Get  this  handsome  I 
Alligator  Grain  Belt  FREE  1 
with  your  order? 


"when 
you  buy 
any 


Haband^  _ 

■  the  mail  order  people 
"from  Paterson,  N.J. ,  have1 
|  a  new  way  for  you  to  get 

■ the  newest  fashion  executive! 
shoes  and  enjoy  all  the 

■  compliments,  without  paying 
J  anywhere  near  the  usual  prices ! 1 
(we  sell  hundreds  of  thousands  of 

■ pairs  of  shoes,  direct  to  important 1 
businessmen  all  over  America  who 

■ recognize  the  expensive  imported 
look  but  prefer  our  direct,  man-made- 

■  in-U.S.A.  price!  CASH  IN  YOURSELF! 
J  Legally,  we  cannot  even  mention  the  name 
|  o  f  the  famous  Italian  house  who  pioneered  this 

■ style.  Suffice  it  to  say,  you  get  the  same  soft 
anticiued  look,  the  same  sexy  high  gloss  shine,  the 

■  interesting  buckles  and  the  slightly 
J  higher  "make  you  look  taller"  heel! 
|  You  get  full  cushion 

Ijt**5^.  insole,  matched 
^nBK^  bindings,  your 

I/^^k  exact  size 

/^^^  &  width. 


Pairs  of 
these 

SHOES 

for  only 


And  Haband 
Even  Pays 
the  Postage ! 


Special  INTRODUCTORY  OFFER:  Send  for  any  2  pairs  of 
fine  Executive  Shoes  shown  on  this  page,  and  we  will  send  youl 
this  handsome  fine  grain  Dress  Belt  FREE  —  yours  to  keep  , 
even  if  you  return  the  shoes  for  a  full  refund!  We  just  want 
a  chance  to  show  you  our  Incredible  Values! 

MATCHING  SHOES  AND  BELT  - 
America's  Favorite  Dress-Up  Outfit! 
Right  now,  at  the  height  of  the  fashion,  men  will 
be  paying  very  high  prices  for  this  clean,  dressy 
look.  Shoes  alone  will  cost  $1*8  to  $40  per 
pair  and  the  belts  will  bring  whatever  traffic 
will'bear.  Here  at  Haband,  we  sell  all  these 
shoes  at  an  amazing  price  of  only 


Brown 
Alligator 
Grain 


f  6  Styles 
to 

Choose ! 


2«19 


95 


and  now, 
for  a  limited  time 
include  the  | 
Dress  Belt 
FREE ! 


Black 
Loafer 


Please 
Note  the 

fine  detailing 
throughout. 
The  interesting 
buckles,  roomier 
toe,  special  "Texon' 
insole  and,  on  the 
Oxfords,  strong  braided 
laces.  All  the  slip-on  loafers 
have  hidden  elastic  gore  for 
better  fit.  You  will  feel  comfortable 
and  save  money.  It  is  worth 

sending  in  a  trail 

order.  You  will  be  | 
delighted  with  the  service. 
Read  the  Guarantee! 


Black 
Oxford 


Blue 
Loafer 


Chestnut 
Loafer 


HABAND  COMPANY,  Direct  Service  Dept. 
265  North  9th  Street,  Paterson,  N.J.  07530 

Gentlemen:  Please  send  pairs  as  specified 

for  which  I  enclose. 


i     Haband's  Incredible  Man-Made  New  Price  AC 

DRESS  SHOES  2  191 


rs  29.90  | 
pairs  39.75  j 


SIZES  AVAILABLE  -  Is  Your  Si/e  Here? 

■EsinreinFgiicHiEHgcanicng 


DDDD 


Test  them  am 

SftvSffgS.'JhJ "shoes .any  «™  pen„y 
belt,rew-;yun  retuna 

vou  pa>d  us  • 


70X-425  (907) 

Name  


Apt. 


COLORS 


Brown 

Alligator  Grain 


Brown  Two-Tone 


Blue  tr,rGra\r> 
A»'9at°  Loafer 


Black  Loafer 


Chestnut  Loafer 


Black  Oxford 


lUUXil^LfUUULlJ  |  zip  I — [—1—1 — I — I  WHAT  SIZE  BE 

265  North  9th  St.,  Paterson  NJ  07530^1^  ^  —  ^ ^tate^  ^COPE|  _L ^ ^ ^ gMMMMM" 


How 
Many 


What 
Size 


What 
Width  I 


T?  1 


